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LOOK FOR BIG 
EDUCATIONAL MOVE 
ABOUT INSURANCE 


U. S. Chamber of Commerce Insurance 
Division Will Present Truth to 
Public 


PLAY 





NOT TO FAVORITES 





Manager Madden Has Ambitious Plans 
For Enlightening Public; 1,400 
Associations in Chamber 





The educational movement in insur- 
ance, which has been making some 
headway of late, received a_ distinct 
boost by the appointment of J. C. Mad- 
den, aS manager of the insurance di- 
vision of the United States Chamber, as 
announced in The Eastern Underwriter 
last week. Mr. Madden will remain for 
ten days or so with the Metropolitan 
Life, where he is head of the policy- 
holders’ service bureau, aud will then 
go to Washington to take up his new 
duties. 

In a talk with a representative of 
The Eastern Underwriter Mr. Madden 
expressed himself as enthusiastic over 
the possibilities of his new position. 
1,400 Associations in U. S. Chamber 
“Here are opportunities for construc- 
tive work which should not be over- 
looked,” he said. “Just think of the 
number and character of the people 
reached through the Chamber. Its mem- 
bership is about fourteen hundred asso- 
ciations while the individual member- 
ship reaches far into the thousands. I 
do not care to give out an extended in- 
terview at the present time, certainly 
not before having conferred with Vice- 
President Goodwin, but I can say that I 
have thought of a consistent educational 
campaign which undoubtedly will be one 
of the first things to have the attention 

of the insurance division. 

“If these plans become effective 
from what I understand the 
would be sympathetic—explanatory in- 
surance literature would go at stated 
intervals to these hundreds of chambers 
of commerce organizations comprising 
the United States Chamber of Com- 
merce. We shall tell them what insur- 
ance is; make it simple; take away the 
mystery of a business that really isn’t 
mysterious at all.” 

Will Be Non-Partisan 
“Do you think that the Chamber can 


and 
directors 


(Continued on page 14) 








First British Insurance Office Established in United States A. D. 1804 


PHCENIX 


ASSURANCE COMPANY LT® OF LONDON 


(ESTABLISHED 1782) 





A Corporation which has stood the test of time! 
140 YEARS of successful business operation. World- 
wide interests. Absolute security. Excellent service 
and facilities. 


UNITED STATES HEAD OFFICE 
100 WILLIAM STREET, NEW YORK CITY 





PERCIVAL BERESFORD, U. S. Manager 

















{GAUVIN] 






































“AMERICA’S OLDEST FIRE AND MARINE INSURANCE COMPANY ”’ 





1792 1922 





gs | ere $5,000,900 
FIRE—AUTOMOBILE—MARINE 


Brokerage and Service Department 
CHAS. F. ENDERLY, Manager 
122-126 WILLIAM STREET, NEW YORK CITY 


INSURANCE COMPANY of NORTH AMERICA 
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KNOWLEDGE = ACHIEVEMENT --- 
Are you 
rifting, (@teering, 
toward or toward 


efeat — ccess 


Read THE EASTERN UNDERWRITER each week 
and MAKE SURE you reach the SUCCESS terminal. 
$3 a year for subscription which includes 52 
regular issues and all service editions --- 

THE EASTERN UNDERWRITER 
&6 Fulton Street, New York 


























EQUITABLE FIXES 
MINIMUM OF TEN 
CASES FOR AGENTS 


’ 
Must Produce That Many Contracts 
Yearly or Can’t Hold Their 
Licenses 








YEAR OF GRACE FOR OLDER MEN 
) 
A Move to Assist Agency Managers 
And to Protect Productive 
Workers 








The Equitable Life Assurance Society 
has made an important announcement 
to the field force which will result in 
elimination of unproductive agency con- 
tracts. This Society has been one of 
the most careful companies in the se- 
lection of agents, and the action de- 
scribed herein is a further step along 
the line of weeding out the men who 
ave in life insurance only in a half- 
hearted way, who do not take the busi- 
ness seriously, and who stand in the 
way of the workers who are giving 
their time and energy many hours a 


day to placing the public under the 
protection of life insurance. 
Statement in Full 

The statement to the field, which was 
signed by Frank H. Davis, second vice- 
president, follows: 

“One of the important features of 
proper agency management is the care- 
ful elimination of all contracts which 
might be classed as unproductive, and 


which tend to retard rather than to 
further the progress of an agency 
organization. 

‘It is, therefore, necessary that a 


mark be set which should indicate the 
minimum production that would justify 
the continuance of an agency contract. 
We believe that this minimum can best 
be expressed in number of paid cases 
and have reached the conclusion that 
every Equitable agent should be ex- 
pected to produce not less than ten 
paid cases each year. 

Time Given in Which to Analyze 

Business 

“Shortly after December 31, 1922, we 
will analyze the year’s business by so- 
licitors in each agency and ail con- 
tracts which were in force during the 
entire year and under which less than 
ten cases were paid for will be can- 
celled, with this exception: those 
agents who have been with the Society 
five years or longer will be given an- 
other year in which to bring their pro- 
duction up to the minimum require- 
ment. 

“An Equitable contract is an agree- 
ment that should be mutually profitable 


(Continued on page 4) 
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Women’s Opportunities 
In Life Insurance 


ALICE ROCHE ANALYZES THEM 


Excellent Paper Read at Annual Meet- 
ing of Bureau of Occupation for 
Trained Women 


The Provident Life & Trust Com- 
pany’s house organ, “Provident Notes,” 
prints a paper on “Opportunities for 
Women in Life Insurance,” which was 
written by Miss Alice Roche of the New 
Jersey Agency, and read before the 
annual “Open Meeting” of the Bureau of 
Occupation for Trained Women. The 
meeting was held at the College Club 
of Philadelphia, where the paper at- 
tracted considerable attention. Miss 
Roche said in part: 


As ig true of every line of business, a woman 
on entering the field of insurance naturally 
and wisely begins, with a point of contact, and 
as a consequence, the first policies that are sold 
by a new.woman agent are usually sold to 
women, 

Woman was the prime and fundamental rea- 
son for insurance, and yet it frequently hap- 
pens that women need more educating as to 
what insurance is and does than men. How- 
ever, with woman’s present active participa- 
tion in business, she is rapidly coming to share 
man’s appreciation of insurance, and to realize 
that no one can engage in business, participate 
in business or protect a business without lean 
ing, in some measure, on insurance. The mod- 
ern business man’s attitude is aptly phrased 
by Mr. Barton Hepburn. ex-Comptroller of the 
Currency, who says: “The man who a genera 
tion ago carried life insurance of large amount 
was 80 fescet ele as to excite inquiry as to 
his reasons and motives for so doing, while 
today it is the man who thinks he can afford 
to do without life insurance that is subjected 
to_inquiry. 

every self-supporting woman’s first consid 
eration is a competency for her unpre ductive 
years; in other words, a system of self-pen 
sioning. Endowment insurance affords exactly 
this system—an insurance paid to you while 
you live—and convertible into a dependable 
monthly income for all the years of your life, 
regardless of their number. It is the system in 
insurance that counts. Other forms of saving 
exist, truly enough, but the fact remains, un 
deniable, that all too frequently we do not 
cling to other methods of saving as tenaciously 
as we do to an insurance policy. 


Investment Feature 

One feature of insurance which is often ques- 
tioned is the investment feature. Looking 
back over a period of five, ten, fifteen or 
twenty years, how few are the investments that 
have stood the test of time? And again, how 
few investments that you will make today 
carry with them an absolute guarantee over a 
period of ten, twenty or thirty years. A life 
insurance policy is this sort of investment, 
and is particularly adapted to women because 
it does not exact from them a constant and 
intimate touch with changing markets, or a 
scientific knowledge of finance and_ invest 
ments. Not that woman is incapable of reckon 
ing with such factors of business, but so often 
the time and means at her disposal preclude 
the possibility of her knowing sufficiently the 
details that will prevent financial losses. When 
a life insurance policy is put away and for 
gotten, it can be forgotten with the absolute 
guarantee and assurance of a principal that is 
safe and an interest that is sure. Certainly, no 
further word is needed as to the safety of such 
an investment. 

The next point is the availability of the in 
vestment. Every woman realizes that that in 
vestment is most valuable to her which is 
available when she most needs it, when the 
contingencies of life occur. and unforeseen 
emergencies confront her. The cash and loan 
values of a policy afford exactly the means for 
mek — these conditions. And, bear in mind, 
that your investment is available at 100%—not 
at 0, or 8, or 70, or some other figure depen 
dent upon the market fluctuations of the time. 

If someone comes to me and endeavors to 
interest me in an investment involving $20,000 
or $25,000, I am not interested, because I do 
not have that amount to invest, but if someone 
comes to me with a pr position of a $20,000 or 
$25,000 investment, which means setting aside 
$300 a year, I am interested, because I can 
see the way of setting aside that amount per 
year. The convenience of payment, therefore, 
makes possible the capitalization of an amount 
for old age which is not otherwise possible. 

Again, your estate through other investments 
attains that amount which you have actually 
put into it. four estate, through an insurance 
policy, attains that amount which you desire 
in other words, you insure your intentions, and 
your: estate totals your intentions, regardless 
of the amount which you have actually put in. 

7 Present- Day Opportunities 

With this slight explanation, I hope I have 
t ed up some of the reasons why insurance 
sid be attractive to wome which brings 
ght to the subject of se Soak dies oppor- 
s for women in that particular field. 
As I id a the beginning, woman’s first 








work j “us ally among women. There is no 
reasor 1owever, why she should confine her 
attenti to womer Life insurance is sold on 
its merit and on the clearness and appr. 


priateness of its presentation. It is not an 

business It exacts a peculiar ability. It re 
quires essential ct aracteristics. You must be 
tactful, but after all, tact is said to be woman's 
particular attribute. You must be alert, quick 


asyv 


to think, quick to respond, sympathetic, under- 
standing, sincere, convincing, enthusiastic. 

Life insurance is a service-giving occupation 
ae reaches the very tendrils of society, the 
home and the family. No social worker, in all 
her human contacts, comes into more intimate 
touch with family problems than does the life 
underwriter. Your service begins, not ends, 
when you deliver a policy. From that moment, 
you are woven into the family fabric, and as 
the years roll by, your intimate touch with the 
family’s successes and failures, joys and _ sor- 
rows makes you the confidante, the friend, the 
adviser. 

Selling life insurance is not a door-to-door 
canvass. It is the acid test of salesmanship. 
You are selling an intangible for future de- 
livery.. The business is unique in that it gives 
an opportunity to apply all the knowledge and 
experience that a woman possesses. Regardless 
of your previous education, training, interests, 
experience, social and business contacts, you 
have in insurance an opportunity to apply all 
that you have rg seen, heard and felt. 

There is no 1d ‘of business that affords 
greater loc Hg ‘opportunities than insurance 
caleamienhia. It is one of the very few fields 
of work where a woman is paid the same com- 
pensation as a man for the same work. 





GOES WITH PROVIDENT 

Krancis V. Oliver has been appointed 
district superintendent of Port Wash- 
ington, Long Island, by the Provident 
Life & Trust. He was born in Phila- 
delphia and hig first job was with a 
wholesale dry goods house. Then he 
became a salesman, 


Two friends become business _part- 
ners and their families are intimates. 
One of the partners is insured and the 
other is not. The uninsured man dies, 
and his family at once becomes a bur- 
den and a problem to the surviving part- 
ner. A bright agent should look out for 
such cases, as there are plenty of them, 
“Mutual Life Points” says. 


Some life insurance salesmen have 
been born with or cultivated a knack 
that is as important to them, as the 
instinct or so-called “nose for news” 
of a newspaper man. They are the wide- 
awake agents who have acquired the art 
of finding timely life insurance pros- 


pects, says the “Guardian Life Service.” 





The Mutual 


) 


Insurance Company 


of Newark, New Jersey 


was organized in 1845 and holds a perpetual charter. 


The policy forms of the Company have been evolved from a long 
and carefully observed experience. 
MUTUAL BENEFIT—“The good of the whole applied to the affairs 
of each one”—has been the guiding principle for seventy-seven years in 
drafting the terms of Mutual Benefit policy contracts. It has been em- 
phasized anew in the 1922 policy contract now offered, which gives 


maximum insurance service for minimum outlay. 


Besides, the new privileges have been extended to old policyholders 
in accordance with Mutual Benefit practice. 


Benefit Lite 


The idea conveyed by the words 














Marital Statistics 











The life insurance fraternity will be 
especially interested in a statement sent 
to newspapers this week of the number 
of married people in this country, as 
well as number of widows and. other 
interesting data which can be used in 
selling arguments. It came from the 





irrespective of cause. 


of the policy contract. 
| 
| 
| insured. 


| holders and agents, address: 


T. LOUIS HANSEN, 


| 
| Vice-President 


| Home Office - - - 
| 





BETTER PROTECTION 


The liberalization of our Disability and Double 
Indemnity provisions enhances the value of Guardian 


| Protection and equips our Agents for greater 
| production. 
Total Disability will be presumed to be permanent | 


when it has existed continuously for three months, 
Double Indemnity will be issued for the entire life 


On all forms of endowment policies the disability 
income will extend beyond the endowment period 
during the life time and continued disability of the | 


Another example of progressive service. If you want to 
know more about what The Guardian is doing for its policy- 


or GEORGE L. HUNT, 


The Guardian Life Insurance 


e 
Company of America 
Established 1860 under the Laws of the State of New York 











Supt. of Agencies 


50 Union Square, New York 





























Census Bureau, Department of Com- 
merce. 

The figures establish beyond question 
the interesting fact that there has been 
«u significant increase during recent 
years in the proportion of married per- 
sons among the younger element of the 
population. The number of married 
men 18 years of age increased from 

18,321, or 1.4% of the total male pop- 
ulation at that age, in 1910 to 24,944, 
or 2.7% of the corresponding total, in 
1920; the number of married men 19 
years of age increased from 33,566, or 
3.8%, to 58,909, or 6.5%; the number 
of married men 20 years of age _ in- 
creased from 77,658, or 8.6%, to 105,369, 
or 12.5%; and the number of married 
men 21 years of age increased from 
152,298, or 16.2%, to 193,663, or 21% 

The number of married women 16 
years of age increased from 34,829, or 
3.7% of the total female population at 
that ‘age, in 1910 to 41,626, or 4.2% 
of the corresponding total, in 1920; the 
number of married women 17 years of 
age increased from 76,683, or 8.7%, to 
90,930, or 9.8%; the number of married 
women 18 years of age increased from 
166,460, or 17%, to 186,645, or 19.2%; 
and the number of married women 19 
years of age increased from 224,976, or 
25.7%, to 264,507, or 28.6%. 

For each year of age from 15 to 34 
the figures for 1920 show, without ex- 
ception, in the case of each sex, an in- 
crease in the proportion married as com- 
pared with 1910, the change being espe- 
cially noticeable for the younger ages. 
For the ages from 35 to 44, inclusive, 
considered as a group, there was also 
an increase during the decade in the 
proportion married, but this increase 
was less pronounced, especially in the 
case of women, than the increase shown 
for the younger'ages. Among persons 
at the ages of 45 and upward, consid- 
ered in three groups—45 to 54, 55 to 64, 


“and 65 and over—the proportion married 


was somewhat smaller in 1920 than for 
the corresponding groups in 1910. 


John |. Mayer, vice-president of the 
United Coal & Dock Company, Mil- 
waukee, has been elected a director of 
the Old Line Life of Milwaukee. 
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Move for Sub-Standard 
Reinsurance Started 


MEETING HELD IN _ CHICAGO 








Some Talk of $5,000 Maximum Reten- 
tions; Twenty-Six Companies 
Represented 





A movement is under way in the West 
and South for the formation of a re- 
insurance arrangement to take care of 
sub-standard business. The companies 
interested are certain prominent mem- 
bers of the American Life Convention. 

At a meeting in Chicago recently, at 
which the subject was discussed, there 
were representatives of twenty-six com- 
panies present. 

If the negotiations are consummated 
maximum retentions of $5,000 may be 
decided upon. 

The Lincoln National Life has been 
doing a large sub-standard business. 
The American Central started writing 
sub-standard less than a year ago. 

The Two Republics has been an ac- 
tive figure in the sub-standard business. 
A. H. Rhodes, president of the Two Re- 
publics, has been in the East, and it is 
reported that the capitalization of that 
company will be increased. It is re- 
ported that these three companies were 
not at the meeting. Among the com- 
panies which did have representatives 
there were the Minnesota Mutual, 
Northwestern National, Atlantic, South- 
land, Pan-American and State. 


HAS CEMETERY LOTS NOW 


New Function for Liquidation of New 
York Insurance Department; Good 
News for Members 
That under the liquidation law of this 
state the New York Insurance Depart 
ment may be called upon to undertake 
unique duties is illustrated in the case 
of the liquidation of the United States 
Grand Lodge of the Independent Order 
Sons of Benjamin. In that case the 
superintendent has been vested with a 
title of a cemetery in perpetuity and 
has been called on to issue permits 
for burials. for disinterments and for 
the erection of monuments, conducting 
and maintaining the burial grounds in 

accordance with the Jewish rites. 

{ncidentally, in connection with this 
liquidation of the Order Sons of Benja- 
min by the Department’s Liquidation 
Bureau (in charge of Special Deputy 
C. C. Fowler), its affairs have been 
so handled that the members remain- 
ing in the organization at the time it 
was taken over will not only receive 
the full benefits originally promised by 
their order and the privileges of inter- 
ment, but will enjoy a lower rate per 
month for their insurance than that 
which the order charged. 





TWO CONGRESSES 

Philadelphia and Baltimore under- 
writers are preparing plans for the life 
insurance one-day congresses. The 
Philadelphia congress will be held at 
the Bellevue-Stratford on March 31, 
Harrisburg, Trenton and Delaware par- 
ticipating. A remarkable yellow and 
black poster, “which hits them in the 
eye,” has been prepared. 





TO VISIT WEST INDIES 

Forrest F. Dryden, president of the 
Prudential, is to take a six months’ trip 
to the West Indies and the islands. in 
the Caribbean Sea, and during his ab- 
sence EK. D. Duffield, vice-president and 
general counsel, will be acting presi- 
dent. ptr, 

William S, Norton has been elected 
deputy comptroller of the Metropolitan 
Life. He has been in the office of Comp 
troller Stabler for eleven years. 

The Equitable of Washington, D. C., 
Daid for $6,186,603 last year and has 
$1,902,100 of assets. 





The leading producers of the Pru- 
dential held a meeting at the Home 
Office last week. 








Every Period of Time Has Had 
Its Faddists 


Phat of prehistoric man was dragging brides about by 
the hair and running away from glaciers. 


Phat of the Egyptians was building pyramids and 
vamping the Romans. 


That of early Babylonia was hanging gardens and 
arithmetic. 


Did you ever know that Nebuchadnezzar was the father 
of mathematics ? 


And so on through the years! 
War—Revolutions, Discovery and Astronomy. 
Onward and upward all the time. 


Today we are in an age of the specialist. 





We go to one kind of We consult one vari 
doctor for the ety of 
lawyer when we 
buy real estate and 
another variety when 
we struggle with our 
income tax. 


Mumps 


and another kind for 


High Bloodpressure 

















IXverywhere in art, science and other professions—the 
constant cry is for “the man who knows his business.” 
If you are thinking of life insurance The Prudential 
agent is the real specialist—He knows his business. 
Let him help you. 


The Prudential 


Insurance Company of America 


Incorporated under the laws of the State of New Jersey 


Forrest F. Drydtn, President 





Home Office, Newagk, New Jersey 








Sudden Death Of 
General Agent Abry 


WAS PNEUMONIA VICTIM 





Connecticut Mutual General Agents 
and Home Office Men Attended 
Funeral on Wednesday 





Paul A. Abry, of Fraser & Abry, gen- 
eral agents of the Connecticut Mutual, 
in the Singer Building, New York, and 
one of the most competent and able of 
the insurance managers of this city, 
died of pneumonia at his home in Sea 
Cliff, Long Island, after an illness of 
six days, on Sunday of this week. 

Mr. Abry was born in Cranford, N. J., 
and started in the insurance business 
with the Home Insurance Company, of 
56 Cedar street. From there he went 
with Ives & Myrick, where he became 
a supervisor of agents. While with the 
Mutual one of his associates was Peter 
M. Fraser, and in 1918 they formed the 
partnership of Fraser & Abry and were 
given a general agency of the Connecti- 
cut Mutual in Brooklyn, succeeding the 
late George Parker, 

In Brooklyn the new general agents 
made such a success that the company 
gave them the territory of Greater New 
York and they opened an office in the 
Singer Building, retaining the Brooklyn 
territory. 

In 1920 Fraser & Abry had grown to 
such proportions that they were the 
second largest agency the company had 
in the United States, and in 1921 they 
led the United States with a large mar- 
gin. 

“Mr. Abry was one of the best quali- 
fied life insurance men in the country, 
and with his partner, Mr. Fraser, they 
made a great team,” said Harry F. 
Gray, of the Home Office, who, with 
H. H. Steiner, came here to attend the 
funeral, which was held on Wednesday. 
“Messrs. Abry and Fraser began the 
agency from the ground up. You might 
say that they started with a shoestring. 
However, they had a correct estimate 
of life insurance fundamentals and prin- 
ciples, were sympathetic with agents, 
trained them patiently and in the right 
way, and to them many an agent in this 
city is under obligations for the assist- 
ance that they gave them in communi- 
cating experience and in pointing out 
the correct way to solicit business and 
to hold it. 

“As for Mr. Abry, he will be greatly 
missed, not only because the executives 
and general agents appreciated the way 
he worked and what was accomplished, 
but they held him in deepest respect, 
evidenced by the number of general 
agents who attended the funeral. These 
included Messrs, Charles F. Teller, 
Syracuse; Franklin G. Allen, Baltimore 
and Philadelphia; John H. Thompson, 
Hartford; Walter S. Buck, Scranton; 
B. W. Kenney, Boston, and Oscar Burk- 
hardt, Albany.” 

Mr. Abry left a widow and two sons. 


LOCKWOOD TO CONTINUE 

With only one dissenting voice, the 
New York Assembly has voted to con- 
tinue the Lockwood committee, counsel 
for which is Samuel Untermyer. There 
was nothing but praise for Untermyer 
at the session where this action was 
decided. 





ENSIGN CASE DECIDED 

Mrs. Kathryn D. Ensign, of Hudson, 
N. Y., who sued the Travelers to re- 
cover on policies aggregating about 
$66,000 on the life of her husband, won 
her case this week in the Court of Ap- 
peals. Ensign was an undertaker who 
disappeared, and it was disputed that 
charred bones found at a lake were his 
remains. 





“OREGON GO GETEM” 
“Oregon Go Getem” is the name of 
a publication now being issued by the 
Portland (Ore.) agency of the Massa- 
chusetts Mutual. 
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What Was Amiss With Mississippi 


By HOWARD 8S. WILLIAMS 
Editor Hattiesburg American 
Mississippi is suffering from temper 
amental politics, but we doubt if po 
litical conditions in Mississippi are any 
worse than in many of the other states. 
New 
York City officials have treated your 


If press despaiches are correct 


transportation companies with severity 
equal to the alleged mistreatment of fire 
insurance companies by the officials of 
the state of Mississippi. 
The business men of Mississippi 
thoroughly disapprove the suits against 
the insurance companies and would like 
to see the matter settled, but the fact 
must not be overlooked that the insur- 
ance companies have been doing busi 
ness in this state for decades with our 
statutes staring them in the face. If 
it proves that the course of our state 
officials is justified by our laws the in- 
surance should remember 
that the put all on 
Having been doing business in the state 


companies 
statutes notice. 
for years they should have been well- 
informed in this regard and doubtless 
they were. 

The people of Mississippi were thor- 
oughly satisfied with the conduct of in- 
surance in the state, and it is doubtful 
if the suits would have been brought 


except for the large commissions al- 
‘lowed state officials on recoveries in 
such cases. 

The people of Mississippi are opposed 
to the exploitation of public office for 
private gain, and these suits appear 
to be highly obnoxious to the majority 
of the business men of the state. 
“Public opinion appears to be reflect- 
ed in pending measures before the lezis- 
lature now in session. The Senate has 
passed an insurance bill establishing 
an insurance commission with power 
to approve insurance rates. On Feb- 
ruary 22 the TWouse Committee unani- 
mously favorably reported a bill that 
goes even further than the Senate bill, 
and is, in fact, the Virginia statute. 
It is believed that the legislature will 
undoubtedly remedial in- 
surance legislation and that the meas- 


pass sound 
ures can be carried over a_ possible 
veto of the governor. 

Whether or not the insurance com- 
panies have violated our laws is yet 
to be determined by the Supreme Court. 
The legal aspect of the case is, there- 
fore, undecided, 

The volume of fire insurance in Mis- 
sissippi is such that home companies 
cannot write all the business, and the 
people of this state would welcome the 
return of the old-line companies. 





| New Jersey Life Insurance | 





New Jersey figures, showing out 
standing at end of years 1920 and 1921, 
follow: 


In Force In Force 
Dec. 31, 1920 Dec. 31, 1921 
Actna 

COGIMOTY eicccscss $27,156,234 $30,897,160 
Se. acceacecees I¢ 4,760 10,888,090 
NE geen s escux 3,099, 3,370,753 
eee, es eee 1,453,866 1,759,179 

Colonial 
oY a ee 2,408,400 2,379,732 
eer eo 4,288,625 1,359,155 
Indemnity ....... 17,137,542 17,675,410 
Connecticut General. 12,363,696 15,780,659 
Connecticut Mutual 10,439,694 11,121,198 


Continental Life ..cc  «suaec 102,110 
Equitable, Iowa .... 1,783,448 411,63 
Equitable, N. Y..... 65,396,287 72,643,267 
Fidelity Mutual .... 7,271,923 7,993,571 
ee rr ee 2,865,673 2,980,492 
meme Life .<.sccee 6,367,693 6,716,199 
John Hancock: 

OPGIROTy cn cccvces 32,541,701 32,265,853 

Indemnity ....... 42,411,663 46,966,701 
Lincoln National ee Ore 23,500 
Mass.’ Mutual ...... 22,077,894 25,164,630 
Manhattan Life 1,311,868 1,443,893 
Maryland Assur. 354,000 509,000 
Metropolitan: 

OS ee 159,035,839 181,116,454 

ee Ee re 6,712,840 5,756,495 

Indemnity ....... 172,146,048 184,946,570 
Mutual Benefit ..... 80,548,043 88,340,244 
i, SE ERE, Cini... seman 483,325 
OO ee eee 43,781,063 45,667,960 
New York Life..... 76,193,504 84,491,842 


New England 11,968,420 13,063,382 








National Life, Vt.... 1,876,251 1,947,259 
Northwestern Mut... 16,495,981 49,392,359 
North American ‘ 140,209 6,309,05¢ 
Pacific Mutual ..... 469,127 399,158 
Phoenix Mut. ...... 5,617,667 6,219,659 
Philadelphia Life.... 4,029,529 4,164,630 
Pees: BAUE. i ccavees 39,960,553 42,233,116 
oe Se ae 35,570,033 38,268,301 

Prudential: 
oe ar 186,493,240 203,430,617 
GPOUD seccessncne 7,178,468 7,272,930 
Indemnity ....... 284,962,996 317,394,203 
MTS 1/565,084 1,570,431 


14,311,680 23,749,644 


Group 23:749,644 20,249,044 
Union Central ..... 8,312,417 9,643,479 
Re et ae 785,747 775,997 

MANAGERS’ MEETING 
jranch managers of the Phoenix- 


Mutual Life will be in conference at the 
Hartford offices of the company during 
the week of March 20. The amount and 
apportionment of new business for the 
year, methods of securing contracts, and 
plans for conserving unnecessary loss 
through lapses and policy loans, will be 
the chief subjects of discussion. 


Life Insurance In Pennsy!vania 





In Force 
Dee. 31, 1921 


In Force 
Company Dec. 31, 1920 
Actna, Conn.: 





a re $54,008,243 $61,539,146 
CT ee ee 16,557,218 42,645,069 
American, Mich. ... 3,640,956 3,547,390 
Amer. Cent., Ind.... l 1,476,197 
Sankers, Neb. ..... 2,751,982 
tankers, Iowa ...... VS PD EMERY | 
Sankers Res., Neb... 179,164 711,821 
eT Pere 8,572,338 10,895 397 
Cheweland oc icies<e 206,500 224,500 


Columb’n Nat., Mass 


Conn. General: 


7,635,433 


8,406,741 


Ordinaty ..6. cise 27,188,395 32,201,888 

Pr reer e 29,188,725 30,664,035 
Conn. Mutual ...... 33,379,659 39,267,159 
Conservative, W. Va. 952,650 960,296 
Continental, Del..... 4,482,352 5,122,363 
Continental Ass., IIL 


68,795 769,355 
Equitable, Towa 29,101,383 

Equitable, N. Y.: 
Ordinary 


33,179,201 


. 243,206,600 261,316,118 
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THE CONNECTICUT MUTUAL - 
LIFE INSURANCE COMPANY 


Hartford 


Devoted to the interests of its policyhold- 
ers and beneficiaries; honored by the 
confidence and esteem of its patrons; 
supported by an organization, of char- 
acter, intelligence, and education. 


Connecticut 


1922 














RBPOUND © 2Gcca-are-eai 
Fidelity-Mut., Pa..... 
meee. PRs 60<icins 
Guardian: 

OvGimaty 6. ocecsss 

Group 


International, Mo... 


40,709,297 
34,509,826 
9,484,541 


8,674,181 





John Hancock Mutual: 


es ae 


industrial ........ 
Lincoln Nat’l, Ind... 
Maryland Ass, ..... 
PEGS, BUG. oc eesens 
Merchants, Towa 
Metropolitan: 
CPM. sesidaces 
1 Ree ee ae 


Michigan Mut. ..... 

Missouri State: , 
OCUINRSY <.655%52 
ee ES eee 


Pacific Mut. ....... 
Pan-Amer., La: ...; 
3. ee 
Phila. : 
Ordinary 
err ree 


66,815,121 
65,044,226 


3,023,000 
4,315,523 
1,081,980 
273,500 
35,908,884 
1,855,470 


343,413,418 
39,537,988 
292,809,645 


3,913,516 


4,937,713 
1,267,000 
96,193,720 
» 





234,381 
134,060,699 
5,756,778 
6,470,721 
154,030,734 


24,568,282 
27,300 


43,669,207 
39,692,047 
10,599,993 


8,851,128 
403,297 
15,215 
12,332,142 
300,649 
1,874,602 


71,882,248 
70,989,725 


4,062,750 
: 342 
1,395,480 





40,537,420 
2,120,785 


380,714,818 
39,747,670 
309,856,939 
4,107,185 


6,124,818 
1,557,700 
105,339,466 
183,851,432 
19,506,793 


144,076,059 
5,826,906 
6,616,573 

162,958,762 


26,525,490 
94,900 








Do you want to secure a General Agency for yourself? 
this, it is 


WORTH KNOWING 





Policy, will be paid. 








Can insurance do MORE? 


Twenty Payment 


MR. SUCCESSFUL LIFE INSURANCE AGENT: 


If so, read 


A $5,000 Policy in the United Life and Accident Insurance Company 
guarantees 


FIRST, that in case of death from any cause, $5,000, the face of the 


SECOND, that in case of death from any ACCIDENT, $10,000, or 
double the face of the Policy, will be paid. 


THIRD, that in case of death from certain specified accident, $15,000, 
or THREE TIMES the face of the Policy, will be paid. 


FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the insured at the rate of $50 
PER WEEK during such disability, but not to exceed 52 weeks. after 
which the weekly indemnity will be at the rate of $25 PER WEEK 

-throughout the period of disability. 
why should any man be satisfied with a policy that would do less? 


Annual Premium, Age 35. Ordinary Life, $128.05. 
Life, $167.10. Twenty Year Endowment, $235.10. 


United Life and Accident Insurance Co. 
Home Office, United Life Building, Concord, New Hampshire 


And 














Phoenix Mut., Conn. 18,580,730 21,427,355 
Presby-M. Fund, Pa. 4,813,759 5,131,891 
ice eee 133,385,229 141,027,275 


Prudential of America: 





End@ustrial ..ccsuee 188 
Reliance, Pa. «ccs es 20,086,989 
Reserve Loan, Ind... 1,873,707 
Royal Un. Mut., Ia. 5,491,193 
Security Mut., N. Y 
State, Ind. 











sun, Canada 0466 
Travelers: 
Ocdinaty ....5.44 81,643,504 93,978,391 
COM cence 72,377,921 69 874,827 
Union Central, Qhio. 38,054,476 42,0 8,689 
Union Mut., Me..... 3,857,984 3,967,901 
ee a. A. eae 3,554,246 3,574,774 
Western & South. (O.): 
OPIN oa aiv-sece ss 3,602,871 3,995,371 
Industrial 2... 11,378,790 11,016,134 


DINNER FOR INSURANCE MAN 

Binghamton, N. Y., Feb. 27.—A fare- 
well party for Russell Warner of Bing- 
hamton, was held Saturday night here 
in the Susquehanna Valley Social Club 
by about 100 members of the club. Mr. 
Warner, who formerly was employed at 
the Crandall-Stone division of the Brew- 
er-Titchener corporation here, and who 
recently has been connected with the 
Prudential, will leave Binghamton 
March 1 to go to Atlanta, Ga., where 
he will take up the insurance business. 
An orchestra furnished the music and a 
supper was served at 10 o’clock. The 
farewell address was given by the presi- 
dent of the club, Burton C. Beach. 


SCHOOL OF SALESMANSHIP 

The American Life Insurance Com- 
pany, Detroit, Mich., says that its School 
of Salesmanship’s April term of classes 
begins Monday, April 3, and ends Fri- 
day, April 24. The faculty comprises 
I. D. Davis, director; R. W. Anger, 
vice-president; H. P. Trosper, vice presi- 
dent; C. L. Ayres, president. The sub- 
jects of instruction are: Principles of 
Life Insurance, Functions of Life Insur- 
ance, Principles of Salesmanship, Prac- 
tical Life Insurance Salesmanship and 
Sales Experience. 


EQUITABLE AGENTS 

(Continued from page 1) 
and it is our belief that this mcthod 
of determining the advisability of com 
tinuing a contract with the Society will 
not only stimulate many inactive agents 
to produce the ten cases necessary, but 
perhaps will lead to even more satis: 
factory results. It will also bring about 
the elimination of the agent who does 
not. properly value hig opportunity, and 
effect a saving of time and effort on 
the part of the manager and his as’ 
sistants that can be devoted to more 
deserving agents and to the acquisition 
of desirable new material.” 
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— Canadians At Work Ontario Bar, very recently issued. It eee 
A is very difficult to gather from the cases 
On Model Life Act of Baeder and Canadian Order of Chosen 
Friends, Lee and Abdy and Richard- 
- 4 orn ~ ‘COMDI TIC son any satisfactory working rule. 
- WHAT IS TO BE ACCOMPLISHED When the provision in the model life 
y insurance act touching this matter has 





3,995,371 
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Commissioner Gray, of Ontario, Tells 
of Problems Confronting Compa- 
nies and Ideas of Solution 





Canadian insurance companies and 
uniformity commissioners of Canada 


have before them a model act respect- 
ing contracts of life insurance. It 
explained in a recent speech by Com- 
missioner Gray, of the Ontario depart- 


was 


ment. 

The model life insurance 
work initiated by the Ontario depart- 
ment for the purpose of securing uni- 
formity of law in the provinces with 
regard to this very important subject 
of life insurance contracts. It has been 
drafted with the collaboration of the, 
Canadian Life Insurance Officers Asso- 
ciation and the Canadian Fraternal As- 
sociation and includes provisions for 
the codification of recognized principles 
of law relating to this class of contract, 
and the selection from existing provin- 
cial statutes of those sections best 
adapted to express in statutory form 
the development of the law touching 
this important matter. In fact, it is or- 
ganized on the same principles as the 
model act respecting insurance drafted 
by the members of the American Bar 
Assoc’ation for submission to Congress 
except that it is limited to contracts of 
life insurance. 

Present Situation 
talk Commissioner Gray, 


act is a 


In a recent 


of the Ontario department, explained 
the act, saying: 
“We are confronted with the great 


problem of what law governs the inter- 
pretation of a contract of life insurance. 
This has been a very difficult problem, 
not only to solicitors, but to the courts 
themselves, and in the different prov- 
inces we have, at the present time, 
conflicting decisions. Of course, it is 
recognized in all the provinces that the 
law of the jurisdiction in which a con- 
tract is made presumably governs the 
nature, the obligations and the inter: 
pretation of it. But after that is ad- 
mitted, there is the greatest difficulty 
in determining where the contract has 
been made in cases in which the insurer 
and the insured are recident in different 
provinces, or in which the application 
for and the delivery of the contract 
are made in different jurisdictions. 
Even the model life insurance act has 
not yet settled in final or satisfactory 
form the rule which is to be adopted 
with regard to this question. There are 
at present, in the provinces, varying 
provisions in the insurance acts specify- 
ing what are to be deemed contracts 
made in the province. 

“Then there are also certain leading 
cases touching the subject which- are 
referred to and explained in a very in- 
teresting and useful chapter in a book 
entitled ‘Life Insurance Contracts in 
Canada,’ by H. J. Sims, K. C., of the 


— 


been perfected and enacted, it will, we 
believe, have removed a source of great 
trouble and difficulty to the insurance 
companies and the public generally in 
the interpretation of insurance con- 
tracts. 

Beneficiaries 

“In the matter of beneficiaries of life 
insurance contracts, a very wide diverg- 
ence has grown up in the legislation of 
the provinces. We have originaily, of 
course, the same common law doctrine 
as prevailed in the United States, that 
unless it was expressly provided for in 
the contract, a beneficiary named under 
the contract cannot be changed by the 
insured without the consent of the bene- 
ficiary. This has been modified in re- 
gard to ordinary beneficiaries by statute 
in every province of Canada except 
sritish Columbia, and therefore it is 
only in that province that insurance 
policies are required to contain 
change of beneficiary clause wh'ch vou 
insert in policies issued in the United 
States. 

“In regard to preferred beneficiaries, 
every province has provided by statute 
for the method and limitation of right 
of change of beneficiary, but the extent 
of this class of preferred beneficiaries 
varies so widely in the provinces that 
great confusion has resulted. The prin- 
ciple of the law with regard to preferred 
beneficiaries is that by virtue of the 
statute, when a beneficiary is named in 
the contract of life insurance who is 
within the definition of the class of pre- 
ferred beneficiaries prescribed by the 
province, there is thereby created an 
irrevocable trust in favor of the pre- 
ferred beneficiary and the insurance 
monies are thereby removed from any 
right or claim thereon by creditors of 
the insured. The insured may without 
the consent of the beneficiary transfer 
the benefits under the policy to any 
other person within the preferred class 
named in the statute but may not trans- 
fer such benefits to any other person 
or to his own estate. 


the 


“This preferred class was originally 
established in all the provinces for the 
special protection of wives and ch'ldren, 
and since it embodies the extension of 
special statutory privileges apart from 
the general law of contracts, some o° 
the Legislatures have naturally been 
loath to extend this benefit to any other 
than wives and children. This is the 
case in the Province of Quebee and the 
Province of Manitoba. Others of the 
provinces have made this class of pre- 
ferred beneficiaries extremely wide, so 
that it now includes in the Province of 
New Brunswick husband, wife, children, 
grandchildren, mother, father, 
und brothers of the insured, The fol- 
lowing will give you some idea of the 
confusion which has resulted in the 
provinces: 

Ontario Preferred Class 

“In Ontario the preferred class in- 
cludes husband, wife, children, grand- 
children and mother of the insured. In 


sisters ° 












——tutivht 
LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 
In Business Since 1862 


Insures all classes of selected lives, issuing policies on the ordinary, in- 
termediate and industrial plan at all ages. It also insures against total 
} and permanent disability. Policies of the company are made secure by 

reserves maintained on the highest standard, with additional contingent 
reserves providing protection against all emergencies. 
Advice on any matter relating to Life Insurance is Available at 
time through the Agencies or Home Office of this Company. 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum ef 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
8% reserve 








Quebec the class includes the wife and 
children of the insured and his wife’s 
children. In Manitoba, the class  in- 
cludes husband, wife, children and step- 
children. Saskatchewan is the same as 
Ontario. In Alberta the class includes 
hucband, wife, children, grandchildren 
and mother of the insured. In British 
Columbia it includes husband, wife and 
children of the insured. In Nova Scotia 
end Prince Edward Island it includes 
husband, wife, children, grandchildren 
and mother of the insured, and in New 


Brunswick it includes those already 
named. You will see at once what a 
tremendous advantage would immedi- 


ately result to the insuring public in 
general and to insurers in particular in 
the securing of uniformity in the pro 
vincial statutes touching this subject. 

“Tl could instance many other difficul- 
ties which the new act proposes to 
remove. There is the matter of infant 
insurance, in regard to which the pro- 
vincial statutes vary greatly, and the 
cipacity of infants to enter into con- 
tracts of life insurance, Even in regard 
to the method of change of beneficiary, 
a wide divergence exists. 

Project Makes Headway 

“One does not need to urge in a meet- 
ing of life insurance counsel the de- 
sirability of uniformity on this subject. 
You are probably more concerned with 
the prospect of the enactment of the 
uniform bill. As to this, I can only say 
that the prospects are excellent. There 
has been a remarkably sympathetic re- 
sponse to the suggestion from the gov- 
ernments of the several provinces, The 
two associations which I have men- 
tioned, namely, the Association of Su 


perintendents of Insurance and the 
Conference of Commissioners on Uni- 
formity of Legislation, have received the 
proposals with considerable enthusiasm. 
The draft which is already prepared has 
been done with great care and has al- 
ready cOfMMended itself very favorably 
to every body which has examined it. 
It will require steady application and 
earnest work to perfect this form dur- 
ing the next year, but we confidently 
believe that the committee of the com- 
missioners will be able to report the 
bill to the annual conference which 
meets at Victoria, B. C., in August next, 
in such a form that it can be adopted 
and approved by the conference and 
recommended to the Legislatures for 
enactment. The way has been so thor- 


oughly prepared for it that no one 
doubts that the Legislatures will ac- 
cept the recommendations of those re- 


sponsible for the drafting of the bill.” 


E. A. WOODS TOTALS 


Paid Deposits For 1921 Reached $1,225,- 
356; Number of Risks 
Written 


The Eastern Underwriter this week 
asked the E. A, Woods Agency, Inc., 
for an analysis of its 1921 record, and 
received this response: 


Total Writietic< .wcasds $48,649,206 
Total number. ......«.. 2,274 
Total paid deposits... .$1,225,356.41 


This represents the insurance actual- 
ly written and the deposits paid in the 
Kquitable. Of the sales staff 
placed a large sum of business in addi- 
tion to this in other companies. 


course, 
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Incorporated 1851 
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MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


A company which throughout the seventy years of its history 
has ever enjoyed—because of its square dealing toward all 
and its long record of low net cost—the good will of its 
policyholders, the confidence and esteem of the 
public, and the loyalty of its representatives. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Springfield, Massachusetts 


insuring 














New England Mutual Life 
Insurance Company 


Boston, Massachusetts 





New Insurance Paid-for, 1921 
Gain in Insurance-in-Force - 
Total Insurance-in-Force~ - 





New England Agents Write Persistent Business | 


$82,072,020 
48,641,846 
- 609,415,082 
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Phoenix Experience 
With Sub-Standard 


IS WRITING CONSERVATIVELY 





Overweight Group Still Largest; Com- 
pany Will Extend and Broaden 
Operations Somewhat 

The Phoenix Mutual describes its sub- 
standard experience in the current num- 
ber of its home office paper, 

The proportion of insurance 
on underaverage lives has increased 
slightly in the last two years, but it is 
still well within the conservative limit 
we desire to maintain. For example, in 
1919 the amount of this business was 
5% total issue; in 1920 it was 7% 


issued 


»% of the 
of the total, and last year slightly more 
than 7%. 

The overweight group is still the 
largest, constituting over one-third of 
the total in amount of insurance. This 
is probably due to the fact that we have 
by far the most reliable mortality sta- 
tistics on overweight risks and hence 
have felt more confident in accepting 
them with ratings that we feel will 
prove adequate. In fact, nearly every 
overweight risk submitted to us has 
been accepted for insurance on some 
basis as is demonstrated by the fact 
that only 1% of our rejections for 1921 
were on account of excess weight alone. 

There was a small increase in the 
group rated on account of impairments 
of the heart and blood vessels. This 
group was 12% of the total in 1920 and 
nearly 15% in 1921. These are mostly 
the so-called “heart murmur” cases. 

On the other hand, the “urinary im- 
pairment” group has decreased quite 
considerably, since it constituted in 1920 
20% of the substandard issue, whereas 
last year it was only 14%. Of course 
the majority of the risks in this classifi- 
cation were impaired because of albu- 
minuria, 

The amount of insurance issued with 
a rating on account of occupation was 
less in 1921 than in 1920, the actual 
reduction being from 104%% to 8%% 
of the total substandard issue. 

The above four classifications of the 


substandard group form nearly three- 
fourths of the total, the balance being 
divided among ten or more different 


kinds of impairments. 

“As yet we have not determined just 
what percentage of the substandard is- 
sue has been paid for because there 
are still cases outstanding. At this 
time last year about 70% had been paid 
for, and on the same basis of calcula- 
tion for this year we figure that approx- 
imately $2,968,000 of insurance has been 
placed,” the company says. “The first 
year’s commissions on this would 
amount roughly to $47,500 paid to our 
representatives in 1921 for placing in- 
surance on underaverage lives, There 
is no doubt but that a great deal of this 
protection could not have been granted 
prior to two years ago and that fact 
in itself is of considerable gratification 
to us. We hope in the future that we 
can gradually extend our substandard 
writing to include risks not now con- 
sidered, but we feel, however, that we 
should do this with caution because as 
yet mortality statistics on medically 
impaired risks are relatively limited.” 





DEFINE MONTHLY INCOME 


Definitions of Monthly Income con- 
tracts were on the boards at the Phila- 
delphia agency meeting of the Massa- 
chusetts Mutual Life. The direct ques- 
tion was, “What is Monthly Income?” 

Someone described it as “something 
you cannot live without and cannot live 
within.” Joseph Behan dissented from 
this definition and stated that “you 
could always live within it, if you were 
without it,” while Agent Bray described 
an income as being “that which pays 
your transportation to the poorhouse, 
if you haven’t one.” This broke up the 
meeting for the time being, and fur- 
nished the cue for a short recreation 


period at the pool tables and bowling 
alleys. 


Get 4.6% in Interest 
On Dividends Left 


HAVE CONF IDENCE E IN PHOENIX 





This Company Pays More Than $1,700,- 
000 in Dividends Each Year to 
Policyholders 


Phoenix Mutual 
interesting 


Tle 


some 


Life sums up 
points in its annual 
financial statement. 

The company is paying more than 
$1,700,000 in dividends each year to its 
policyholders. 

Policyholders have sufficient confi- 
dence in the company to leave with it 
almost $2,700,000 in dividends on which 
they are receiving 4.6% interest. 

Insurance in force has increased prac- 
tically $70,000,000 in the last two years. 

Surplus has increased to $2,333,333 in 
the last year. 

Its gross rate of interest 
1921 to mean amount of admitted as- 
sets (without deduction of investment 
expenses or taxes) was 5.51%. 

In 1921 the company was able to dis- 
tribute almost $50,000 in first-year com- 
missions to its field men because of its 
sub-standard rules, 

In a sum-up of the annual statement 
the company says: 

From a financial standpoint, 1921 
will stand high among the years of our 
history. While manufacturing concerns 
and other business institutions were 
writing off tremendous losses because 
of decreased sales, life insurance con- 
tinued to be purchased in almost if not 
quite its usual volume. An examination 
of our annual statement shows that in 
the past twenty years our assets, our 
income, and our insurance in force have 
all increased more than 400%. We are 
now paying more than $1,700,000 in 
dividends each year to our policyhold- 
ers, and since our organization we have 


earned in 
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Des Moines, lowa 








BANKERS LIFE COMPANY LEADS 
ENTIRE UNITED STATES 
The Only Life Insurance Company in America, writing 


$100,000,000 a year or more, 
(Excluding companies writing industrial insurance) 


Paid-for business for 1921 (Issued, 
Paid-for business for 1920 (Issued, 


eanene std tnpestideaiediw sessile an -aikeia a tegen 
Bankers Life Company 


to show a gain over 1920. 


increased 
Prerrrrr ie 
increased 


95,000,000 


Geo. Kuhns, Pres. 














paid out almost $120,000,000 to bene- 
ficiaries and policyholders. 

During 1921 the company’s total in- 
come was $14,981,158. Of this amount 
$2,916,660 was received from interest 
and rents, so that the mean amount of 
admitted assets of the company yielded 
5.51% (without deductions for taxes or 
investment expenses). This unusually 
high figure is a most encouraging factor 
and combined with 


The Lowest Mortality Record in Our 
History 


which was under 50%, it was of ma- 
terial assistance in increasing our sur- 
plus funds. In the past year these 
funds were increased by $540,000, which 
is indeed gratifying. However, it should 
be remembered, of course, that we 
needed a substantial increase to over- 
come the tremendous losses incurred 
by the influenza epidemic of 1918-1919. 
In addition to this, the company has 
materially increased its insurance in 
force and this fact, too, makes it de- 
sirable that our surplus should be ample 
to provide for any unforeseen contin- 
gencies in the future. 

It is also gratifying to 


notice that 
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DARWIN P. KINGSLEY, President 


Income, 1920 


Premiums 
Interest and Rents. . 
Other Income 


ey 


iininedonduetaele $142,672,244 
een ee | 
Lcikeaedouveasiauaees 6,782,885 
scitenbediwnncsonl $193,790,133 


Death Claims ........ PC eR ee rir en ee $35,036,558 
RV RMINU o's bach Canes tiesseiaieeGks Sera AP ee .-- 24,399,171 
SOUR © solo d ee A ee ees eS Scuwiatnes . 31,981,555 
Surrender Values, etc.......... Merrie iéeeecewesicn: MOO RIALG 

MUTT ho Ay ION 65 ine 25h ode e ew sees $114, 849, 597 
New Paid Insurance in 1920...........ccccccccscecs dee $693,979,400 
Admitted Assets, January 1, 1921............ issues 5 $966,664,397 
Legal Liabilities, January 1, 1921............. sereietevees $841,255,357 
Reserve for Dividends and Other Purposes............ ’ $125,409,040 
Insurance in Force, January 1, 1921...................- $3,537,298,756 
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cur policyholders have left with the 
company almost $2,700,000 in dividends 
on which we are paying 4.6 per cent. 
interest--that our insurance in force 
increased over $28,000,000 during 1921 
(a year in which lapses were expected 
to be high), and practically $70,000,000 
during the past two years. 





REVENUE DECISION 


Section 10 of the Revenue 
1916 provides: 


Act of 


That there shall be levied, assessed, collected, 
and paid annually upon the total net income 
received in the preceding calendar year from 
all sources by every corporation, joint-stock 
company or association, or insurance company, 
organized in the United States, no matter how 
created or organized but not including partner. 
ships, a tax of 2% upon such incomes. 


Section 13 (d) 


A corporation, 
tion, or 


provides that: 


joint-stock company or associa- 
insurance company, keeping accounts 
upon any basis other than that of actual re- 
ceipts and disbursements, unless such other 
basis does not clearly reflect its income, may, 
subject to regulations made by the Commis. 
sioner of Internal Revenue, with the approval 
of the Secretary of the Treasury, make its re- 
turn upon th basis upon which its accounts are 
kept, in which case the tax shall be computed 
upon its income as so returned. 


As stated in Law Opinion 1059 (C. B. 


4, p. 147): 

This is the first time the law specifically 
recognized keeping accounts, for income-tax 
purposes, on any basis other than that of re- 
ceipts and disbursements, and even then no 
other basis was to be used if the taxpayer's 
income thereunder was not clearly reflected, 


and in no event was 
unlss it was in 
made by the 
of the Secretary. 

The Revenue Act of 1916 was ap- 
proved on September 8, 1916, and on 
January 8, 1917, Treasury Decision 2433 
was approved by the Secretary of the 
Treasury. This decision, which has not 
been superseded or revoked, after quot- 
ing scction 13 (d), supra, provides that: 

Under this provision it will be permissible for 
corporations which accrued on their books 
monthly or at other stated periods amounts 
sufficient to meet fixed annual or other charges 
to deduct from their gross income the amounts 
so accrued, provided such accruals approximate 
as nearly as possible the actual liabilities for 
which the accruals are made, and provided that 
in cases wherein deductions are made on the 
accrual basis as hereinbefore indicated, income 
from fixed and determinable sources accruing 
to the corporation must be returned for the pur 
pose of the tax on the same basis. 


another basis to be used 
conformity with regulations 
Commissioner with the approval 





E. D. HORGAN DEAD 

Edward D. Horgan, aged fifty-one, 
former president of the Life Under- 
writers’ Association of Buffalo, director 
of the Manufacturers’ club and member 
of the Buffalo Chamber of Commerce, 
died in Albuquerque, New Mexico, to 
which city he had gone in 1915 in an 
effort to regain his health. He was 
born in Owego, N. Y.; went with the 
Erie Railroad; became station agent at 
Binghamton, N. Y., and 1902 left 
railroad work to come to Buffalo as 
associate manager of the Guardian Life. 
In 1905 he joined with J. F. Eltges and 
Mathias Rohr in buying the Volskfreund 
Printing Company, with which firm he 
was connected until his death. While in 
Buffalo Mr. Horgan was president of the 
Life Underwriters’ Association, a direc- 
tor of the Security Safe Deposit Com- 
pany, the Chamber of Commerce, and 
the Automobile Club; a member of the 
Knights of Columbus, Buffalo Club, Park 
Club and Ellicott Club. 
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Should Agents Try 
To Hide Identity? 


TWO DO IN STRONG’S NEW BOOK 





Carnegie Professor, Author of Work 
on Selling Psychology, Cites 
Camouflage Methods 


Edward K. Strong, Jr., professor of 
educational research at Carnegie, is an 
able young educator who has taught 
hundreds of life insurance men nearly 
all they know of professional psychol- 
ogy, and has done it so well that it was 
ouly natural he should have written for 
the Harper’s Life Insurance Library a 
book, “The Psychology of Selling Life 
Insurance,” which has just come from 
the press of Harper & Brothers. It is 
nearly five hundred pages in length, but 
is an easy book to read. 

Professor Strong has gone in for the 
rudimental and practical side of sales 
psychology and paints with a bucket and 
nig brush, rather than aiming for pastel 
eliects. Everybody knows that back of 
a sale there is the pull of sex instinct, 
o: parenthood, of family love, of hu- 
inanitarianism, of selfishness or of the 
pride there is in desiring to perpetuate 
a business, but how many agents are 
there who have reasoned it all out? 
Most of them sell insurance’ by in- 
stinct and let it go at that. Dr. Strong 
successiully tells what are the instincts 
oi the other fellow, and he makes a de- 
cidedly impressive grouping as one con- 
siders how many of these instincts he 
has gathered together. ‘the agent who 
comprehends and correctly values the 
instincts of the public is a better sales- 
man than the chap who goes about it 
biindly, or plays life insurance by what 
might be called ‘‘the touch system,” as 
some people perform on the piano. 

Approved 

But while everybody will acquiesce 
in the psychology of the book and in 
the appraisal of human emotions, there 
are some agents who will not agree 
with what Professor Strong presents in 
the matter of approach, an objection 
based on the amount of camouflage 
practiced by the agent before he in- 
forms his prospect that the real object 
of the visit is to sell life insurance. In 
the early pages two long interviews are 
printed with clients, each of which led 
up to a sale. The agent did a consid- 
erable lot of sparring in each case be- 
fore he crossed his heart and admitted 
that honestly and truly he was there 
to sell insurance. 

First, there was the case of an agent 
named Bagley who called on a dentist 
named Barnes, and who was the six- 
teenth agent who had made a call, the 
other fifteen having been unsuccessful. 
Barnes, a married man with a boy and 
two girls, is active in college affairs, in 
a fraternity, in church, in the univer- 
sity club and in the country club, his 
income being $4,000 a year. His wife, 
however, has inherited about $35,000 
from an uncle. Bagley telephoned for 
a “few minutes interview” in about the 
same way a patient would ask about an 
appointment, shows up at the appointed 
time, and the following dialogue takes 
place: 

Bagley: 

Barnes: es. 

Bagley: I’m Mr. Bagley. I 
this morning. 


Doctor Barnes? 


telephoned you 


Barnes: Oh, yes. : 
Bagley: ‘Thank ycu for letting me see you 
promptly. 1 thought of something the other 


day which I believe is a matter of interest and 
importance to you and I just got the details 
worked out yesterday. I am glad I can present 
them at once. . 


Barnes: What did you want to see me about? 

Bagley: Dector Barnes, I believe you have 
a son? 

Barnes: Yes. 

Bagley: Of course, he’s not old enough to go 


to ‘college yet, is he? 

Barnes: No, he’s only ten years old. He's 
already interested in college. Says he’s going 
to Wesleyan as I did; knows all the football 
players and is better posted on Wesleyan ath- 
letics than I, although I am something of a fan 
myself. 

Bagley: That’s fine. It must be a source of 
much nf Ala to you to find your little son al- 


ready interested in ae and peagen. Rypepennt 
came to speak to you 


ly of going to college. 


abcut your boy. 
ment? 


Barnes: 


May I sit down for a mo- 


Certainly. (Both sit.) 

Bagley: From what you have said, Dr. Barnes, 
I don’t need to ask you if you believe in a col- 
lege education. 

Barnes: Certainly not. 

Bagley: You doubtless feel that Wesieyan did 
a lot for you and that you want your boy to 
have a college training. As you look back on 
your own experience, is there anything you 
could give your boy which you beheve would 
benefit him as much as a calue education? 

Barnes: No, there isn’t. It’s a big thing for 
any young man. It broadens his view of life, 
decpens his capacity for enjoying the better 
things of life, and equips him to do his part in 


every way. 

Bagley: I heartily agree with you. And 
doesn’t it also increase his ability to earn a 
living and to take a high rank in his com- 
munity? Isn’t it of real practical value also? 

Barnes: I think it is, decidedly. But what 
was it you wanted to see me about? Aren’t you 
with the Hearthstone Life Insurance Company? 

Bagley: am; and I am glad to see from 
your records that you are insured in our com- 
pany. 


Used Chair As Entering Wedge 

Eventually, the sale was made (an 
endowment to insure the lad’s educa- 
tion), and later on Professor Strong 
quotes another conversational — sale. 
This time an agent named Harrington 
went to the office of a shoe merchant 
named Alderson, who is worth $100,000, 
has traveled extensively, is active in 
religious, club and civic life, is a col- 
lector of autographs of presidents, and 
is a person of taste and breeding. He 
has a chair which is an antique, a 
Windsor, and it is explained that he is 
easy of access. Anyway, Harrington, 
the agent, walks right into his office, 
waits near his desk; Alderson, the pros- 
pect, looks up, and this is the begin- 
ning of the conversation: 


Alderson: Good afternoon. 

Harrington: How do you do, sir? 
Mr. Alderson, are you not? 

Alderson: Yes. 

Harrington: Mr. Alderson, my name is Har- 
rington. I hope you will pardon my curiosit 
in examining your comb-back Windsor, but 
noticed that it is a particularly fine piece and 
doubtless a very old one, ouauehie from New 
England. ‘ 

Alderson: You are right. That chair was 
made by my great-grandfather. He was a sea 
captain in Gloucester, Mass., and a very good 
amateur cabinet maker. When he was at home, 
his workshop back of the old house. At home 
I have a number of pieces made by him. 
between voyages, he used to make furniture in 

Harrington: How fortunate you are. I am 
very much interested in old furniture, but I 
don’t see very much of it. I haven’t inherited 
any. I have a few pieces I got in Philadelphia 

an old Pembroke table, a chest of drawers, a 
small Heppelwhite sideboard, and a pair of knife 
and fork cases. Sut I have several books on 
old furniture and I like the pictures of the 
early New England furniture very much. This 
Windsor chair of yours is the first piece I have 
ever really seen. 

(Alderson replies and talks at length about 
old New England furniture—shows Harringt 
an antique furniture book he has just ir 
They spend at least ten minutes in this way. It 
will be noted that as soon as Harrington saw 
the Windsor chair, he realized that here was 
probably a common interest and the easiest one 
through which to begin to dig into Anderson’s 
associated interests. Suddenly Alderson “comes 
to” and the dialogue continues.) 

Alderson: But I’m taking your time. 
wanted to see me. 

Harrington: Of course, but I am glad to have 
had you tell me so much about your furniture. 
I am deeply interested. May I sit down for a 
minute? 

Alderson: Certainly. 

Harrington: 1 
completion plan. 

Alderson: To complete what? 

Harrington: Anything you can’t finish your- 
self—when all your plans must come to an end 
or be carried on by some one else. 

Alderson: Life insurance? 

Harrington: Life insurance 

Alderson: Plus what? 

Harrington: Plus corporate administration. 

Alderson: What do you mean? 


Harrington then proceeds to tell him 
why he is there and not only makes the 
sale, but leaves with a check for $4,746. 

Now, it will be noted in each of these 
conversations that it took the agent a 
long, long time to get to the point, and 
some people might regard the long 
winded approach as the unpractical cre- 
ation of a psychologist who had never 
taken a rate book in his hand and gone 
out on a cold canvass, but these are 
actual transcripts of sales conversations 
that have actually taken place, and the 
conversations were both written for Mr. 
Strong by Griffin M. Lovelace, director 
of Carnegie Institute. 

So here we have the director and the 
psychological expert of Carnegie both 
endorsing what to many New Yorkers 
looks like an attempt of the agent to 
hide his identity until long after the 


You are 


You 


Have that chair. 
want to talk to you about a 


plus. 








Company of 


therein all hope for America lies.” 


the provision for his own old age. 


Vice-President Coolidge says: “Look well then to the hearthstone; 


The man who is looking well to his hearthstone is very apt to take 
out an endowment policy. It will carry out his purposes for his home 
if he dies, and it will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift upon his children 
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EQUITABLE LIFE 


Insurance Company 
OF IOWA 
Results of 1921 


Insurance in Force...............$286,934,616.49 
Admitted Assets ..................$ 39,234,839.04 
Ratio of Actual to Expected Mor- 

WE 5 6454. 0cdennaeesoweaabeans 


68% of all business written since organization 
still in force. 


For information regarding Agencies 
Home Office, Des Moines 


1922 


34.7% 











next birthday. 


and are up-to-date in every respect. 


are guaranteed by State Endorsement. 


BASIL S. WALSH, President 
JOSEPH L. DURKIN, Secretary 
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HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 60 years 


INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue 


ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 


J 
E. BRYAN KYLE, Medical Director 





P. J. CUNNINGHAM, Vice-President 
OHN J. GALLAGHER, Treasurer 
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interview started. Would these ap- 
proaches be practical in the larger 
cities, or would the prospect be irritated 
and think a deception were practiced? 
The Eastern Underwriter will print in- 
teresting letters received on the sub- 
ject. 


PROCEEDS CORRESPONDENCE 

Franklin W. Ganse, Columbian Na- 
tional, Boston, recently sent this letter 
to E. H. Batson, of the Internal Revenue 
Department: 

“In October I placed $10,000 Life In- 
surance on the Ordinary Life plan on 


GR Ole vise cecavcs QR soi die cece he i 
New York, naming as beneficiary a New 
York corporation called. .......cccdeee 


The first year’s premium has been paid 
on this policy. 

“As I understand the new Revenue 
Act, the proceeds of this policy in the 
event of the death of the insured will 
not have to be included in the gross in- 
come for the current year as would have 
been the case if she had died when the 
Revenue Act of 1918 was in force. 


Ws aw adanwe amis is the President, mov- 
ing spirit and active manager of the 
i, eee Or ere which is a 


very successful corporation. If it is 


necessary to obtain her signature to get 
a ruling on this case I can do so. 

“I shall be very much obliged for an 
answer to these questions.” 

Commissioner Blair sent this reply: 

“Reference is made to your letter in 
which you make further inquiry regard- 
ing the taxability of proceeds of a Life 
Insurance policy on the life of........, 
which are to be paid to a corporation 
beneficiary upon her death. 

“In reply you are advised that Section 
213 (b) (1) of the Revenue Act of 1921 
provides that the proceeds of Life In- 
surance policies paid upon the death 
of the insured shall be exempt from 
taxation for income tax purposes. By 
Section 233 (a) of the Revenue Act of 
1921 this provision is made applicable 
to such proceeds when paid to a corpo- 
ration beneficiary.” 


Frederick A. Wallis, manager in New 
York for the Fidelity Mutual Life, has 
been appointed chairman of the finance 
committee of the Democratic State 
Committee. Mr. Wallis was formerly 
Commissioner of Immigration and Dep- 
uty Police Commissioner. He was 
chairman of the Mayor Hylan Campaign 
Committee in the recent overwhelming 
election of Mayor Hylan. 
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The Company OF the People, FOR the People—made BY the People 
The Greatest Life Insurance Company in the World. 
In Assets In Service to the Public 


[a In Business Placed and Cecstect | In Reduction of Mortality 
{ In Business In Force | In Health and Welfare Work 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


HALEY FISKE, President FREDERICK H. ECKER, Vice-President 


Business Statement, December 31, 1921 


Assets - - : : - . - - : $1,115,583,024,54 


Larger than those of any other Insurance Company in the World. 


Increase in Assets during 1921 - - - - - $134,669,937.37 
Larger than that of any other Insurance Company in the World. 

Liabilities - - - - - - - - $1,068,341,845.04 

Surplus - - - - - . - - - $47,241,179.50 

Ordinary (annual premium) Life Insur:nce paid for in 1921 $897,949,212 
More than has ever been placed in one year by any other Company in the World. 

Industrial (weekly premium) Insuranc: paid fer in 1921 $666,840,395 


Total Insurance placed and paid for in 1921 - - - $1,564,789,607 


Al larger amount placed in one year than by any other Company in the World. 


Gain in Insurance in Force in 1921 - - - - - $625,695,325 
Al larger gain in one year than that made by any other Insurance Company in the 
World. 

Total Amount of Outstanding Insurance ~ - - - - $7,005,707,839 
Larger than that of any other Company in the World. 

Number of Policies in Force December 3P, 1921 - - 25,542,422 
Larger than that of any other Company in America. 

Gain in Number of Outstanding Policies - - - - 1,642,425 

Number of Claims paid in 1921 - - - - - 323,531 
Averaging one claim paid for every 27 seconds of cach business day of 8 hours. 

Amount paid to Policy-holders in 1921 - - . - $91,348,472.98 
Payments to policy-holders averaged $630.10 a minute of each business day of 8 
hours. 


Reduction in Industrial mortality in 10 years, 31.9 per cent. 
Typhoid lever reduction, 71 per cent.; Tuberculosis, 49 per cent.; Heart disease, 
19 per cent.; Bright's disease, nearly 30 per cent.; Infectious diseases of chil- 
dren, nearly 37 per cent. 
Death Rate for 1921 on the Industrial business lowest in history of Company. 
Dividends declared payable in 1922, nearly - - - $16,000,000 


Metropolitan Nurses made 2,136,000 visits in 1921, free of charge to sick Indus- 


trial Policy-holders, including 18,984 visits to persons insured under Group 
policies. 


Metropolitan men distributed over Twenty-five Millions of pieces of literature 
on health— 


Bringing the total distribution to over 238,000,000 exclus:ve of Company's health 
magazine, of which over 18,000,000 are annually distributed. 
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Donnels’ Argument 
For Conservation 


USED IN SAN FRANCISCO FIELD 





Says: “Let Your Policy Remain”; Then 
Talks of Cash Values and of 
Dividends 





Here’s a good Conservation argument 
which Resident Supervisor Donnels, of 
San Francisco, Equitable Society, uses 
in persuading those holding 20-Payment 
Life policies to maintain their insur- 
ance rather than cash it in. 

(The guaranteed cash value at the 
end of the 20th year for a $10,000 20- 
Payment Life policy, issued at age 35, 
is $6,090; the reserve at the end of the 
next year, the 21st year, would be $120 
greater, and the dividend at that time, 
provided the 1922 scale of dividends is 
also employed for the following year, 
would be $80.70, a total, including both 
the increase in cash value and the 
dividend, of about $200.) 

Here is Mr. Donnels’ method of deal- 
ing with the policyholder, as reported 
in “Agency Items:” 

He expresses regret of the _ policy- 
holder’s decision to take the cash value 
of the insurance, but he doesn’t remon- 
strate with him. In fact, he lets the 
policyholder draw the conclusion that 
the matter is definitely settled, and pro- 
ceeds to make out whatever papers are 
necessary for signature, telling him that 
his check will come through in due 
course. He casually introduces some 
other subject, the weather or golf, and 
then just before the policyholder pre- 
pares to leave turns to him and says: 

“Mr. Wood, if your bank, or the Equi- 
table for that matter, were to come to 
you and borrow your $6,000 upon the 
understanding that they would pay you 
3% interest, but upon the further under- 
standing that if you died within the 
year, they would greatly increase the 
principal, the proposition would appeal 
to you, wouldn’t it?” Obviously, most 
men would say “Yes.” 

“Well, we are prepared to make just 
that proposal,’ and in response to the 
policyholder’s “How would you do that,” 
Mr. Donnels says, “Simply let your pol- 
icy remain with us.” “A year from 
now, if you are alive, your policy will 
have an increased guaranteed cash 
value of $120, which is just about 2% 
of its present cash value, and, in addi- 
tion, at the end of the year, there will 
be a dividend coming to you which, on 
the basis of what we are earning this 
year, would be 1.3% of your cash value, 
a total of a little over 3%. On the 
other hand, if you should die at any 
time during the year, the full sum of 
$10,000 will at once be paid.” 

Agents and cashiers are frequently 
called upon for advice in regard to ma- 
turing Limited Payment policies, when 
the question comes up as to what the 
assured should do. The above is an ef- 
fective answer to that question, al- 
though it is only proper to call attention 
to the fact that on the older ages (pol- 
icies originally issued from about age 
40 and upwards), the increased cash 
value will not be quite 2%, because of 
the increased mortality at the higher 
ages. The figures must be modified to 
suit the specific situation. 


RHODES MAKING CIRCUIT 

Fred Rhodes, general agent for the 
Berkshire Life in New York, will ac- 
company President Wyman of the Berk 
shire Life on his annual trip to the 
various agencies around the country. 
Mr. Rhodes will leave New York on 
March 7 and will probably return by 
the end of the month. He was the 
company’s leading producer in 1921, re- 
porting approximately a million and a 
half of paid-for business. 


A. M. Hopkins Made 
Manager of Agencies 


ADVANCED BY PHILADELPHIA 





Testimonial Luncheon Given; Tribute 
Paid Him By Vice-President 
Jackson Maloney 





At a meeting of the board of directors 
of the Philadelphia Life Insurance 
Company A. Moseley Hopkins was 
advanced to the position of manager of 
agencies in appreciation of the capable, 
faithful and forceful performance of his 
duties and effectual contribution to tne 
success and growth of the company dur- 
ing the two years and longer that he 
has served in the capacity of superin- 
tendent of agencies. 

As an endorsement of the action 
taken by the directorate and in mani- 
festation of their gratification by the 
promotion of Mr. Hopkins, the execu- 
tive officers of the company and the 
members of the Home Office Plico Club 
tendered him a luncheon at the Sans 
Souci Hotel following the regular Plico 


20. 

An address somewhat out of the ordi- 
nary was delivered at the Plico weekly 
meeting. Instead of some phase of the 
insurance business being treated, the 
talk showed the advantages of “The Or- 
ganized Man.” The speaker was Presi- 
dent William A. Whiting of the Sheldon 
Service of Philadelphia, a sales promo- 
tion service being utilized by many lines 
of business. With the use of cartons 
and diagrams, supported by a forceful 
treatment of the subject President Whit- 
ing carried his point that it is in the 
development of each department and 
division of man that his power to find 
and close more business can be _ in- 
creased. : 

Vice-President Maloney said: 

“Mr. Hopkins held the position of su- 
perintendent from the time of his con- 


weekly meeting on Monday, February 








Fidelity operates in 40 states. 
since 1878. 





AGENCY CO-OPERATION 


through direct mail advertising is just one of the features which give 
Fidelity field men a distinct advantage. Last year we distributed 41,341 
direct leads—all interested prospects who requested information. 
service, and its original policy contracts, enabled Fidelity to show an 
increase of 28.35 per cent. in paid business last year. 


Full level net premium reserve basis. 
Insurance in force over $203,000,000. 


A few openings for the right men. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


This 


Faithfully serving insurers 














George Washington 
Life Insurance 
Company 
Charleston, W. Va. 


Opportunity for definite territory 
in West Virginia, Ohio, Kentucky, 
Tennessee, Virginia, North Caro- 
lina, South Carolina, and Georgia. 


Address: 


ERNEST C. MILAIR 
Vice-President and Secretary 











nection with the company, a little over 
two years ago, until his recent election. 
During this period he has devoted his 
entire time and efforts to the interest 
of the company and its agents, so much 
so that he has endeared himself to 
every one who has come in touch with 
his genial personality. The great Plico 
spirit has always been one of loyalty 
and cooperation. Both of these traits 
Manager Hopkins displayed in a marked 
degree, so that he fitted in and became 
imbued with the Plico spirit right from 
the start. 


‘It is his chief aim to be of help and 





THAT COLLINS SERVICE PLEASES 





Oklahoma City. 


Issue $500,000 of 8% 


the country. 


IS proved conclusively by the fact that increased 
sales to insurance companies has made it necessary to 


Erect a Modern Fire-proof Home Office Building in 


Increase our Sales Office in Chicago and occupy quarters at 
205 North Michigan Avenue. 


Accumulative Preferred Stock, 
which becomes a first lien on the entire assets of the com- 
pany. This preferred stock participates equally with com- 
mon stockholders on all dividends paid in excess of 8% 
and may be retired at the end of three years at 104. 


Establish a Special Service Department for insurance 
clients, to co-operate with them in their work throughout 


Thirty-seven years without a dollar loss to any 
investor, or without anyone taking title to any loan 
sold them, commends this company to you. 





SALES OFFICE: 
205 N. Michigan Ave. 
Chicago 





THE F. B. COLLINS INVESTMENT COMPANY 


(Members Farm Mortgage Bankers Association of America) 


“1922” 
The Largest Volume of Business in Its 37 Years 


HOME OFFICE: 
Oklahoma City 
Okla. 








CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opportunity 
for work with this Company in good ter- 
ritory—men who can collect the premiums 
as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 
ALBERT E, AWDE, Supt. of Agencies 











service to his fellow-men. That his ef- 
forts have been more than appreciated 
is shown not only by the confidence the 
board of directors have placed in him by 
making him manager, but also by the 
fact that on the Monday following his 
election, February 20, the officials of 
the company and the members of the 
Home Office Plico Club tendered him 
one of the famous Plico luncheons, at 
which all present gave demonstration of 
their kindly feelings and good wishes 
towards Manager Hopkins.” 

The partakers in the’ testimonial 
luncheon were: Clifton Maloney, Jack- 
son Maloney, F. G. Combes, Dr. S. W. 
Gadd, E. M. Blehl, A. Moseley Hop- 
kins, T. C. Knapp, W. L. Megary, Wes- 
ley Gadd, H. P. Franklin, Wm. Lams- 
back, Jr., R. S. Plummer, M. H. Paul, 
F. M. Leader, L. R. Reidnour, James 
Granston, Samuel Bernstein, R. J. 
Snead, Wm. H. Burns, Thomas Murphy, 
D. P. Reagan, George A. Wilson, Mr. 
Maul, Chas. W. Austermuhl, H. S. Bry- 
ant, Dr. C. Dickenshied, James A. 
Stringer, L. Ciancaglini, Chas. H. Har- 
rison, Robert R. Dearden, Jr., “‘United 
States Review;” Chas. C. Scherf, “In- 
surance Register.” 


Major Morgan G. Bulkeley, Jr., re- 
cently elected treasurer of the Aetna 
Life Insurance Company and the son 
of Ex-Senator Morgan G. Bulkeley, 
president of the Aetna Affiliated Com- 
panies, has received from Hudson Burr 
& Company, the company’s financial 
correspondents at Bloomington, Illinois, 
a copy of an original tintype of Abra- 
ham Lincoln. The tintype was found 
among the papers of Luman Burr of 
Bloomington, who in the early sixties 
was clerk of the McLean county, Il- 
linois court and in a position to meet 
Mr. Lincoln frequently. An outstand- 
ing fact and one that indicates the 
character of the martyred president is 
that a president of the United Stateg 
should have a tintype taken. E. B,. 
Johnson, manager of the western farm 
loan derartment of the company, re- 
members hearing Mr. Burr tell a story 
current in Bloomington, to the effect 
that at the time of Lincoln’s nomina- 
tion in 1860 he did not wear a beard 
and on his way to the inauguration 
some child at a railroad station called 
to him that she did not like his ap- 
pearance and thereupon there was a 
change. The picture was probably 
taken the latter part of 1861. The tin- 
type is in excellent condition. 





The South Dakota Merger Commis- 
sion has approved the consolidation of 
the United States National Life with 
the Policyholders Life. 
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Ranks Seventh In 
Age Among U.S. 
Life Companies 


CONNECTICUT MUTUAL REPORT 
Address of President Robinson; How 
Investments Have Been Divided; 
Bright Future Seen 





In his annual address to members of 
the company President Robinson, of the 
Connecticut Mutual, began by calling at- 
tention to the fact that the company 
has completed the first three-quarters 
of a century of its existence, Continu- 
ing he said: 

Of the more than two hundred and 
fifty American life insurance companies 
the Connecticut Mutual in point of age 
ranks seventh. It has always been 
managed for the mutual benefit of its 
policyholders, who are its Owners. 
Throughout its history it has endeav- 
ored to conduct its affairs on sound 
business principles and has furnished 
its protection ut reasonable and satis- 
factory cost. It has, and notably dur- 
ing the last few years, steadily ad- 
vanced along properly progressive 
lines with the purpose of offering addi 
tional benefits and service to its mem- 
bers and of extending its privileges to 
a constantly increasing number, Such 
advance has been made with primary 
regard always to safety and to the 
interests of the policyholders. 

The year 1921 was an excellent one 
for the company from every point of 
view It clearly showed that a period 
of quite general business depression, 
readjustment and uncertainty, materi 
ally affecting many other lines, has 
comparatively little effect on the busi- 
ness of the well-established life insur- 
ance companies, It furnished proof of 
the stability of the institution, of the 
need for protection in times of de- 
pression as well as in times of pros 
perity, of the increasing appreciation 
of the great benelits offered under life 
insurance contracts and of the public 
confidence in the companies. 

Summary of Results ‘ 

The results of the Connecticut) Mu 
tual's operations for the year may be 
briefly summarized as follows: 

New insurance paid for 
during the year, $61,765, 
820.29. Outstanding in 
surance in force at the 
close of the year $413,- 
239,003.96. Assets 
Net policy reserve (fig- 
ured on a more con 
servative basis than 
that required by the 
laws of any State) and 
other liabilities ...... 


$96 204,770.70 


89,356,082.47 


Nn. CK eae os $6,848,688.23 
The above balance is represented by 

the following Surplus Reserve items: 

Amount set aside for- 

dividends to policyhold- 

ers to be apportioned in 

1922 (on same scale as 

for 1921) 

Investment 


contingency 


$2,060,000.00 


750,000.00 
1,038,688.23 


$6,848,688.23 


The foregoing item of unassigned 
funds represents an increase of $257,- 
$22.71 for the year, and in addition the 
investment contingency reserve ($750.- 
000.00) has been established out of 
surplus earnings ofthe year. 

The mortality experience was very 
rood The 1921 ratio of actual death 
lo to those that, in the computation 
oF premium rates, it is assumed may 
eccur was 57.9390: a lower fizure than 
for inanv year rast 

Investment earnings show 
increase, both in etual 
percentagewis« and 
been kept 
limits. 


material 
amount and 
expenses have 
within very reasonable 


Investments 
During the year the company has 


increased its investment in United 
States Government securities (Liberty 
Loan bonds and certificates of indebt- 
edness) by $1,023,050 (par value) so 
that it now holds $8,696,350 of such 
obligations. It has also increased its 
holdings of other Government, State, 
Province and Municipal bonds by $1,- 
219.000, and of miscellaneous bonds by 
$462,000. Holdings of Railroad bonds 
have been reduced, through maturity or 
exchange, by $1,112,500. Mortgage loans 
have increased by $1,105,031, and the 
policy loan account shows an increase 
of $2,007,747. There has been an 
increase of $394,205 in the investment 
in bank and trust company stocks, 


The company’s mortgage loans, con- 
servatively placed (amounting on De- 
cember 31, 1921, to $38,489,354.39), con- 
tinue to prove a very satisfactory form 
of investment. 

None of the company’s bond hold- 
ings, with the exception of a compara- 
tively small lot of Government of Mex- 
icO obligations, are in default as to 
either principal or interest. 

As between different classes of in- 
vestments, the ledger assets are di- 
vided as follows: 

PrOrtwase IOBNSG .... 6.625. 0ess: 
United States Government se- 

UENO oo Gil cole Gus bec eee 
Other Government, State, 

Province and Municipal bonds 
mauroad HOOGS ..... 6.sse0s< 
Miscellaneous bonds 
POC SORE: 666d cde Sweaeeds 
Stocks (entirely dividend-pay- 

ing bank or trust company 


41.60% 
9.19% 
4.66% 

22.21% 

1089, 


13.339 
0.00 / 


shares) etches a Seri dy os alianas 1.27% 
Home Office property ........ 1.92% 
Other real estate owned by the 

DONNIE Sc 5 asc anne bees 12% 
Bank deposits on interest and 

OCRCY SHOW eis iia ace scien 1.62% 


1L00.00% 


During the year new forms of policy 
contract and disability agreement have 
been issued and there has been = a 
marked increase in the use by policy- 











prosperous and contented. 








What those agents are doing, you can do, if you have the Will—the 

Pan-American Way is open to you. 

Address: E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, LA. 


Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Assets Dec. 31, 1920........ over  $8,742,000.00 
Insurance issued during 1920...... over 
Insurance in force Dec. 31, 1920... over 





31,433,000.00 
91,408,000.00 


THE PAN-AMERICAN WAY. 
In keeping with the higher Ideals and Ethics of the Business, the Pan- 
American does not seek to employ agents of other companies, but by 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of specially trained men, it has built up a field organization that is 








oo 





holders of the attractive privileges 
offered under the company’s income, 
instalment and trust settlement plans. 

The company’s field organization is 
performing excellent service for mem- 
bers and beneficiaries and is being con- 
tinually strengthened and developed in 
point of numbers and é4fficiency. The 
training and educational feeilities of- 
fered by the company to its field “orce 
are proving of great value. Earnest 
efforts are likew’s2 constantly made 
bv the Home Office staff to give satis- 
factory service to al! holders of the 
company’s contrects. 


In conclus‘on, it may be stated that 
the Connecticut Mutual Life Insurance 
Comnany is, as it has been throughout 
ifs history, in absolutely sound and 
strong corditien; that it is in even 
better posit’on than heretofore to fur- 
nish the hest of insvrance protection 
for the family, for old age and = dis- 
ebility, end for business and inheritance 
taux purposes; and that its prospects 
for the future have never been brighter. 


Ca 











Dec. 


M. E. Singleton, 
| President 


| Life Accident 








-$101,066,946 


| NEW BUSINESS PAID FOR IN 1921 


Revivals and Increases 
included 


GROWTH 


Admitted Assets 


1, 1917 
$17,025,067.71 
Dec. 31, 1918 
$19,895,653.58 
Dec. 31, 1919 
$23,096,073.03 
Dec. 31, 1920 
$28,213,266.79 
| Dec. 31, 1921 


| $33,844,502.91 
$340,417,028.00 


| 

| Insurance in Force | 
| 

| 

| 

| 


WE ARE GOING 


Our Expansion Program is 
Managers and General Agencies in large industrial centers 
| offer attractive connections to big writers and brokers. 


MISSOURI STATE LIFE 


Insurance Company 








FORWARD | 


‘apidly progressing. Branch 


| 
| 
| 
| 
Home Office 
Saint Louis, Mo. 


Health Group 











From A to Z 








By Augustus Stone, Travelers 
A for the Agent who writes up the App, 


B for the Bright One, the Dotted Line 


Chap, 

C for the Cuckoo, who says 
Afford,” 

D for the Doc, sometimes icy or bored, 

K for the Energy everyone needs, 

I’ for the Fellow who makes good on 
leads, 

i for the Guy who grouches, complains, 

H for the Headache he gives you, and 
pains, 

I for Insurance we all try to sell, 

J for the Junker who says go to heaven, 

K for the Kind that will always delay, 

lL. for the Liar who “writes three a day,” 

M for the Many who fail to provide, 

N for the Noodle who's skin’s like a 
hide, 

O for the Ordinary “fifty thou’ Chap, 

P for the Problem that bridges the gap, 

Q for the Query that sometimes gets 
by, 

R for the Other, the get-there reply, 

S for the Student who uses his head, 

T for the Training which gives him his 
bread, 

U for the underwriter at the H O, 

V for the Vim which helps us make 
dough, 

W for the Widow provided for well, 

X for Xample; her friends we can sell, 

Y for the Youngsters, God bless their 
hearts, 

Z for the Zeal which we need in these 
parts. 


“Can't 


FOR WEALTHY PROSPECTS 

Executors of the estate of James M. 
Prendergast, according to the ‘Boston 
Globe” of December 30, have asked the 
courts to enjoin the Collector of In 
ternal Revenue from attempting to se‘ze 
the property of the estate for the pay 
ment of inheritance taxes. 

It is the contention of the executors 
that the sale of valuable securities at 
this time in order to pay the taxes oc! 
nearly $84,000 would cause a= consid- 
erable loss in addition, says Travelers’ 
“Protection.” 

Life insurance for the payment of in 
heritance, taxes performs a doul'e ser- 
vice, it not only provides the cash tor 
the taxes which would otherwise hav? 
to be paid out of the estate, but it saves 
the estate from large additional losses 
through the forced sale of securities in 
order to provide immediate payment. 





SECURITY MUTUAL’S SHOWING 

The financial statement of the Se- 
curity Mutual for December 31, 1921, 
shows $12,156,128 of admitted assets, 
and an income of more than $3,000,000 
during the year. Admitted assets have 
been increased $825,000, and insurance 
in force at the end of the year was 
$59,100,000. In 1921 the company paid 


for $9.694,500. Since organization it has 
paid $20,000,000 to policyholders. The 
showing made by the company gave 
considerable satisfaction to the officers 
and agency force. 
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| LIVE HINTS FOR BUSINESS GETTERS 




















Practical Suggestions to Help the Man With the Rate 

Book Increase His Income and General Efficiency 
One of the statements fre- pany. The rest of the story is told in 
SP quentiy made to life insur- these simple words by the salesman 
Think ance agents is this. one, himselt: “Duriug the three weeks that 
It Over” “I'll think it over.” The his corporation deal was pending, com- 
Phoenix Mutual gives the petition was eliminated and we wrote 


answer to this: 
If this is a good thing for you, you 
want it now; if it is not a good thing, 


you don’t want it at any price. You 
evidence an interest by having some 
life insurance. I would suggest you 


let me arrange for 
If vou would like a little time to pay 
the premium, [| can arrange that to 
your entire satisfaction. 

Not very long aga you saw the boys 
going off to the training camps, and 
in Many cases you saw the same boys 
in a very few weeks on their way to 
the front lines. Did any of them say 
then, “I will think it over?) Not much, 
and neither would you have said it. 
Still these boys in France did not need 
their insurance half. as much as the 
people. did on this side when the in 
fluenza swept the country. Thousands 


your examination 


of people thought it over a little too 
long. Haven't you really thought it 
over as long as you really need to? 
You know that you need insurance 
NOW. Why wait? 


Ordinarily it takes an awful accident 
or death in the family to start a man 
thinking about tife insurance. 

A life insurance policy is a 
tion of independence. 

One company turned down 10,000 
epplications last year from men who 
thought it over a little too long. And 
onlv Providence knows how many men 
were thinking it over during their las’ 
illpess. 


declara- 


* kk 
A. W. Peake, of Buffalo, 
A. W. Peake representative of the 
Sees That Phoenix Mutual, recently 
Pros ect figured in a sales achieve 


Has Limit ment which that com 
pany thought good enough 
to describe as follows in its “Phoenix 
Mvtual Field”: 

We are informed by the manager of 
the Buffalo agency that there is at 
least ore man in his territory who will 
probably never take any more Phoenix 
Vetual insurance, The reascen is thet 


the leading salesman for 1921 in that 
agency has sold this man our limit 
of protection 

The storv dates back to May, 192), 
when “Arch” Peake saw a wedding an- 
rouncement in the paver. The “licky” 
man was cirevlarized and lead card 
136749 was the result. When Mr. Peak« 


called, he found that the prospect car- 
ried only $10,000 of insurance but had 
real estate and other investment Our 
Buffalo representative is a clever sales 
man and he felt that the time was not 
ripe to press the matter, sc after mak 
ing a few points, he arrang:d for an 
other call at a later date Another 
interview was secured a few days afte: 
wards but again Mr. Peake 
shou'd not attempt to close. 
On Friday, the week of the 
tion. an applicztion was s 
the evamination was not mde as it 
bad heen planned. Upon returnin? 
from the convention, ovr Buffalo renre 
rentative tried to finish the trensaction 
but was told that if he exercised pa- 
tienes perhans a larger annslication 
might come in tha future. In October 
it was learned that a new corporation 
was being formed with the nessibitity 
of a need for business insurance Kie- 
'r’s were submitted and My Pagka 
wes informed that other comnanies had 
‘iven lower estimates. By careful 
handling of the prospect. which is 
“Arch” Peake’s lone suit. the man was 
examined and policies for $100.000 were 
ssned for annroval, leaving it to the 
decision ef the applicant as to what 
amount should be placed with the com- 


him for $50,000 of personal insurance 
in addition to the $100,000 of business 
protection.” 

It is an easy thing to make this sim- 
ple statement in these few words, but 
it is difficult to express the amount 
of work involved and the careful di- 
plomacy required to develop what ap- 
peared to: be a prospect for a small 
amount of insurance to a $150,000 ap 
plicant and then wean him away from 
all competition. 

The case is paid for! 

ce * * 


John J. Gafill, a lawyer of 


When Detroit, has written this 
a Partner letter to Utter & Thomson, 
Dies general agents, Detroit: 


Answering your inquiry as 
to the legal status of a co-partnership 
upon death of one partner, and the 
relation of business life insurance there- 
to would say: 

Under usual conditions, death works 
an immediate dissolution of the firm. 

The surviving partner faces a legal 
chlieation to convert firm assets into 
cash, for payment of firm debts, for 
settlement with the estate of the de- 
ceosed partner, and to wind up all joint 
business accounts, without undue delay. 

Not only firm creditors, but also per- 
sonal creditors of the deceased, must 
be recognized, ' 

Without ample cash funds, through 
business life insurance or otherwise, 
the surviving partner may lose the re- 
ult and prospects of many years of 
effort, and the family of the deceased 
mav be forced to accept settlement on 
the basis of a-dead concern, instead of 
a voing concern. 

The small concern especially, with 
limited credit, jointly and individually, 
where the partners have staked about 
everything in their business, may in- 
vite disaster unless so protected. 


—IIISSSSSS=—=S=a=ana99@q™—— 
Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1921: 


I vi ki ce scvnsducancnecendsats secsndnugasihse 
OE «otis cakscawastsceescecewsksgcuetane 
COMIONE AOE SOPs iv vncicdcccccescccecesces 
SN SEN EN ivccveenoducnnnedsocteses 


Payments to Policyholders.................. 
Total Payments to Policyholders since Organization 





JOHN G. WALKER, President 

















CANADIAN RESULTS 


Canadian results for life insurance 
companies, as reported to “Canadian 


” 


Insurance and Office and Field,” follow. 
The Metropolitan, Sun Life and some 
other figures were not received at the 
time that issue went to press. 

So far as the companies 
sponded to our request for their figures, 
the subjoined table gives their results 
for the year 1921. It shows the insur- 
ance issued and revived during the year 
and the total in force at December 31st. 
The table will be completed later, when 
all the companies have sent us their 
figures: 


have re- 


Business Results for Year 1921 


In Force 


Issued in Year End of Year 


Company Amount Amount 
Cans Ee 6.vccksc $71,752,310 $3 20,090,170 
Capital Life ....... 1,442,605 7,571,728 
Confederation ..... 27,253,415 145,237,818 
Continental 2.060. 4,090,012 18,616,461 
CRGRM cicecssccaes 8,053,658 29,806,174 
Eauity Life .....0. 731,947 4,712,856 
Excelsior .......e0 10,843,600 46,000,506 


Imperial 23,980,734 128,968,720 
London Life 
CGIREES cc ccaae. 
Fndusivial ....06 
Mutual of Canada.. 
National Life 


17,731,057 
13,488,070 
38,287,813 

7,457,724 


73,319,099 
39,028,132 
228,697,353 
34,493,479 


North British and 

Mercantile ...... 448,500 1,929,963 
Ontario Equitable. . 6,672,258 7,007,186 
Phoenix Assurance. 570,000 8,035,175 
Saskatchewan ..... 1,500,420 4,685,490 
Sauvegarde ....... 3,189,572 11,706,541 
Security .cccccccee 2,228,000 6,007,1 50 
Sovereign ....cesee 3,785,214 15,210,093 
eS eer 3,102,357 24,160,380 


14,025,000 
9,124,655 
6,308,433 
4,835,870 


4,600,000 

706,700 
1,393,240 
1,251,550 


Travellers of Can.. 
Union Mutual ..... 
Western Empire ... 


Western Life 


——— 





period. 
tionary period. 
ability. 


anniversary. 


the insuring public. 











Improved Disability Provision 


Claim may be made us soon as disability occurs—no pi obationary 
Payments hegin immediately on approval of claim—no proba- 
Monthly payments, lifelong, conditioned on permanence of dis- 
Immediate waiver of future premiums—no waiting until next 
Full amount of insurance paid when insured dies, without deduc- 


tion for disability payments or for premiums waived. 


This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 

















HOME LIFE 


INSURANCE CO. 


NEW YORK 











WM. A. MARSHALL, 
President 





The 62nd Annual Report shows: 


Premiums received during the 


WEE. ME achcuaceaudveanaisudaaxel 990 547 
Payments to Policyholders and 
their beneficiaries in Death 
Claims, Endowments, Dividends, 
ISG. baccucccavadeernacacdaauaseras 4,740,340 
Amount added to the Insurance 
CUOUCE WED ox sdo decades seccs 2,121,307 
Net Interest Income from Invest- 
WOME Acédivecdcacda Sdamedataneenan 1,964,050 


($642,638 in excess of the amount 
required to maintain the reserve) 
Actual mortality experience 53.44% 
of the amount expected. 
Insurance in Force............... $223,116,887 
Admitted Assets 43,222,328 





Kor Ayency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 























GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
2WILL PAY THEM WELLJ 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
8 Fulton Street, New York City 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager; Edwin N. Eager, Associate 
Editor. The address of the officers is 
the office of this newspaper. Telephone 
number: Beekman 2076. 





Subscription Price $3.00 a year. Single 
copies, 25 cents. 


Entered as second-class matter April 
5, 1907, ot the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 











THE NEW RAIN ASSOCIATION 

The companies which are pioneering 
in the rain business are entitled to the 
thanks of the other companies, some of 
whom will later profit by their experi- 
ence, Those who blaze the trail under- 
go hardships for a time—the Hartford’s 
rain and flood premiums last year were 
$532,955 and losses $1,382,862—but later 
they enjoy the fruits of their courage. 
Watch the Hartford’s experience for 
1922, and it is pretty sure it will dis- 
close the disappearance of the red ink 
figures. Now the companies have gotten 
together in an association, which will 
make the going easier, as they will 
know what to write and how. More- 
over, the spread will grow, giving'aver- 
ages a better breakage. 





ALL’S WELL IN MISSISSIPPI 

The insurance assault balloon in Mis- 
sissippi has collapsed and the Governor 
finds himself high in the air minus a 
parachute. The situation is described 
at length in a story, beginning on page 
15 of this issue of The Eastern Under- 
writer. What Mississippi editors think 
is told by one of them in a story on 
page 4. 





KICK ON FIRE MARSHAL’S TAX 

In their quests to slice expenses and 
introduce efficient operating methods 
the marine writing companies are re- 
trenching financially in every direction. 
The fire marshal’s tax is one item 
against which complaints have been 
lodged. Willing to have the tax levied 
against. all strictly fire insurance busi- 
ness the companies kick strenuously 
against paying this tax on automobile 
collision, property damage and theft 
insurance and marine risks which can 
derive no benefit from the service of 
the fire marshal’s office. 

During the war period and immed}- 
ately afterwards when enormous pre- 
mium incomes tended to discourage 
close scrutiny of payments made to 
policyholders or insurance departments 
the companies overlooked the prece- 
dents they were establishing. Risks 
were not classified in detail with re- 
spect to such levies a3 the fire mar- 
shal’s tax and others and over-payments 
were made without objections. Today 
every levy under the tax law is weighed 
in the balance and if found wanting, 
severely contested. 


AN ALBANY BILL 
A bill providing that standard life in- 
surance policies may provide if interest 
on @ loan is not paid when due it shall 
be added to existing loan, has been in- 
troduced at Albany. 


Fire ened Sideliners For 1921 


Motor Vehicles 
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The Human Side 








James Mclilirath, 


pcstal insurance 


manager of the 
department of the 


Home, was at one time sports reporter 


of the St. Paul “Globe.” 


He was also 


an amateur champion bicycle rider in 
his younger days and won several cups. 
+ ¢ & 


George B. Graves, manager of the 
Massachusetts Mutual in St. Paul, has 
been elected president of the St. Paul 


Athletic Club. 
* 


Clifford C. Peck, of the Toledo agency 
of the Massachusetts Mutual, has been 
elected Mayor of Sylvania, O. 

* a * 


Hugh Farrell, formerly insurance Edi- 


tor of the “Journal of 


Commerce,” is 


now insurance Editor of that paper. 
* * * 


R. P. Barbour, assistant United States 


manager of the North 


British & Mer- 


cantile, is making a trip through the 
* * * 


West. 


“Sunshine” North, 


agent for the 


Naticnal Surety at Augusta, Ga., is the 
subjcct of a half-column write-up in 
the Augusta “Herald’ which points to 


him as a model citizen. 


REVOKE OHIO “LICENSE 
Ohio license of Porter & Hofman, fire 


insurance brokers 


of 60 Wall street, 


New York, has been revoked by Judge 
Bb. W. Gearheart, State Superintendent 
of Insurance, on account of the firm’s 
refusal to furnish certain information 
asked for by the department relative to 
insurance placed on the property of the 


Crane & MacMahon 


Company at St. 


Mary’s, O. Porter & Hofman place all 
the company’s insurance. 


TT fe Oo a Se ee 


Ins. Co., Ss. of x 
Firemen’s Fund 


Globe & 
Northern 
Mercantile 
National 
National B. F 
National Liberty 
National Union 
New ; 
Niagara 
North River 
Northwestern National 
Ohio 


Queen 
Russia, Am. 
Security 
Springfield 
St. Paul 
Westchester 
N 


Royal 


Inland Navigation 
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ES ge | BAA eee 


508,907 153,063 


61,233 11,068 
267,227 60,197 
15,947 1,538 
289,615 92,235 
126,806 22,153 
37,814 12,542 


912,748 299,083 


3,647 

18,217 

129,141 

11,988 

34,263 

31,708 

40,613 

250,056 68,422 
65,289 8,600 
101,199 23,277 
51,666 12,976 
189,141 37,266 
77,680 24,543 
222,691 65,590 
516,710 151,281 
462,003 583,809 
188,981 54,304 
143,966 46,280 
364,873 146,839 


and Transportation 


Net Paid 


Net Prem. Losses 
PRONE ake Oh tars ccc ee $254,669 $183,027 
Agricultu pt Uren ects 44,507 23,138 
Am Bg ca: rato Sassi earanece 181,000 10,020 
Ca nde De. nine 64a HOO ee Co 58,802 53,757 
MSDE! (Ua e.tiy acu elogheieceas onc 35,386 14,482 
POTN R : oi5-55 4 kalaaoe shine 219,746 106,047 
OWOIN Sis bases ke one bers 9,499 12,534 
EM eis) Ste ean ean 14,253 5,810 
Universal NN: Vise sscocsee 12,931 1,106 
PENGAIO 6.6 oie eb dara 9.08 82,037 76,847 
American Eagle ......... 10,128 13,628 
OMUOS oeced de selenw ee nes 34,515 23,907 
Commonwealth .......... 28,236 6,310 
CORTIMERER o.e:6:c5504 56 6 ox 50,905 76,574 
ATONE, 56) staid b6-% Rorare siers 75,282 23,374 
Fed, P, Shere eer aly here 41,538 57,594 
LIS, SME Pareear ener Reernes pees 14,638 
1 cA: a ee ee 38,872 149,858 
PORE cot ens 0c. eeeee 97,210 44,285 
FoR oF | | aa 198,023 106,805 
Great American «.i..%... 325,563 205,252 
FARMOVE? “4 bs son jeacacie va 60,881 139,093 
ES Cree ee ee 1,212,934 755,237 
POS. Riis he ORs cee 1,632,850 1,037,068 
Firemens: Fite ss.c6ac00's 550,170 533,756 
Ilome Fire and Mutual.... 23,455 66,140 
MSDS Bisa ata oeae 5 4,044,619 = 1,879,381 
WY COLCET: ABS, ©. o.5caacere bles 239,154 101,306 
National Liberty ........ 44,606 3,147 
OU esis acs oa 8S sr hieRe 254,824 235,839 
Prov.-Wash. ......+..... 328,229 107,314 
i Mere Ce ere 74,190 101,986 
Russia, American ........ 170,348 1,454,147 
SOTIUGHENE veces cies se 63,067 55,259 
ic SU MUE ocaloaeene ee pei 703,202 290,501 
ibe tSe BSNS «caress Sarardens 118,648 110,011 
PUMMIOE. 0 sce araiesesane kes 210,626 64,053 
Pe WW Pees enlgnaaws cess 211.316 6.59 
SEE Cee ee 94,932 106,629 
Scati.-Ameriean. i.s020 310,686 498,808 
OMNI, 5G. 5.4:5.0 be Peas 256,307 124,998 
Standard MM wcksscneses 163,244 403,198 
pe eee 210,288 114,409 
Union (China) ......... 68,950 34,968 
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Fire Insurance Department 








New Rain Association 
Is a Miniature Body 


BUT MEMBERS ARE PIONEERS 





Other Companies to Enter Field; In- 
sure Against Snow or Hail, 
Measured as Rain, Too 





The Rain Association, the newest or- 
ganization in the insurance business, 
formed after a series of conferences by 
companies writing rain insurance, has 
the smallest membership of any asso- 
ciation in the business, because while 
there are enough rain underwriters to 
play a rubber of bridge if all got to- 
gether at one table, there are not quite 
enough for a tournament of two tables. 
Yet, mere size has nothing to do with 
the case because the companies writing 
rain at the present time are the 
pioneers and their number is shortly to 
be increased. One of the leading com- 
panies in the business, asked this week 
if it intended adding rain to its equip- 
ment, said it was not writing now, “and 
what we intend to do in the future is 
another matter.” So, that’s that. 

The president of the Rain Association 
is Carroll L. DeWitt, assistant United 
States manager of the Eagle, Star & 
British Dominions; the vice-president is 
G. A, Russell, of the Hartford, and the 
secretary is F. J. McFadden, of the 
Home. 

Companies Lost Money 

The new association is a get-together 
really brought about by the experiences 
of the business, which last year were 
not such as to warrant any of those 
Untermyer stories of 3,000% profit. 

The Eastern Underwriter has already 
printed the story of the insurance of 
the New York ice skating rink, $25 to 
cover expenses of five of the week days; 
$50 for Saturday, Sunday and holidays. 
It was one of those Florida winters 
which sometimes bless New York, es- 
pecially when it is cold and rainy at 
Palm Beach; and this insurance com- 
pany mailed a check for $25 or $50 
every day but four to the proprietor. 
In other words, there were only four 
days of skating. A sad experience 
that, but a good thing to know about 
for the experience column. 

All of the companies had some sort 
of experience of similar type; so. they 
decided to compare notes and take ad- 
vantage of the science of rain insur- 
ance on the theory that several heads 
are wiser than one. Another thought 
was that no company had enough ex- 
perience to feel that it understood ex- 
actly the coverage the public wants. 
One of the first things, therefore, to be 
considered will be forms, and there 
will be uniformity. 

In getting together the question of 
rates was much less paramount than a 
desire to feel the way in handling the 
business. Many underwriters on the 
outside have the opinion that writing 


of rain insurance is pure guess work, 
with the result that there is a hit or 
miss system of making rates, sometimes 
contingent on the state of the rain 
underwriter’s liver, or whether his 
wheat cakes were cold at breakfast, 
much as happens with the dramatic 
critic when he gets peevish and scores 
a show that everybody else likes. But, 
that’s not true, Ali rates are based 
upon the official records of the United 
States Government at various stations 


throughout. the country, there being 
approximately about 6,500 of these 


“weather bureaus,” and in the different 
forms of rain insurance this rainfail 
data is a guide, and a correct one. 

Rain insurance is not easy to master 
and there is a surprising amount of 
underwriting knowledge, techique and 
judgment necessary to handle the busi- 
ness safely. Take a little thing like 
a lawn party fete of a church or a 
society. Along comes the rain and spoils 
the festivities. Now, what were the 
expenses? How much is lost in the fete? 
What kind of a policy should have 
been written to cover it? The right 
policy will cover the expenses, but the 
underwriter must know what those ex- 
penses should be and not permit the 
policyholder to run wild in his expendi- 
tures. They may have overestimated 
the expenses, or underestimated them. 
It is up to the company to pay the exact 
expense. 

Covers Only Insurable Interest 

Then there is the income policy cov- 
ering various outdoor events. When- 
ever possible that policy is based on 
experience, and it is because experience 
is so lacking that here the underwriters 
have sometimes been working in the 
dark. This lack of experience has kept 
some events from being covered, as the 
underwriter didn’t want to~take a 
chance by playing the game in the dark. 

The rain underwriters are as one in 
believing that the insurance should be 
an indemnification, covering the actual 
insurable interest; and they are also 
unanimous that this business should not 
partake of any gambling tinge, which 
characterizes so many of the Lloyd’s 
coverages. 

Companies writing rain 
also cover against snowfall and _ hail 
when measured as rain. How can the 
insurance company know the depth of 
the snowfall or hail? Not so difficult. 
The government has a rain gauge box 
into which is put the snow or hail and 
then a quart of water is poured in, 
When melted the gauger takes out a 
quart of water and the residue is the 
snow or hail fall. 


insurance 


WANT PREMIUM MONEY 


The question of the right of a City 
Council to divert money received from 
the state treasury as proceeds of the 
state tax on fire insurance premiums 
from firemen’s relief to police pension 
funds will be raised in Harrisburg, Pa. 
Heretofore the money has gone to fire- 
men’s organizations. 
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MARINE AND FIRE INSURANCE COMPANY, Limited 











UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 
80 MAIDEN LANE, NEW YORK 
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NEW YORK STATE DEPARTMENT 


Superior Fire Insurance Co. of Pittsburgh, Pa. 
Allemannia Fire Insurance Co. of Pittsburgh, Pa. 
Capital Fire Insurance Co. of Concord, N. H. 
Georgia Home Insurance Co. of Columbus, Ga. 
United American Insurance Co. of Pittsburgh, Pa. 


PERCY B. DUTTON, Manager, ROCHESTER 


Established 1906 


Exceptional Service to Agents 



































COLUMBIAN NATIONAL 
FIRE INSURANCE COMPANY 





LANSING, MICHIGAN 





Built on its REPUTATION of SER- 


VICE to its LOCAL AGENTS 


The sign of the COLUMBIAN NA- 
TIONAL backed by its integrity is the 


sign of good insurance 


T. A. LAWLER, General Manager 
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oF NEW HAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 


| FIRE—THEFT—COLLISION—PROPERTY DAMAGE 
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LEWIS & GENDAR, INC. 


Commonwealth Insurance Co. of New York 


London & Scottish Assurance Corporation 
ONE LIBERTY STREET, 


NEW YORK CITY AGENTS 


Telephones: John 0063-0064-0065 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., ef Eng. 
Commonwealth Ins. Co. of N. Y. 
Detroit F. & M. Ins. Co. of Mich. 


(Casualty) Indemnity Ins. Co. of N. A. 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6872 
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NEW YORK CITY 


Firemen’s Ins. Co. of New Jersey 
Globe & Rutgers Insurance Co. 
London & Scottish Assu. Corp. 
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Asks for Canadian 
Publicity Bureau 
INSURANCE IN 


Canadian Paper Thinks Underwriters 
Themselves Are to Blame Because 
of Silence 





BAD LIGHT 


An agitation is on foot in Canada for 
publicity 
bureau for fire insurance to be run in 
conjunction with the Canadian Fire Un 
derwriters’ Association. 


the organization there of a 


“Canadian Insurance and Office and 


Field,” a leading journal in the Domin- 
jon, says there are lots of arguments 
for and none against such a project. 
“At the present moment all sorts and 
conditions of men regard fire insurance 
companies as a set of robbers,” it says. 


“This idea has been forced into their 
minds because for the past few years 
the daily papers have been constantly 


printing reports about the attacks made 
upon fire insurance companies by prom- 
inent men, and, more especially by the 
Ontario and other Provincial govern- 
ments. The fire insurance side of the 
question has never appeared in the 
press until two weeks ago. How then 
is the public to understand the fire in- 
surance viewpoint if it is never per- 
mitted to read it? The enemies of fire 
insurance’ have got their viewpoint in 
the public mind and the Canadian Fire 
Underwriters’ Association has not put 
forward its position, apparently because 
it is too dignified or thinks it will ig- 
nore public opinion. 

“We, therefore, agree that it is about 
time that the fire companies follow the 
example of the life companies in the 
matter of publicity. 

‘We feel strongly on this subject. 
The governments can only follow pub- 


lic opinion. They very seldom create 
public opinion or initiate measures that 
are not forced upon them by public 
opinion. It is up to every business to 
make public opinion so far as its own 
affairs are concerned, and if public 
opinion of fire insurance is adverse, who 
is to blame but the fire insurance world 
itself?” 


BLODGETT TO HANDLE EAST 


Announcement Following Resignation 
of P. A. Cosgrove, Who Goes With 
Importers & Exporters 


Following the resignation of P, A. 
Cosgrove, who is to go with the Im- 
porters & Exporters as secretary, it is 
announced that W. A. Blodgett, a mem- 
ber of Fred S. James & Co., will handle 
the Eastern territory formerly managed 
by Mr. Cosgrove, who was an assistant 
United States manager of the Fred S. 
James & Co. companies. 


In a letter to some agents in the 
Eastern field Mr. Blodgett said: “We 
very much regret that P. A. Cosgrove, 


assistant manager, will leave our or- 
ganization March 1 next. He adds to a 
long list of men in important positions 
who have had their training with Fred 
S, James & Co. during the fifty years 
of business life of our organization, and 
we wish him the fullest measure of suc- 
cess in his new connection. 

“Your office is in the territory over 
which Mr. Cosgrove has had supervision 
as assistant manager of the company, 
and, following his retirement, the un- 
dersigned will take up his work with 
a view of continuing the service which 
this office has rendered to agents, and, 
wherever possible, to increase that ser- 


” 


vice, 





CREDIT UNION 
The Insurance Credit Union of New 
York may be dissolved. <A special 
meeting to consider the subject will be 
held tomorrow. 








Surplus 





Line Capacity 


OCAL AGENTS can find ample 

capacity and attentive service for 
handling their Excess Lines in our 
Surplus Line Department. 


MARSH & MCLENNAN 


Insurance Exchange 


CHICAGO 
NEW YORK DENVER SAN FRANCISCO DULUTH MONTREAL 
DETROIT LONDON MINNEAPOLIS SEATTLE WINNIPEG 


INSURANCE IN ALL 


ITS BRANCHES 

















HOW G. & R. IS GROWING 


Assets at End of 1910, $5,255,362; Assets 
at End of 1921, $46,652,573 


One of the statements of fire compa 


nies carefully scanned by underwriters 
the Globe & 


been 


Rutgers, whose 
That 


company’s assets are now $46,652,573; 


is that of 
success has phenomenal. 
and its surplus to policyholders is 
$13,639,689. 
grown is demonstrated by some figures 


How the company has 


of comparison for a period of years: 


Policyholders 





Year Assets Surplus 

EOE) cies <5 $5,255,362 $2,765,393 
PON -s-c eon 7,249,408 3,649,683 
POUS: scccws 10,178,345 5,169,685 
BORD foxniehss 33,687,274 10,846,081 








Actual market value for all securities 





D. H. Dunham, President 
Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Ass’t Sec’y 
John A. Snyder, Secretary 


MECHANICS 


of Philadelphia 
Organized 1854 


. 


Statement January 1, 1922 
ASSETS AND LIABILITIES 


en ne $ 606,000 
Reserve Reinsur- 

ance Funds ..... 1,562,257 
Reserve all other 

liabilities 183,956 
Net Surplus ...... 789,027 
DA. .sckacicceeen $3,135,240 


Policyholders Surplus, $1,389,027 








| Policyholders Surplus, $4,090,571 


D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
Organized 1854 


Statement January 1, 1922 
ASSETS AND LIABILITIES 





[| ee ear e $1,250,000 
Reserve Reinsur- 
ance Fund ...... 5,021,670 
Reserve all other 
liabilities 1,405,201 
Net Surplus ..... 2,840,571 
BME icc canes $10,517,442 











H. M. Gratz, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 

John Kay, Treasurer 
A. H. Hassinger, Ass’t Sec’y 


THE 
Girard F. & M. 
INSURANCE CoO. 


of Philadelphia 


Organized 1853 


Statement January 1, 1922 


ASSETS AND LIABILITIES 
| a are: $1,000,000 
Reserve Reinsur- 

ance Fund 2,240,933 
Reserve all other 

liabilities 267,721 
Net Surplus ..... 851,855 
MOUAL Weicsie eva woes $4,360,509 


Policyholders Surplus, $1,851,855 














Loyal to friends and loyal agents 














EDUCATIONAL MOVE 


(Continued from page 1) 


issue literature that will please the 
noh-agency mutual fire insurance com 
panies and the stock insurance com- 
panies; or the participating and non- 


participating lile insurance companies; 


or the legal reserve and the fraternal 
companies at the same time?” Mr. Mad- 
den was asked. 

“I do,” he said. “In the first place, 


in this position 1 shall not be partisan. 
Insurance is a tremendous interest with 
many basic fundamentals applicable to 
all divisions, classes and kinds of in- 
surance, and I do not think it will be 
difficult to acquaint the public with the 
fundamentals.” 


It is understood that Mr. Madden won 
his position with the Metropolitan Life 
by furnishing to them at their request a 
constructive review upon a_ situation; 
and that he won the Chamber's position 
also by meeting a request to formulate 
an operative working plan. 

Mr. Madden was asked if he thought 
that telling the public about the co- 
insurance clause or the use and occu- 
pancy insurance would come” within 
scope of educational plans of the Cham- 
ber. Offering merely his personal 
opinion at this time he thought that 
that might be a type of service which 
would appreciated by the insurance in- 
terests. 

The National Board of Fire Under- 
writers is also extending its educational 
facilities. It will not be long now before 
“Safeguarding America,” its organ, will 
stop at 100,000 offices each month, most 
of them offices of fire insurance agents. 

Some of the fire companies have gone 
in for education a lot during the past 
few years, and these include the Hart- 
ford, Home, North British & Mercantile, 
America Fore group, Insurance Com- 
pany of North America and Glens Falls. 

The America Fore group in particular 
has built up a large circulation for its 
“Business Conditions.” That education 
is needed has been illustrated many 
times, but more especially in the weak 
reaction of the agents of America to 
the Untermyer attacks. 

The public cannot be greatly blamed 
for ignorance of fire insurance subjects 
when the agents are so often careless 
or indifferent in acquiring knowledge. 

Recently, St. Louis agents were shown 
up when a prize was offered for the 
best essays on one of the clauses in the 
fire policy, and first prize was given to 
an agency which made a complete mis- 
statement. 


LEAD IN ATLANTA 
In premium receipts the Haas & 
Howell agency is the largest in Atlanta 
with $209,789 in 1921. The Dunlap In- 
surance <Agency’s (premiums were 
$183,693. Premiums in 1921 were $2,- 


535,073 as compared with $3,160,166 in 
1920. 
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Mississippi Agents 
Demand Vindication; 
Attack Governor 


TALK OF STATE’S' DISGRACE 


Legislature Rebukes State Executive 
in Several Ways; People of State 
Aroused 
(Te'egraph to The Eastern Underwriter) 
Jack:on, Miss., Feb. 28.—Governor 
Russell’s sensational charges that a big 
fire insurance lobby is endeavoring to 
dominate the Legislature, and that un- 
due influences, including the use of 
liquor, are being attempted to secure 
friendly legislation, will be given a thor- 
ough investigation by a committee of 

seven members of the House, 

For the past three days Governor Rus- 
sell’s friends have been placed in the 
humiliating attitude of attempting to 
save him from himself, fighting against 
an investigation which he specifically 
requested in his special message of last 
Tuesday, and = which his political 
enemies were quick to take advantage 
of, and so frame the resolution ordering 
the probe that it will include an airing 
of all the Governor's own soiled linen, 
including the $100,000 damage suit filed 
against him by Miss Frances Birkhead, 
his former stenographer, alleging seduc- 
tion and connivance at a criminal abor- 
tion. 

Governor’s Supporters Fought in Vain 

The Governor's political supporters 
fought stubbornly against the Anderson 
resolution providing for an investiga- 
tion, which was adopted in the House 
Friday by a vote of 64 to 58. A motion 
to reconsider was offered by Mr. Russell, 
of Copiah, and when this motion was 
called up from the calendar this morn- 
ing it was tabled by a vote of 71 to 41, 
substantial evidence that the Governor 
had lost a considerable following dur- 
ing the intervening period. 

Agents Demand Investigation 

One new feature of the situation to- 
day was a frank and straightforward 
demand from the fire insurance agents 
for an investigation of the charges 
made against them by the Governor. 
This demand was set forth in the fol- 
lowing memorial sent to the House: 





We, the undersigned members of the Missis 
sippt Association of Insurance Agents, some 
of us referred to in the message of the Governor 
of the 23d inst.. by name, having no other 
tribunal in which to defend ourselves against 
the unjust attack made upon us, and the or 
ganization of which we are members, composed 
entirely of citizens of Mississippi engaged in 
an important and lawful business, respectfully 
request that all the matters referred to by the 
Governor in such message pertaining te us 
and our organization may be investigated thor 
oughly by your honorable body to the end that 
the party or parties responsible for Missis 
sippi’s apparent disgrace may be discovered 
and held up to scorn and condemnation of a 
fair-minded people awaiting with confidence the 
result of such investigation for our vindica 
tion. 

All Mississippians engaged in the business 
of writing fire insurance as the agents of com 
panies, both local and foreign, now admitted to 
the state, have been requested to ask their 
representatives in the Legislature to use their 
influence to secure a full and impartial investi 
gation of these matters as per circular attached 
hereto. 

We speak only for ourselves and the organiza 
tion to which we belong, conscious at all times 
of our entire innocence, in fact, of any of the 
enumerated charges of misconduct. 

We respectfully ask that this request be given 
a place on your records along with the message 
of the Governor, 


More Rebukes 

Yesterday’s session of the Legislature 
was a series of rebukes for Governor 
Russell, three instances showing a wid- 
ening of the breach between the execu- 
tive department and the law-making 
body. 

The most notable incident was the 
passage by the Senate of a bill prohibit- 
ing the Governor from granting par- 
doas on the recommendation of the 
Superintendent of the penitentiary or 
the Prison Board of Trustees. This 
measure, by Senator Mixon, of Pike, 
was framed, introduced, called up in 
committee of the whole, and passed 
within fifteen minutes by a vote of 29 
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to 4. It was provoked by the Governor’s 
action in granting a pardon last week 
to Leonard Allmand, a convict sent up 
from Senator Mixon’s home county, for 
incest, the victim being Allmand’s 
daughter, a 16-year-old girl. A petition 
signed by 2,500 citizens of Pike County 
caused the Board of Pardons to reject 
the appeal for clemency, and after this 
action the Governor granted the pardon 
on the ground of alleged meritorious 
conduct. 

The second rebuke was the refusal 
of the House to reverse itself on the 
Anderson resolution ordering the insur- 
ance investigation, and the third was 
the report of the special committee ap- 
pointed to investigate the alleged deficit 
at the A. and M. College, completely 
exonerating Prof. W. H. Smith, former 
president, against whom serious charges 
had been made by the Governor. 

The quick and stinging rebuke given 
to the Governor in the Senate created 
a sensation around the State House, as 
that body has hitherto been regarded 
as quite friendly toward the Governor. 

The Situation 

When the legislature convened on 
Monday morning the legislators came 
prepared to take part in the stubborn 
fight made in the house by the sup- 
porters of Governor Russell to secure 
consideration of the Anderson resolu- 
tion ordering an investigation of the 
charges preferred by the Governor. 

The situation here is the most extra- 
ordinary that has ever developed in the 
legislative history of the state. The 
supporters of Gov. Russell, almost with- 
out exception, bitterly opposed the An- 
derson resolution providing for an in- 
vestigation, despite the fact that in his 
special message on the previous day the 
Governor had earnestly urged that an 
investigation of his charges be made by 
the“lawmaking body. 

Administration leaders frankly and 
openly declare that the Governor’s 
special message was a serious mistake, 
and they are literally in the attitude of 
trying to save him from himself. They 
argued eloquently and battled bitterly 
against the investigation, being finally 
defeated by a majority of ten votes. 

Plain Truths Given Governor 

Several of the more intimate friends 
of the Governor went to the executive 
olfice early Saturday morning and told 
him candidly that they regarded his 
message as wholly unnecessary, suggest- 
ing that it be withdrawn from both the 
House and Senate. But the Governor 
was not in a mood for withdrawal. 
Despite this attitude his supporters con- 
tinued the fight to prevent an investi- 
gation along the lines proposed in the 
Anderson resolution, realizing that such 
a probe would mean a full airing of the 
evidence in the celebrated $100,000 dam- 
age suit filed against the Governor by 
Miss Frances Birkhead. 

After the adoption of the resolution 
Mr. Gore, of Webster, resorted to the 
desperate expediency of offering a reso- 
lution requesting the Governor to with- 
draw his special message, but the House 
was in no mood to consider the pro- 
posal, and referred the resolution to the 
judiciary committee, where it will no 
doubt quietly sleep, as a majority of the 
members of that body are _ politically 
opposed to the Governor, and, on Fri- 
day night, by a vote of 20 to 10, had 
favorably reported the Anderson reso- 
lution providing for the probe. If the 
Gore resolution had merely expressed 
a willingness on the part of the House 
to permit a withdrawal of the message 
it might have been adopted, but the 
members were in no mood to offer sug- 
gestions to the Governor. 

Despite what they consider a discour- 
aging situation, the friends of the Gov- 
ernor will continue the fight to prevent 
a probe, and the word was sent out to 
all his followers to be on hand when the 
roll was called early Monday morning. 

Advocates of the investigation were 
equally active, and came to rally their 
forces for the fray when the Russell 
motion to reconsider was called up from 
the table. 

Scope of the Probe 
While the Anderson resolution pro- 








16 


THE EASTERN 


UNDERWRITER 





March 8, 1922 





vides for the 
jects relating 


investigation of all sub- 
to the insurance question 
set forth in the Governor’s message, 
public interest largely centers in the 
Russell-Birkhead affair, and that will no 
doubt be the first phase taken up after 
the committee is appointed and organ- 
ized. It will be recalled that the woman 
made a charge of assault. 

The Governor alleged in his message 
that “the recent suit of blackmail filed 
against the chief executive of this state 
was fostered, aided and abetted by the 
agents and tolls of these outlawed in- 
surance companies.” 

This furnishes the justification for the 
committee to go into the Birkhead scan- 


dal, and the probe, it is generally un- 
derstood, will not be limited to the 
question of whether or not the insur- 


ance interests had anything to do with 
the institution of the suit, but will go 
deeply into the whole affair. 
Miss Birkhead Coming 

Advices from reputable sources state 
that Miss Birkhead stands ready and 
willing to come from New Orleans 
whenever called upon by the investigat- 
ing committee to do so. She will first 
be questioned as to whether or not the 
insurance interests had anything to do 
with the filing of the suit, and the ex- 
amination will then assume a_ wide 
range, doubtless including the corrobor- 
ative evidence she intends to offer when 
the case is called for trial at the May 
term of Federal court in this city, to- 
gether with the documentary evidence 
alleged to have in her possession. 

When an investigation was threatened 
a short time ago under the Stone reso- 
lution and an inquiry was sent to Miss 
Birkhead to ascertain if she was willing 
to testify before a legislative committee 
she promptly replied in the affirmative. 


she iy 


Under the provisions of the Anderson 
resolution, all witnesses will be paid 
out of the House contingent fund for 


attending the hearing. 
Other Subjects of Probe 

The committee is required under the 
resolution to investigate other allega- 
tions in the Governor’s message. They 
may be summarized as follows: 

Kirst: Has a large insurance lobby 
been organized in Jackson to secure 
legislation friendly to the fire insurance 
companies that have quit the state? 

Second: Are irregular, corrupt or 
reprehensible methods being used by 
this alleged lobby, including the dis 
pensing of liquor to legislators? 

Third: Did the Mississippi Associa 
tion of Fire Insurance Agents at their 
convention here last Monday resort to 
coercion or bulldozing tactics to com- 
pel the Mississippi Fire Insurance Com- 
pany, a local corporation, to stand by 
them in the fight, under threat that 
these agents would no longer write risks 
for the company unless it agreed to do 
50. 

Fourth: What influences’ brought 
ubout the suit filed by District Attorney 
Browning in the chancery court of Cov- 
ington county seeking to collect a_bil- 
lion dollars in penalties under the anti- 
trust law from the life insurance com- 
panies? The Governor made no specific 
charges in this matter, but said that 
less than a half dozen men have all the 
information necessary, and insinuates 
that this litigation was instigated by the 
fire insurance companies in order to 
get the latter in the .same boat with 
them before the legislature. Gov. Rus- 
sell will of course be asked to furnish 
the names of the half dozen persons 
he refers to. 

‘These points, together with the Birk- 
head suit, touch all the points brought 
out in the Governor’s message and the 
tigation will no doubt be limited to 
these subjects. 

It is anticipated that the probing of 

alleged insurance lobby and its ac- 


hive 


tivilies can be completed within a short 
time, There either is or isn’t a lobby 
here, and the lawmakers themselves can 
give testimony as to whether or not 
they have been approached with im- 


proper proposals. 
Lane Its Emphatic 


A central figure in the proceedings 


that led up to the investigation is 
Chairman E. M. Lane, of the House in- 
surance committee, and former member 
of the State Senate. Chairman Lane 
is a plain and outspoken person. He 
told the legislature frankly Friday 
morning that he had conferred with 
Messrs. McLaurin and Doyle, attorneys 
for the fire insurance interests; that 
they had given to him their ideas as 
to what sort of legislation ought to be 
enacted, and he was glad to get their 
views on the subject, for the legislature 
itself is in a quandary on the question, 
but that at no time did either make to 
him improper proposals. They were 
merely exercising the inalienable right 
of all citizens to confer with legislators 
concerning matters vitally affecting 
their interests. 

Mr. Lane did not mince words in de- 
nouncing the Governor’s charges. In an 
address before the judiciary committee 
Thursday night he likened the Gov- 
ernor’s message unto the “braying of 
an ass,” and used biting sarcasm in 
an analysis of the document. In a 
speech before the House Friday morn- 
ing he branded it as “a document unfit 
for the boys and girls of our state to 
read.” 

Personnel of Committee 

No intimation has been given out as 
to the personnel of the probe commit- 
tee, and it is unlikely that any informa- 
tion on that point can be ascertained 
until the seven members are named by 
Speaker Conner. The presiding officer 
of the House has a habit of keeping 
his own counsel. He gladly receives 
suggestions, but does not divulge his 
purpose until he is ready to act. 

It is expected, of course, that one of 
the members of the body will be Mr. 
Anderson of Washington, author of the 
probe resolution. This is a time-honor- 
ed precedent, and will doubtless be ob- 
served in this instance. 

Legislation in Status Quo 

Regardless of the outcome of the in- 
vestigation, it doubtless means that this 
will be a political session of the legis- 
lature from now until final adjourn- 
ment; that factionalism will be ram- 
pant, affecting action on_ practically 
every measure brought up for action. 

The political pot has been simmering 
ever since the lawmakers convened, and 
it took the Governor’s message de- 
nouncing the fire insurance companies 
to cause it to boil over. 

An earnest effort was made by non- 
partisans in both House and Senate to 
keep down trouble, at least, until the 
appropriation bills were out of the way. 
It was due largely to these non-parti- 
sans, members who are neither strongly 
pro-Russell or anti-Russell, that an in- 
vestigation was not ordered under the 
provisions of the Stone resolution. 
They were in a hurry to get through 
and go home, and did not want to be 
bothered with an investigation, espe- 
cially one promising so many salacious 
details as the Birkhead scandal. The 
opponents of Gov. Russell, in the main, 
were also against it. They frankly 
feared that it might make the Governor 
a political martyr, as was done with 
Theo. G. Bilbo when he was tried for 
bribe-taking before the bar of the Sen- 
ate, and eventually reached the Gov- 
ernor’s chair. ‘Then, too, the Governor’s 
closest friends were actively against it, 
the Governor’s chief counsel came out 


in an interview saying that he wanted 
do try the case in the courts and not in 
the legislature, and the combination of 
these three forces effectually squelched 
the proposed investigation by a large 
majority. 
Made ’Em Hopping Mad 
But when tne Governor sent in his 
special message shortly before the noon 
hour Thursday, it made the lawmakers 
hopping mad, and even some of the 
Governor’s closest friends openly ex- 
pressed their indignation or deplored his 
lack of political strategy. The message 
was replete with violent and abusive 
language, provoking Mr. Chaney of 
Warren, usually a very mild-mannered 
and even-tempered man, to offer a reso- 
lution branding the document as mis- 
leading and abusive, and declaring that 
the House should not receive or read 
any further messages from the Gov- 
ernor. Mr. Chaney did not insist on 
action on his resolution, but it served 
to relieve his pent-up feelings. 
Hold Back Insurance Laws 
It is practically certain that both the 
House and Senate will defer action on 
all pending insurance legislation until 
the investigation is concluded. 
Some headway had been made during 
the week with the settlement of this 
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troublesome problem, in which all prop- 
erty owners, especially purchasers of 
fire insurance, are vitally interested. 
The Senate passed the Dunn bill, under 
(Continued on page 27) 
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Investments Killed 
The City Equitable 


BIG SUMS IN REAL ESTATE 


Several Millions in Non-Liquid Mort- 
gages and Securities; Underwrit- 
ing Not the Death Blow 





The collapse of the City Equitable 
of London furnishes excellent material 
for the consideration of insurance com- 
pany investments. According to well. 
informed sources ‘the underwriting 
strain upon the City Equitable, although 
heavy during 1921, would not have de- 
stroyed the orgznization if the capital 
funds had not been invested largely in 
speculative enterprises, including bo:h 
real estate and wild-cat stocks. 

Tragically loose financial control over 
the funds collected as premiums spelled 
the company’s doom. In view of the 
arbitrary manner in which the invest- 
ments of American insurance companies 
are criticized severely by persons 
wholly outside the business of insur- 
ance and schemes are hatched to direct 
forcibly these investments into fixed 
channels the reason for the City 
Equitable’s failure as related by “The 
Review” throws valuable light on the 
whole situation at an opportune time. 

“The collapse of the City Equitable 
and its associates, the City Equitable 
Associated, the Greater Britain and the 
City of Londcn, is deplorable as a mere 
business event,” writes “The Review.” 
“It will inevitably entail grievous loss 

not alone to shareholders—but that 
‘3 an individual effect, and is the least 
important. The collapse has given a 
shock to the re-insurance market, the 
effect of which can hardly be gauged, 
and there are circumstances which do 
not accord w'th the high standard of 
business practices that is the proud 
distinction of the City of London. 

“Another weak point that was not 
constitutional, but the effect of the 
policy of financial administration was 
pointed out a fortnight ago, when, 
writing (purposely only from the basis 
of the balance sheet of February last 
year) we called attention to the fact 
that a large part of its capital funds 
was not liquid; it had £150,765 in 
insurance companies, loans £514,633, 
and £687,000 in ‘miscellaneous securi- 
ties--debentures, preference, and ordi- 
nary share3.’ 

“Since the nublication of the last 
balance sheet large capital sums have 
come into the lands of the company 
for investment---the Associated alone 
raised £250,000 in July—and it is un- 
derstood that in great measure they 
h»xve been locked up in enterprises 
which cannot bv any stretch of imagi- 
nation be considered good investments 
for insurance funds. Certain definite 
statements have been published, and 
as they agree with information which 
we had (the statements were made at 
a meeting of high insurance officials 
convened last week to consider the af- 
fairs of the company) we may refer 
to them. It is stated that the company 
has some £400,000 locked up in land 
in Brazil, a further £200,000 in another 
srazilian company, £250,000 in one 
of the big Paris hotels, and about 
£200,000 in an industrial enterprise 
floated as a public company towards 
the end of 1920. Thus, factors which 
have no legitimate connection with in- 
surance have been intruded into the 
affairs of the company. 

“We have of-.late commented some- 
what frequently on the growing ap- 
proximation between insurance and 
banking. The two businesses are un- 
doubtedly getting closer together; there 
are points where they meet in mutual 
co-operation, the one supplementing 
and supporting the interests of the 
other, and in many ways banking and 
insurance react in direct association. 
In the case of the City Equitable the 
association has not been with banking, 
but with other business.” 
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HERE Is A FINE TYPE OF SERVICE 
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@ESAE have always held that no calling 

y\ w#/fs is more imbued with the spirit of 

YA true public service than is that of the 

Swi fire insurance agent. Instances are si 

constantly coming to light which show this fine — 
spirit in action. Here is a recent case: 

In Evanston, Illinois, there is an insurance 
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agent named John F. Hahn. When Mr. Hahn 
isn’t busy serving his community in that capacity, = 
he may be found seated at the city clerk’s desk. => 

Some time ago Mr. Hahn wrote a number 
of automobile policies in a reciprocal company. 
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Before long, rumors began to reach him that whis- 
g g 
pered of insolvency. He investigated, found out 
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the truth, and quietly reinsured all his policy- 
holders in other and safer companies. He paid 


il 


| 
| 





























: = the premiums out of his own pocket, and even 









































paid one loss that occurred before the new policy 
covering the property had been written. = 

Of his action Mr. Hahn modestly says: “I 
sold these people insurance —souND insurance. 
There was question of these policies being good, so I 
simply made them good. That's all there was to it.” 

Of course Mr. Hahn was under no legal ob- 
ligation to take such action as he did. He had 
written the business in perfect good faith, which 
is all the law requires of an agent. But it wasn’t 


all he required of himself. 


INSURANCE COMPANY 
GLENS FALLS, N. Y. 
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Damage to Property 
Caused By Explosives 
To Stop Conflagration 


WHAT THE COURTS HAVE TO SAY 





I. Tanenbaum Son & Co. Question 
Statement Made By Julian Lucas, 
of Davis, Dorland & Co. 


In the course of a lecture on the 
Standard Form of Policy, delivered by 
Julian Lucas, president of Davis, Dor- 
land & Co., and published by The East- 
ern Underwriter on February 10th the 
following statement was made: 

“It has been held, where a building 
already doomed to destruction by an 
approachiry conflagration is intention- 
ally destroyed by explosives to check 
the fire, this is a fire loss and covered 
under the contract.” 

The Eastern Underwriter has received 
a letter from Ll. Tanenbaum Son & Co., 
questioning this, and asking: “We won- 
der if you are aware of the recent de- 
cision of the Supreme Court of Georgia 
in the case ot Westchester Fire Insur- 
ance Co. vs. Bell, Administrator.” 

Westchester v. Bell 

In the case of Westchester Insurance 
Company vs. Bell, “Insurance Law Jour- 
nal,” 57, page 593, it was held that a loss 
caused from concussion alone produced 
by the explosion of dynamite employed 
by the fire department of a city in blow- 
ing up an adjacent building, to stay a 
conflagration, was not a fire loss but 
fell within the exception of the policy, 
which provided that the company “shall 
not be liable for loss caused directly 
or indirectly by invasion, insurrection, 
riot, civil war or commotion, or mili- 
tary or usurped power or by order of 
any civil authority; ......<<+ or (unless 
fire ensues, and, in that event, for dam- 
age by fire only) by explosion of any 
kind.” The Court held that this claim 
fell within the exception stated in the 
policy notwithstanding the Declaration 
in the Civil Code 1910-2476 (Georgia) 
that a “loss or injury may occur from 
fire without the actual burning of the 
articles or property; as a house blown 
up to stop a conflagation.” 

The court said: “The exception ex- 
pressly states that the company shall 
not be liable for loss caused directly 
or indirectly by explosion of any kind 
unless fire ensues, and, in that event, 
for damage by fire only.” The use of 
the expression ‘explosion of any kind” 
indicates that explosions of more than 
one kind were contemplated; and the 
obvious meaning of the exception is that 
the company shall not be liable for loss 
caused directly or indirectly by any 
kind of explosion whatsoever, unless fire 
event, the company shall be liable for 
damage caused by a fire only and not 
by an explosion. 

The policy involved in this case was 
the old New York Standard Fire policy 
containing the exception of liability 
from “explosion of any kind” which does 
not appear in the new Standard Form 
of Policy. 

Julian Lucas said to The 
Underwriter this week: 

“What the court would have held if 
the damage in the case had involved 
loss to the particular building to which 
the dynamite had been applied, instead 
of concussion loss or damage to an ad- 
jacent building, can only be left to con- 
jecture; what they would have held if 
the Explosion Clause of the present 
New York Standard Form of Policy had 
been involved, is also a matter of con- 
jecture. 

“It seems to the writer and should to 
insurance men, familiar with policy 
conditions, that the minority of opinion 
of the court more commends itself to 
reason. 


KMastern 


Weight of Authorities 
“The weight of authorities is to the 
effect that the only exemption of the 
Standard Policy, if any, in connection 
with a loss of this character, that might 
be held a valid defense, is the expres- 
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sion ‘by order of any civil authority.’ 

“Destruction by fire set by an or- 
dinary mob is not destruction by 
usurped power—nor is the destruction 
of the property by order of municipal 
authorities, to stay a conflagration, a 
destruction caused by “usurped power,” 
even though it be done illegaily. It is 
only the destruction of those usurping 
the power of the Government that is 
excluded by such a_ provision.’ ’—See 
May on Insurance, Volume 2, Page 931. 

“It has not been the writer’s privilege 
to observe a single case where the de- 
fense to a loss of this character has 
been the exception ‘by order of any 
civil authority.’ If, however, civil 
authorities should order the destruction 
of a building and apply the torch, claim- 
ing the building was a menace to public 
health, no doubt this would clearly be 
within the exception. 

“Cooley on Insurance, Volume 4, Page 
3023, refers to a case where the ex- 
ception ‘by order of any civil authority’ 
was held to relieve the company from 
liability for destruction of grain caused 
by an escape from control of a fire 
started in an adjoining field by the 
County Commissioners. 

“Of course, it is one thing for civil 
authorities to cause a fire by destruc- 
tion, of property but it is entirely dif- 
ferent to cause damage by an honest 
effort to stop the spread of a hostile fire 
or to stay the progress of a conflagra- 
tion. 

“If the application of the torch or 
the dynamiting has been done by citi- 
zens, acting independently and without 
civil authority, the overwhelming 
weight of authority is to the effect that 
this is a fire loss and is covered under 
the contract. 

“If it be true that the companies 
wguld be liable for the acts of citizens 
in applying the torch to a building, for 
the purpose of stopping a conflagration, 
it would seem to me to be most un- 
reasonable for the Courts to hold, that 
if these particular citizens wore a blue 
uniform and a few brass buttons and 
were members of the volunteer fire de- 
partment of a village that then the loss 
or damage was caused by order of civil 
authority-and was not a fire loss. 

In Other States 

“It might be well to state that the 
Standard Policy of Massachusetts and 
I believe Maine, New Hampshire, lowa 
and some other States, do not contain 
the exception ‘by order of any civil 
authority’ and that if a case of this 
character should occur within any of 
these States, the Courts would hold that 
the loss was a fire loss and within the 
coverage of the policy. 

The Greenwald Case 

“In a case—Greenwald vs. Insurance 
Company, 3 Philadelphia (Pa.), 323 
it was held that ‘where to stop the 
spread of flames, a house already of fire 
is blown up with gunpowder, there be- 
ing no means of extinguishing the fire 
by water in the town, the insurers are 
liable. The Court said in part: 

“ ‘But here, altogether apart from the fire 
caused by explosion, the proximate loss 
fire not caused by explosion. The case is like 
the destruction of goods by water applied to 
extinguish the flames which had caught them or 
the building in which they are stored. * 
It is certainly very much against the true in 
terests of insurers to raise objections founded 
on the honest efforts of the insured or others to 
prevent the spread of fire much more to frame 
causes meant to make the right of recovery de 
pend upon what is and is not done by strangers 
or others present at the fire. . . . It would 
ve a novel clause to introduce into a_ policy, 
that in case of fire, the insurance would be void 
if any water were applied to extinguish it. Quite 
as novel would it be were it provided that if 
there were no water nothing else should be 
done. Yet, the defendants in this case have 
told us that the clause that the insurers should 
not be liable for explosion by gunpowder was 
meant to guard against the very thing which 
had been done. Had the citizens of Americus 
instead of resorting to gunpowder have sue 
ceeded in any other way in separating the 
building in question from those contiguous to 
it, we probably would have been told that it 
was destruction by a mob, against which there 
is a provision in most policies, if not in this.’ 

City Fire Case 

“In another case, City Fire Insurance 
Company vs. Corlies, 21 Wend. (N. Y.), 
367, it was held: 

“the voluntary destruction of insured building 
by order of the Mayor, by blowing it up with 
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gunpowder for the purpose cf stopping a con 
flagration, whieh in all probability would have 
consumed the building, renders the insurers lia 
ble, although the insured may also have a 
remedy against the city. Mere excess of juris- 
diction by lawful magistrate is not usurpation of 
power within the meaning of a policy exempting 
the insurers from liability for a less by usurped 
power.’ 

“The court said: | 

“If the loss happened by fire, unless there 
was fraud on the part of the assured, which is 
not pretended in this case, it matters not how 
the flame was kindled, whether it be the result 
of an accident or design whether the torch be 
applied by the honest magistrate or the wicked 
incendiary—-whether the purpose was to have a 
city as at New York, or a country, as at Mos- 
cow, the loss is equally within the terms of the 
contract.’ 

“It is the writer’s opinion, therefore, 
that where a building or other property 
is destroyed by the use of dynamite or 
other explosives during the progress of 
a conflagration, for the purpose of stay- 
ing its progress or preventing its 
spread, it would and should be held a 
fire loss and that the clause excepting 
losses caused ‘by order of any civil 
authority,’ is not a valid defense. 

“It is unfortunate that this question 
has not been settled by the courts but 
if they should hold that losses of this 
character come within the exception ‘by 
order of any civil authority,’ then the 
companies would be compelled, by force 
of public opinion, to recognize that as 
a matter of public policy, this is a type 
of loss which should be covered by a 
fire policy. 

“The legislature of Georgia undertook 
to say that this type of loss was within 
the coverage of the fire policy employed 
in that State. If the companies cover 
damage to property, caused by the use 
of explosives, to stop a conflagration, in 
Massachusetts and other States, there 
is no sound reason why the _ policy 
holder using the New York Standard 
Form of Policy shotld not be afforded 
the same protection, by the elimination, 
if it be necessary, of the exception ‘by 
order of any civil authority.’ ” 


HUDSON COUNTY MEE\TING 





Agents Condemn Action of Stock Com- 
panies in Re-insuring Mutuals; 
Ransom Elected President 





Re-insurance of mutuals’ risks by 
stock companies was condemned by the 
Underwriters Association of Hudson 
County at the annual meeting held last 
Friday at the Chamber of Commerce 
in Hoboken. A resolution was passed 
disapproving in particular the action of 
the Eagle, Star & British Dominions in 
taking over the transportation risks on 
automobile policies written by the Man- 
ufacturers’ Liability or the Manufactur- 
ers’ Fire of Jersey City, companies 
which sell coverage at cut-rates and 
deal direct with the assureds. 

James Ransom, of Jersey City, was 
elected president. 
elected were: 


The other officers 
Vice-president, Douglas 
Schenck, Jersey City; secretary and 
treasurer, Henry R. Burr, Jersey City. 
New members of the executive commit- 
tee: Louis N. Creighton, representing 
the Bayonne district, and Arnold Rippe, 
representing the Weehawken, West 
Hoboken and Union Hill district. 
Following the action of the New Jer- 
sey Association of Underwriters in 
changing the date of the annual meet- 
ing from February to September the 
Hudson County Association decided to 
hold a special meeting on March 8 in 
Jersey City to vote on altering the 
fiscal year so that it will correspond 
with that of the state organization. 


P. A. biciiidinds secretary of the Im- 
porters & Exporters, was the recipient 
of a pleasant courtesy a few days ago, 
when a number of his former associates 
in the Fred S. James & Co, office made 
him their guest of honor at a dinner. 
At this event he was presented with a 
gold watch by Fred S. James & Co. and 
with a gold and platinum chain for the 
watch by clerks of the office. 


GREAT CONVENTION 





40,000 Licensed Insurance Men and Wo- 
men Invited to Attend Harris- 
burg Meeting 





The Insurance Federation of Penn- 
sylvania is busily engaged in preparing 
invitations for 40,000 licensed insurance 
men and women of that state, to attend 
the great convention which will be held 
at Harrisburg, on May 4 and 6. This 
is the largest number of invitations 
that has ever been sent out for such a 
gathering in Pennsylvania. 

The convention will be held under the 
auspices of the Federation and the pre- 
liminary work is enormous, but it is 
believed that the result will justify the 
labor involved. At least 5,000 insurance 
men are expected to attend, and the 
discussions will give the business a 
good boost in that state. 

Every branch of the insurance busi- 
ness will be represented, and it is ex- 
pected that both the formal and infor- 
mal talks will be highly beneficial to 
those present. Any information as to 
hotel reservations, etc., can be obtained 
from J. Dallas Smith, general chairman, 
210 North Third street, Harrisburg, Pa. 





HARTFORD'S FIGURES 

The Hartford’s premiums last year 
were $40,358,300; loss payments, $22,- 
806,714, In ocean marine premiums 
were $602,684; losses paid, $439,295; 
motor vehicle premiums, $2,885,928; 
losses, $1,995,079; inland navigation 
premiums, $744,698; losses, $216,653; 
rain and flood premiums, $532,955; 
losses, $1,382,862; hail premiums, 
$2,199,835; losses, $1,738,802; tornado 
premiums, $1,281,982; losses, $404,383. 








NOMINATION COMMITTEE 

President Bartow, of the New York 
Fire Insurance Exchange, has appointed 
the following committee to nominate 
officers for the ensuing year: C. G. 
Smith, chairman; Wallace Reid, R. 
Emory Warfield, Lyman Candee, Whit- 
ney Palache, Percival Beresford and 
Howard Hampton. 





COMMERCIAL UNION WINS 
The Commercial Union basketball 
team soundly trounced recently the five 
representing John C. Paige & Co., of 
Boston, the final score being 28 to 11. 








Sobrinos de Ezquiaga 
Established 1821 
} GENERAL INSURANCE AGENTS 


Offer Facilities for Writing Large Lines 
in the Islands of 


Porto Rico and Santo-Domingo 
First-Class Companies 


FIRE, MARINE, TORNADO, EARTH- 
QUAKE, AUTOMOBILE, TOURIST 
FLOATER, MAIL PACKAGE, 
USE AND OCCUPANCY 
Principal Office: 

17 Allen Street 
SAN JUAN, PORTO RICO 
BEST POLICIES LOWEST RATES 




















H.KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
90 William St., New York City 











A GENERAL AGENCY OFFICE MORE THAN HALF CENTURY OLD 





NEW YORK 
UNDERWRITERS AGENCY 


A. & J. H. STODDART 


Fire, Tornado, Explosion, Riot and Civil 
Commotion Sprinkler Leakage and Use 
and Occupancy Insurance. Automobile 
Insurance - Fire, Theft, Collision and 
Property Damage. 


Head Office: 100 WILLIAM ST., NEW YORK 











LOGUE, LOWRIE, NIEHAUS & CO. 
AGENTS AND BROKERS 


UNLIMITED supers axarrss SERVICE 
ALL KINDS OF INSURANCE EVERYWHERE 


ARROTT BUILDING, WOOD ST. & FOURTH AVE. 
Telephone Court 1908 PITTSBURGH, PA. 








J. E. STONE & CO. 


FIRE—AUTOMOBILE—LIABILITY—CASUALTY 
INSURANCE 
710 FIRST NATIONAL BANK BUILDING 
Bell Telephone, Court 2483 


PITTSBURGH = - = == ss ~—s*PENNA. 























FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


Northern Underwriting Agency, Inc. 


15 William Street 


New York New York 














BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


BROKERS- 


Representative 


A combination of real S-E-R-V-I-C-E 
Boston - Roya] - Orient - Hartford - Cont.- 
Fire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash. - Northern - Agric.-G. Falls- 
Niag -Great Am.-Home. 


Toronto, Canada 


Fire, Automobile, Explosion—Riots, Civil 
Commotions and Strikes 


Statement, January 1, 1921 


DOGG cccinrccvtesriovdsceteaseeve wre 
Liabilities ..ccccccccccccccccccces ,676,029.95 
Surplus in United States....... $ 533,008.88 CLINTON J. AYRES 


Total Losses Paid in United 

States from 1874 to 1920 

ARUN dec snhecenacaseeeaeat $27, 719,430.47 
W. B. MEIKLE, Pres. & Gen. Mer. 


70 Main Street 
SARANAC LAKE, N. Y. 






























F. H. HAWLEY, Pres. 





ORGANIZED 1848 W. E. HAINES, Secy. 


< Ohio’s Oldest and Strongest Company 


Surplus Over $1,500.000.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey, New York, Connecticut, 
Massachusetts and Rhode Island 
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Commercial Union 
Tourists’ Baggage 


RATES AND COVERAGE GIVEN 








Base Rates Doubled for “World-Wide” 
Cover; Details of This 
Insurance 





The Commercial Union has issued to 
agents a new circular on baggage and 
tourists’ insurance. It reads: 


Form “A”—Limited Cover 

Insures baggage and personal effects 
against the hazards of fire, lightning, 
navigation and transportation, theft of 
entire shipping package when in the 
custody of a common carrier and 
checked or receipted for; does not cover 
pilferage. Rate 1% world-wide. Mini- 
mum premium $2.00. 


Form “B”—Broad Cover 

Insures baggage and personal effects 
against the hazards of fire, flood (mean- 
ing rising waters), transportation, theft, 
pillerage and larceny, provided the po- 
lice authorities are promptly notified; 
including the theft, pilferage or larceny 
of furs, jewelry and the like with a 
percentage limit based on the amount 
of the policy. Rate, Continental United 
States, Canada, Great Britain. and Ire- 
land 24%% for the first $2,500 or less— 
144% for each additional $100 in excess 
of $2,500. If limits extended to cover 
within certain specified limits, rates in- 
crease 50%. . For a policy to cover 
world-wide, double the base rates apply. 
Minimum premium $5.00, except world- 
wide policies, which carry a minimum 
premium of $10. 

Tourist “B” Broad Cover Policy 

Between the Continental United 


States (excluding Alaska), Canada, 
United Kingdom of Great Britain and 
Ireland. 

242% for policies issued in amounts 
of $2,500 or less, and $1.50 for each 
additional $100 in excess of $2,500. 

Policies may be endorsed to cover be- 
tween the Continental United States 
(excluding Alaska), Canada, United 
Kingdom of Great Britain and Ireland, 
France, Belgium, Porto Rico, Virgin 
Islands, Hawaii, Bahama Islands, Ber- 
muda, Jamaica, Cuba, Nassau and Ja- 
pan, at rates 50% greater than the base 
rates. 

For a policy issued to cover “World- 
Wide” double the base rates. 

This policy insures against any and 
all risks and perils of fire, lightning, 
cyclone, tornado, flood (meaning rising 
waters), navigation and transportation; 
theft, pilferage and larceny, provided 
the assured shall promptly notify the 
local police authorities on the discovery 
of loss; but the cover against theft, pil- 
ferage and larceny of furs, musical and 
scientific instruments, jewelry and 
plated ware, clocks, watches or similar 
valuables is limited as follows: 

25% of amount of policy if written for 
$1,000 or less. 

30% of amount of policy if written 
for more than $1,000. 

35% of amount of policy if written for 
more than $2,000. » 

40% of amount of policy if written for 
more than $3,000. 

50% of amount of policy if written for 
more than $4,000. 

624%% of amount of policy if written 
for more than $5,000. 

75% of amount of policy if written for 
more than $10,000. 

Tourist “A” Limited Cover Policy 

Within the limits of Continental 
United States and/or Canada. 


The rate is 1%-—world-wide. The 








Fire 

Lightning 
Windstorm 
Tornado 

Use and Occupancy 


Wm, E. WOLLAEGER, Presivent 
HERMAN AMBOS, Ass‘T, Secy 











Writing: 


FRANK DAMKOEHLER, Sec'y, 


Rents 

Marine 

Sprinkler Leakage 

Riot and Civil Cominoticn 
Explosion 


R. E. BRANDENBURG, Tacas 
ROBERT H. MOORE, Ass't. Sec'y 














minimum premium is $2.00. The limited 
Tourist policy covers baggage and/or 
personal effects (not specifically  in- 
sured, or in storage) of the assured or 
any member of the assured’s family or 
servants accompanying the family: 

Against the risks of fire, lightning, 
navigation and transportation while 
away from home. 

Against loss by theft, while the prop- 
erty is in the custody of a common car- 
rier, and of entire trunks, valises or 
other shipping packages with contents 
from rooms occupied by the assured or 
when check in any hotel or boarding 
house, provided the local police author- 
ities are notified immediately on dis- 
covery of loss. 


Jones & Whitlock have been appointed 
inland marine managers for the Conti- 
nental and the Fidelity-Phenix. 





OFF FOR PACIFIC COAST 

Balfour, Guthrie & Co., of San Fran- 
cisco, representing the Caledonian, 
Camden, American of Newark, and the 
Great American, will be hosts soon to 
the executive officers of three of the 
companies, United States Manager 
Charles H. Post of the Caledonian left 
yesterday for the Pacific Coast, meet- 
ing in conference today at Chicago the 
field men of the company in the Middle 
West. Vice-President J. Lynn Truscott 
of the Camden joins Mr. Post in Chi- 
cago. President C. W. Bailey of the 
American, accompanied by his w:fe, left 
New York early th's week. 





William S. Samuels, Jr., has retired 
from the firm of Price, Samuels & 
Banghart, marine surveyors and ap- 
praisers, 25 Beaver street, and the 
name has been changed to Price, Bang- 
hart & Co. 
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Pennsylvania Figures For 1921 | 








Name of Premiums Losses Marquette National ....... 69,909 65,792 

Company Received Incurred Massachusetts F. & M...... 21,704 2,225 
Abeille ee : sie $78,070 $57,383 DINE ne 55355 b 050s 109,992 61,048 
Aetna i= . 770,335 316,202 Blectianics, Pa. ..6.c6se00 248,620 80,246 
Agricultural .. : 217,963 102°882 Brerchants, COL. sésccicwse 36,933 13,405 
Albany 7 ee paca 56,221 15,258 BMerehants AS: oo cvieccescs 165,710 106,941 
Allemania . tess 339,787 133.780 MGMIPON cieusdiccvacc sees 68,784 32,467 
Amer. Alliance cet eae 79,913 15.790 Milwaukee Mechanics ..... 211,415 86,474 
Amer. Central comee’ 243,815 112,355 Minneapols F. & M....... 16,382 8,554 
Amer. Druggist ; 24,309 3.765 National, COON: +0 v0s.caccw 678,221 221,199 
Amer. Eagle 175,433 70,502 National Ben Franklin, Pa. 437,897 126,737 
Assurance of America 2 300 23,916 ational TARETY soc. c+ 532,665 252,794 
Atlantic City y 13,958 2,747 National Reserve ......... 61,273 41,362 
Atwood .. tg ees, Se ; 6,312 1772 National Union ........... 429,240 171,996 
Baltica . a eee SEB AST 111.926 eT CT TR TCR eT 78,070 57,383 
saltimore-American - 44.231 14.169 PEN oe tag lah Stee aac 200,365 99,205 
Birmingham fee: 96,959 60,114 New Brunswick .......... 99,438 53,047 
Bostor pew ce RETA 156,948 Mew PANAMA 55x06 9 bae. 44,177 36,197 
British General .. a 4,031 14,619 New Hampshire .......... 279,557 129,642 
Buffalo . 1,446 13,617 MMROEE . 55s cue wieco eas cakes 388,149 153,159 
Camden 297.736 150,777 North Amer. Nat't......22. 10,973 5,089 
Capital : ay 79,824 39,171 A SS | Re ares se 405,397 185,982 
Century 3 rahe meee 48,151 36.268 North Carolina Home...... 16,711 1,454 
Citizens, Mo ‘ y 214,624 106,589 NTE, RADE 55.05 -410900's 00% 352,811 75,961 
City of Pa  Oeb ene Meee? 76,264 et a ee 127,065 38,259 
Columbia, N. J A poh a 52,986 16,144 PCN WARE sos 5660023498 289,927 160,669 
Commenwealth a 170,021 68,753 Northwestern Nat'l ....... 203,357 75,838 
Concordia ’ , 214,052 110.667 91 MOOD oo ooo 82d ews 116,927 48,598 
Continental $7 ~« 877,399 389,412 aE reer ome gear este a $3,376 30,556 
“ounty Pe? 114,412 68,447 PRUNAN WR E ia g cns ag hig te 39,707 37,245 
Des Moines Re-li 18,562 15,129 Paternelle, France ....... 93,081 32,027 
Detroit | & M Sar an 74,779 34,621 PUNE ia Sige coe be paenie 18,757 8,083 
Detroit National . ; 15.850 7,053 PERUGVIVOIEE «ci cccccseess 576,378 199,545 
Dixic Fists —— 42,325 16,628 Peoples, Maryland ........ 12,309 10,061 
Dubuque xs 1OS.811 89,982 ye! ag Se eey ire 131,869 74,127 
Favk 84,346 64,926 Phoenix, France .......... 78,070 57,383 
Employers Z 11,459 796 Phoenix ASGUE. §.0.62.060:0% 232,964 67,183 
Eureka, Pa a 33,496 11,573 OR errr ae 97,854 46,206 
Fidelity, S. ¢ : ; 16,430 20,398 RG ER Es 5h iaboiesw ae 36,891 27,682 
Fid.-Phenix, N. ¥ 703,894 301,302 Preferred Risk ...5.00006 38,244 17,695 
Fire. Fund a = 06,930 227,480 Providence-Washington .... 270,721 138,069 
First Re vee ; 15,826 16,204 ML Siow h wi Slater elegy OS 411972 145,047 
Franklin ; 781.114 371.672 NDING, NINO os ssa akuweee 22,682 9,065 
General 107,706 47,712 BeeGe: TENG  .os4005 <s088 130,548 91,981 
CGeoreia Hom 8.406 10,849 SRNR E Song peed aw a8 aretete 65,899 29,385 
Girard F. & M i 277.266 83,671 TN Ot i oad ced ede-o ark 682,361 289,332 
Globe, Pa 153,513 67,945 Royal Exchange .......... 17 2! 260 107,903 
Globe Natioval 78,916 30,849 eT Ee Pag eee aoe 51,446 13,617 
Globe & Rutgers 2 731,270 619,298 Safewuard, N. WVicewcssca 18,680 7,308 
Granite State : 74,418 46,744 Secutety, GOMWs soc acca ces 219,008 104,071 
Great Ame 1,557 393,093 SOO ee E Te 93.088 59,723 
Great Republic : 4.752 2,581 spanien Amer, U.......<.0 52.313 106,503 
Great Western ; 8.509 769 ee eee 592,321 276.762 
Hamilton : 19,751 24,218 SOIMLMIME, © ON. Ding ss b-0000.0 0's 165,994 69,961 
Hartford 1,900,507 700,473 PROM ABOUT, iissicscr ses se 42.196 17,601 
Hawkeye Securities 22.246 19,732 ROR reer fare 76,876 27.494 
Home, N.Y rae ee | 906,194 DREN IONAMEE o.5 6.5153 Sins ena ee 70,433 45.809 
Heme F. & M > - 125,781 54,843 SMUD, “Ghrcecaco\na-aita, wit.eo bin a ae lois late 171.536 76,927 
Mini 11,225 SNOT IGAKU niet nc citi tae 100,300 59.207 
Imperial Assurance, N.Y 62,22 25,420 NOES GRR Co ankwithesanadns 211.692 127,069 
Independence, Pa 29,786 15,221 Union, France ..........+. 79.448 79,811 
Juclustrial 42,652 18,271 ON. Tho Risse ide taeeeee 20.832 10.543 
Ih Co. of Pa 192,677 87.760 SOLE RS of er rere eerie 71.306 RHORR 
Inter Orean Re ‘ a 65,110 10,458 NE, AIIM vive cnc ewes 170.489 157 608 
Towa Netional 25,095 13,744 Cyeted AMEL.,. FBsesss 00:2 5s 107,451 44.755 
Knickerbocker 11,186 16.505 United Firemen’s ......... 90.570 49,233 
Lafayette 3.836 Bate MCG he ne Sa caio rant cin 476,690 191,356 
Taw. Union & Rocl 41,01 20,300 U rbaine es eg a lees oR ig ate 253.599 135,841 
Tondon A , 247,188 142,191 CeRS EROS - 26 55S s-estsice's Ss 17.915 8.619 
Lendon & Laneashir 113,501 44,433 Wareinss F. & Mi... cicscs oc 166.947 84.364 
Tandon & Provincial 15,562 6,184 Weatern AsSUr. ...cccsees 104,476 61,278 
Tandon & Seorish 0,279 14,532 i” Ere errr 51.117 26,299 
Lumb rmen’s, Pa ; 123,560 50,223 MVEA UME? x5 eect ues 32,189 18,569 
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New Jersey Premiums and Losses 





Net premiums and incurred losses for nea sete eee eeees ice a, 
oe iden ie s ee ea ee en a: ST TE TC i ena ee tare oie 3,65 6,15. 
New Jersey companies in New Jersey. pyetroit Fire & Mutual. .... 27,212 16,757 
last year as filed up to date; these fig- Detroit National .......... 3,415 2,083 
ures were copied, as follows: Dixie ....... esses eseeees 17,192 18,037 
: Employers’ Fire .......... 13,158 3,990 

‘s Net Losses Equitable S. C.........005 2,677 2259 

Net Prem, Incurred — Fureka .......0..00ee ees 13,479 8,724 

American. ; ; $534, 984 $323,151 TEC Eee, Saale 4,765 250 
Atlantic City secitate P 75,779 4,695 Warmere. PE bx occ seasvsn's 30,493 21,050 
Camden ... »» 419,775 223,813 Fidelity & P........e eee ee 434,849 325,991 
Columbia : etcte lists 104,895 37,703 “LT PSREER y'S RNCORGIN Dep tt 368,569 180,919 
Fastern .. teens 2,177 LOE? LORI SERS | ae ten eae ae 160.736 103,698 
Fssex ..... teen eens 8,072 COWOe  Mrallin secs seicaovndicccee 275,039 165,882 
Fidelity... , , . 33,558 9,061 SMU aa ois So gee e bia Soe 108,106 42,508 
Firemem’s ..sseeeeeeeeeees 354,814 135,259 Glens Falls .......0..005. 280.078 117,517 
Newark pte ee eter eee ee $16,656 ADE OSF - Globe CPB) osc cccncen es 12,094 + 2,249 
New Brunswick .... - 82,004 Phen Or!) MeN fen rack 48.990 34,037 
Seaboard , sie tin dngbche 25,882 900 eS eee er 7,069 13,055 
Standard . seve 157,057 83,385 CSVRMMGE SIBLE os vies sess ; 21,570 
: : Great American .......%.5. 329,967 

Companies Not Domestic MHOUED: cc as d.nieuniene 78,648 

Net Losses Mapmware BD. ww sceccsaece 462 

Net Prem. Incurred WENO SRG! cosas suis a oa posses 757 

ANetna ... $496,954 $276,841 NN - 555 cab topo ae i ow 494,149 
Agricultural Se ae ae 214,480 151.488 RNR ise Gin iw koe alae ieee 23,508 
Albany 7 - 53.461 18,004 EP OEE EP 21,688 
Allemenia eseriete ce ararare ee 96,87 49,712 Ins. Co. of North America. 371,641 
All fans ; oe j 78,411 43,575 bas. Mo ee OE) Bn tia 0's as 48,949 
American Alliance .. <% 19,790 16,974 Lumber Mutual (Mass.)... 6,561 
American Cent ; 126,585 107,179 Lumber Mutual, Mansfield. 35,145 
American Dru cutalata 8,953 4,549 PUNO Fs scckacaeckess 317.856 
vwrican Fagl : 109,358 76,012 OE Oe | ae ee ree 687,409 
American NY : 39,478 30,558 OWE Be Dassen saw eken 37,794 
\ Co. of America 14.911 11,936 POGCS IMs acionewn acs Sas 23,639 
Atw | 153 2,020 EOC OR Or CO ree 272.075 
Balt ) \merican : 10,222 11,681 MU OREIA, 6c 05:6.-0 0 es We 43.295 
Bank. & lip 128,202 53,813 ee ee 32.247 
Boston 152,002 103,024 Maryland Motor ......... ; 49,264 
Buffalo 9 231 15,721 Ae ee Serer rere 11.740 5317 
Capital . 8,063 9,095 Ee rin ee 49 229 31.039 
Cent. Mfr Mutual 31,332 21,182 DIPPORIIE, 2. bcs wssadown 100 857 36.410 
Citizen oe 3,494 17,819 Merchants Fire Assn....... 82.751 51,393 
a a aa pees 107,811 38,200 Merchants (Colo.) ........ 31.247 13,462 
COomnonwealth ....0.06s0 80,770 42,179 LUGE Ae S| Gee 25.778 19,322 
SOODTIND. cccncccecicceccse 96,357 66,006 Mill Owners, Te..iscc cscs 14,597 5,914 





| se INCORPORATED 1868 wie | 
. “The Standard Fire Insurance Co. 
| 
OF NEW JERSEY 
TRENTON, N. J. 

TOTAL ASSETS . - - - $1,559,363.71 

TOTAL LIABILITIES - - - 935,524.08 

NET SURPLUS - - - - 623,839.01 

O. J. PRIOR, President _W. M. CROZER, Secretary 

















Superior Fire Insurance Co. 
PITTSBURGH, PA. 


A. H. TRIMBLE, Prest. EDWARD HEER, Vice-Pres. & Sec’y 
H. J. A. FINLEY, Asst. Secretary 
Why not make room in your agency for a conservatively managed, 


medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for half a century? 


Capital $600,000.00 Net Surplus $585,340.40 
Assets $3,067,548.54 





Incorporated 1871 } 














Underhill & McClure 


General Agents . 
epresenting— 
Pittsburgh, Pa. Hartford 


London 


Managers— : Home Fire and Marine 
Cc. F; Campbell Agency oo Phoenix 
Walter Morris’ Sons 187 London & Lancashire 
Ammon & White 1990 Orient 
Little & McClure 5899 City of New York 


Underhill & McClure 1919 Great Lakes 














Wood-Fourth Insurance Agency 
GENERAL AGENTS 


ARROTT BUILDING, PITTSBURGH, PA. 
H. A. LOGUE 


Chairman 
C. M. LOWRIE, Pres. EDW. A. LOGUE, Vice-Pres. 
JOS. WINGERSON, a H. ¢. NIEHAUS, Treas. 























i pre s nes 7 
National Fire Insurance — 
OF HARTFORD, CONN. 

Statement January 1, 1921, to New York Insurance Department 


LIABILITIES 
CORRE, ete, OO NI ig ay cicadas cs ceaveaneoeasinnroeaceseoues $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Reserve, 
MEAN RORNIIIEIGLS so cinssara i. aipis aisteckciamaisiouinie $a sae yis'e.9s ose Useik ores am 6% 15,754,759.88 
Unsettled Losses and Other Claims — 251 740.70 





6,104 104,998. 40 


Total Assets January 1, 1921... .. ee cece ee ee -$27,111,49 498.98 


H. A, Smith, President S. T. Maxwell, Secretary R. M. Anderson, Asst. Sec’y 
F. D. ‘Layton, Vice-President C. B. Roulet, Ass’t Secretary F. B. Seymour, Treasurer 
G. F. Cowee, Asst, Secretary 


SURPLUS TO POLICYHOLDERS............$8,604,998.40 














ANTHONY MATRE, Pres, NAPOLEON PICARD, Secy-Treas. 


LICENSED IN 
Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Maryland, Massachusetts, Michigan, 
Minnesota, Missouri, Montana, Nevada, New Hamp- 
shire, New Jersey, New York, North Carolina, Ohio, 
Pennsylvania, South Carolina, Tennessee, Texas 
West Virginia, Wisconsin. 


MARQUETTF 
NATIONAL 


A good company for good agents. 
FIRE INSURANCE COMPA 
INSURANCE EXCHANGE nil CHICAGO 
—— agents cavtcal = Million Dollars 
ame anagemen E GREAT WESTERN FIR 
INSURANCE CO.—A Reinsurance Co —Cap: tal $400,000 























SCHAEFER & SHEVLIN 


100 William Street GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Seburoan Business Phones Jehn 1167, 1108 


Hew Yerk, W. ¥. 
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jE a 42,001 28,382 
Bits, INGUOHOD) 066566c eke 43,888 33,203 
et > ee 4,800 5,508 
we as” er 20,530 5,475 
OUND as cs ne ids cee es 535,998 235,767 
Wei Fe FP nicccvnecnss 77,750 37,767 
National Liberty .......... 274,206 225,683 
Nationa Wien... .ccccee 144,441 95,986 
DMEEY, oasis. tare dercenee Ke 544,198 279,701 
Deetnere: I. Vics ccwsnvecs 50,975 35,388 
NGCED FEVER 6 cccccescvess 349,164 177,406 
= eee 16,939 4,605 
N. W.. NattOmal......ccccse 33,480 17,117 
Onte. BarMers: ccicsccswes 52,338 29,400 
ate. COMORES aos oie kee ewes 39,815 28,724 
i eG sation Fe ce 56,355 26,185 
NE io cits Sore bs caso occa 139,343 43,655 
PEMMONOVOIED occ cccciacces 155,337 70,055 
Pa. Beall Mutual... icc oka 33,236 17,978 
ED « SbiCéses vsasees 33,358 9,675 
MET (sob cdawe epee 37,723 33,687 
Wy as 5 soot wo ee oie 22,739 19,056 
PEON WRENS 4464540060 aes 213,385 162,252 
ive lteeeus ees esaken 321,861 127,312 
Perr er ere eT 51,091 20,192 
Werede Fela occ csccccccs 58,172 27,963 
UID each ercv eee decade 57,251 54,114 
WEW. ZOGIGNG 66 .cesiccccass 12,775 38,436 
i SB Peper 264,767 113,745 
DOE 5 cee vckccccuces 48,481 48,766 
pg ee errr 41,838 12,768 
PUGeRis ASSN, <5 06566 s0 214,499 107,597 
Royal beh) be oo wae ba eke 381,675 179,249 
PD. MS kcecseeneuens 113,747 72,424 
WE eiecie wise eens once bene’ 160,412 89,885 
en ee 51,062 37,543 
Seowesn UY. & Ni. ccc. c0es 408,285 180,256 
SUE FAME. 66 Ces ccsccécs 40,234 12,814 
OO “CHWE) ccc ec esiveens 31,700 17,980 
Usion, Cantog .csssvieses 143,385 129,253 
WPQUIE ERs, do siccnsis.a-cedis:< 38.700 37,821 
eS re eres 219,401 172,891 
SEN. bn acusoconstaveus 117,389 62,408 
NEED Sek thee Ga oth ent area 290,657 158,596 
ON a are ener 25,170 10,215 
PROUUEE 6-cek 6S Us eae bates 37,129 32,679 
ee  eeerrorere re rere 216,275 132,120 
OUOEN i wesncecteeres 76,247 62,708 
eS ee 55,072 37,821 
ic we BROS 6 Ken esed ere 49,077 16,824 
WINGERS c.ciesiitenaeeseaeers 59,200 27,448 
WROSICHOBIOR o6.000 csc08s 40% 298,502 204,600 
i. ay eee re 18,741 2,803 
BIBONCE ABOUT. 2 6.cccccees 15,619 49,289 
BR. ke ckan ea weseeReeeenee 158,965 120,252 
OY. AAR. ios bcctwocerceene 50,557 44,169 
COMIMTY cc ccccwrccasececs 16,249 10,813 
WED civ cieceecicincetas 49,893 49,031 
CM €. OB Micvecsckcssnces 31,097 19,519 
et Peer ree ce 9,103 5,520 
ee eo See ee 8,555 8,273 





HOLDS BROKER LIABLE 





Court Rules Bank Acting as Broker 
is Liable for Failure to 
Cover 


An important ruling has just been 
made by a Montana court, in the case 
of Gay vs. the Lavina State Bank of 
Montana, which emphasizes the respon- 
sibility of an agent of the assured em- 
ployed to procwe insurance and who 
fails to do so. The case as reported 
in the “Insurance Law Journal,” states 
that the bank was acting as insurance 
broker, and its failure to procure hail 
insurance ordered by the _ plaintiff, 
caused a judgment to be obtained 
against the bank. The court says: 

“An insurance broker is one who acts 
as a middleman between the assured 
and the insurer, and who solicits insur- 
ance from the public under no employ- 
ment from any special company, but, 
having secured an order, he either 
places the insurance with a company 
selected by the assured, or, in the ab- 
sence of any selection by him, then 
with a company selected by such 
broker.” 

As to the liability of brokers who 
neglect to carry out material provisions 
of their agreement to procure insur- 
ance, and loss results, the court quotes 
the following rule: 

“Brokers are equally liable where 
they undertake to procure insurance 
and utterly neglect to obtain any in- 
surance or fail to carry out material 
provisions of their agreement and a 
loss results. In such a case they are 
liable for as much as would have been 
covered by the insurance which they 
agreed to proture,” 





COST OF FIRE FIGHTING 

The cost of fire fighting to cities of 
New York State in 1921 was $23,970,859, 
an increase of 88% over 1916, the New 
York State Bureau of Municipal Infor- 
Mation reported. 

The total amount appropriated for the 
maintenance of fire departments by 
Cities in 1916, the report showed, was 
$13,109,904. 


Robberies Increase 
Registered Rates 


RATES WILL GO UP ON MARCH 1 





Notices Sent Out to Agents and the 
Assured Give New Minimum 
Prices 
Owing to the great number of regis- 
tered mail robberies “everybody that 
has a $10 bill to send by mail is insur- 
ing it,” according to one well-known 
insurance man. The robberies have 
also led to an increase in the rates of 
insurance and notice to that effect has 
been sent to all agents and the assured. 
President Norman T. Robertson, of the 
Continental, has sent the following let- 
ter to agents announcing that after 
March Ist the minimum rate on securi- 
ties will be 5 cents per $1,000 and the 
minimum rate on currency 10 cents per 

$1,000: 

That we must ask for higher rates for regis- 
tered mail insurance is to us a matter of regret. 
In explanation, however, we believe it is un- 
necessary for us to go further than to call your 
attention to the tremendous losses sustained by 
registered mail writing companies within the past 
year and a half. ! 

The real gravity of the situfion is best 

shown by quoting the Post Office Department it- 
self. In part, a recent statement of Postmaster 
General Hays reads, “For the twelve months end- 
ing April 9, 1921, there has been a total of 
$6,300,000 stolen from the mails. For the six 
months following—that is, from April 9, 1921, to 
October 9, 1921—there had been stolen $318, 
869." Subsequent to this latter date occurred 
the New York City mail rebbery with a_ loss 
of $2,000,000 and those at Kansas City, Paxton, 
Illinois, Elkhart, Indiana, and other places. 
_ It is hopeless, therefore, to believe that the 
insurance companies can continue to supply 
registered mail indemnity at the vastly inade 
quate rates now in foree. We on our part find 
it essential to ask for an increase. 

‘ith a view to simplifying the changes as 
much as possible we have concluded that on and 
after March 1, 1922, our minimum rate on secur- 
ities will be five cents per thousand and on 
currency ten cents per thousand rather than to 
make changes all along the dine. Please make 
these notations on your present rate sheets 
pending receipt of new rate sheets which will be 
furnished you shortly. 

Vincent L. Gallagher, of the Ameri- 
ca Fore group said that the robberies 
had increased the business of insuring 
registered mail, but that since the ma- 
rines had been used to protect the mails 
the robberies had fallen off notably. 
The bandits are now going after pay 
rolls instead and letting the mails se- 
verely alone. 

That the recent failures in Wall 
Street will affect t%e business of insur- 
ing securities and currency is the view 
of James Mellrath, manager of the pos- 
tal insurance department of the Home. 
Some people will be afraid to invest for 
a short time and comparatively few se- 
curities and little currency may be sent 
by mail and insured. Of course, there 
will always be bond flotations and the 
bonds will have to be mailed. But the 
business will probably become normal 
again when people get over the scare. 





MAY LIMIT JEWELRY COVERS 

Colossal losses on jewelry covers, 
both floaters and household policies, 
many of which have subsequently been 
nroven to be fraudulent, give rise to 
the rumor that agencies writing jewelry 
floaters will soon cease issuing full cov- 
ers and substitute therefor either a 
75% or 80% loss clause or some va- 
riety of deductible form. It is the 
opinion of some companies writing 
floater policies that steps must be taken 
to discourage faked thefts and that the 
method to be followed should be in 
accordance with the measures formu- 
lated by the marine and automobile 
underwriters to reduce the moral 
hazard; that is to force an assured to 
bear a fixed portion of every loss re- 
ported under his policy. 


L. M. LANG MOVES 
Lewis M. Lang, who signs himself 
“Insurance Adjuster and Counsellor for 
the People,” announces that, owing to 
the expansion of his business, he has 
moved to 151 and 153 South Fourth 
street, Philadelphia. His assistants are 


William J, Nicholas, Maurice T. Gold, 
Jerome S. Lang and Miss H. M. Egel- 
kraut. 





Omaha Liberty Fire Insurance Company 
OMAHA, NEBRASKA 


FINANCIAL STATEMENT JANUARY 1, 1922 
ASSETS 





Cashin Oflee- and Banlisieis oi cee oss oo aOR $ 99,833.24 
Real Estate Mortgage EAGIE at BONG S i5< 6c ickcesccace 180,730.00 
PRUE PRI i oo bs hs WS Ghee rne eucccncud sen, 236,076.00 
Liberty Bonds ‘(par value)sc. 5... o<ec doc cckebocne cn ecn. 144,400.00 
Premiums in Course of Collection.............ccc.ccceee 85,043.48 
Due from Reinsurance Companies...............0eeeceeee 19,089.30 
RUM NUE ORWODINDY S oi ck, wh atte wheal aes hetereasbosv el aaree 30,365.91 
ROG co ehcas oo wesc cad ay adiaie ideer er Tee eee ee $ 795.537 9F 
PCGMUGI MIONON Sa 6 osrdic.c nd tesa idandaehekwhin eee . 11'862.58 
RGNEEe AACN ok uve adeno wens awecensien $ 807,390.45 
LIABILITIES 
MOR CG ROR LONNON SS oc 5 oa oleh aetcielasd dete cuties oie ewes ater $ 56.781.62 
Reinsurance Reserve (N. Y. Standard).................. 269.377 21 
Due Remsurance Companies: sq. 6.0 -siccciscsececcceetoce 21.279.85 
Reserve for Taxes and Expenses. ......ccccccsccccccccee 7,783:54 
Deduct Asaets not admitted. «ovo 006 dbs cee dwacenandeseecn 33,118.90 
CEE, (ORONO Wa bowen eidda naenc memlianeds $250,000.00 
PRU PIRMTLONOR © « ssa W ava deccacnG cave ncoew ike eran eal a eae es 169,049.34 
SURPLUS AS REGARDS POLICY HOLDERS........... 419,049.34 


. $ 807,390.46 
The financial statement and surplus is based on taking 
credit for all re-insurance reserve. 


INCOME, 1921 


Balance; Jartiane Usts: JOON 2 55 ékcsd cecidine cb shiaeie srw asiwas $ 788.662.7828 





PRCUATI CUNO NONE So oko cc a Race teed eveaseeewnen 692 566.83 

Interest and Miscellaneous Income................0.0000% 31.556.49 

Increase on account Reinsurance Treaties................ 3.255 72 

Received from Reinsurance Companies on Losses......... 79,134.64 

: NGGME) <4 « cs. 5 cca neuaenn pada vin a ae Bene enone sen en ee $1,595,176.45 

DISBURSEMENTS 

Paid for Losses anid Adjusting. . ... 0. ..csecc nee $233.821.14 

Commissions and Awvents’ Allowances.......... 120.610 24 

Field Supervisory Expenses........6...cceee. 18 617.51 

Home Office Expenses, including Salaries....... 108,091 58 

Patty (AO MROMIBUNONOG? oo ig oo ccccaxwemannenesien 288 476.64 

Tanes, RACcenses- ANG: POGB sc cnc cicwds cootwnewes 30,021.42 

ROG N RPT MOINOTEM ib. 6 0 acho 55 cena Ween tebe add ee adele ke 799,638.53 

BALANCE ON HAND JANUARY 1, 1922................ 795,537.93 
WOMMU awe acuee ca ndn enna re cucedmeacetedanuuwwas $1,595,176.46 

ADMITTED ASSETS JANUARY 1, 1920..........ccce00. $ 308,047.16 

ADMITTED ASSETS JANUARY 1], 1921................ 689,427.18 

ADMITTED ASSETS JANUARY 1, 1922................ 774,271.56 

INCREASE IN ADMITTED ASSETS DURING 1921...... $ 85,234.38 


A COMPANY IS AS STRONG AS ITS AGENCY FORCE 


When that AGENCY FORCE is backed by Superior HOME 
OFFICE MANAGEMENT, which has the confidence of the 
INSURING PUBLIC coupled with that LOYAL AGENCY 
FORCE, no POWER ON EARTH can stop the growth and 
progress of that COMPANY. 


The STRONGEST FINANCIAL INSTITUTIONS of — the 
COUNTRY have stamped their endorsement and approval on 


OMAHA LIBERTY FIRE POLICIES. 


THIRTY YEARS’ EXPERIENCE in the business as LOCAL 
AGENTS and COMPANY MANAGERS has taught us the 
NEEDS of the LOCAL AGENT. 


Licensed in Nebraska; Iowa, F. F. Rodgers, Ames, lowa, State 
Agent; Illinois and Indiana, Perey L. Lind, Peoria, IL, State 
Agent; New Jersey, Pennsylvania and Ohio, L. A. Burnett, 
Pittsburgh, Pa., Manager; Texas, M. Murphy, Dallas, Texas, 
General Agent; Kansas, The Miller-Sowers Investment Co., 
Topeka, Kans., General Agents; Minnesota, Chas. Fitzpatrick, 
Minneapolis, Minn., State Agent; California, Pacifie Cost 
Ageney Co., San Francisco, Calif., General Agents; Missis- 
sippi, Mrs. Bessie Street Coburn, Jackson, Miss., General 
Agent; and Massachusetts. 








FIRE, TORNADO, HAIL, THRESHING MACHINERY, 
FARM AND AUTOMOBILE INSURANCE 


P. F. Zimmer, President 
Samuel 


R. J. Wachter, Secretary 
-atterson, Treasurer 
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The Standard Policy 
Of Fire Insurance 


| 

| 

| 

| By JULIAN LUCAS, President of Davis, Dorland & Co., 
| New York City Brokers 

| No. 4 














Let us consider the features of the 

p licy form in the following order: 
Name of Insured 

It is important that if the insured 
is not the sole and unconditional own- 
er, that the exact interest, whatever it 
may be, is stated in clear 
language. 

It might be well to note that under 
policy conditions, in event of the death 
of the insured, the insurance auto- 
matically protects the heirs of the in- 
sured; upon the death of an insured, 
title to the property is forthwith vested 
in the heirs. 

ee ee ” It is entirely 
proper to insure real property in the 
name of the Estate but as to personal 
property such a method is apt to result 
in complications. Only such property 
as came down with the Estate would 
be covered under this title. A better 
and safer way of insuring property, 
especially from the company’s stand- 
point, is to name the individual heirs, 
as their interest may appear. 

Description of Property 

In the preparation of a building form 
it has been the practice to enumerate 
in the building item such articles as 
“engines, boilers, heating, ventilating 
and electrical apparatus, elevators, etc., 
and all permanent fixtures to the build- 
ing.” 


and concise 


Machinery Item 
The usual method is to employ the 
general expression “machines, machin- 
ery, tools, implements, apparatus, ap- 
pliances, furniture and fixtures, etc.,” 
endeavoring as far as possible to re- 
frain from any restricting or qualifying 
terms or clauses. There should be, 
however, a clear dividing line between 
machinery enumerated under the build- 
ing item and the machinery insured 

under the machinery item. 


Stock Item 


There seems to be but one correct 
method of describing the kind of prop- 


erty insured, namely, ‘on stock, sam- 
ples, materials, boxes, cases, labels, 
and supplies, manufactured, unmanu- 


factured and in the process of manu- 
facture” without any restricting or 
qualifying clauses as to the class of 
stock; in the case of a mercantile risk, 
the method of description is as follows 
“on merchandise, samples, materials 
and supplies,’ without any restricting 
rhrases as to the classes of merchan- 
aise, 
Commission Clause 

Usual to stock and 
items, namely, “their 
them in trust or on commission or 
sold but not delivered or removed.” 

This clause brings under the protec- 
tion of the policy all the property of 
others in the care and custody of the 
insured whether he desires the protec- 
jon or not. Having in mind the opera- 
r ym of the coinsurance clause, one can 
appreciate how dangerous this proced- 
ure might be in the case of warehouse- 
men, finishers or others, who at times 
have property of others, up to a very 
eonsiderable amount, in their posses- 
sion, for which they are not legally 
liable and which they never contem- 
nlated should be covered under their 
contracts. 

If the words 


merchandise 
own or held by 


“in trust” are included 


in the policy form, all goods in the care 
and custody of the insured are cov- 
ered, regardless of liability; therefore, 
it necessarily follows that the intent 
ef the individual insured as to the 
, ‘rty of others must be carefully 
ir ~ red into. 


“y general rule or practice is to 
be. followed the following expression 


is the ofly reasonably safe one—‘the 
property of the insured or the property 
of others, for which he may be liable.” 


Location of Prozerty 


The usual custom is to employ the 
expressions “contained in, and on build- 
ings, additions and extensions, situate 

” at a given location; frequently, the 
forms read not only “in” and “on” but 
also “about” the buildings, additions, 
extensions and sidewalks. 

Under the policy form reading “about 
buldings, additions, extensions and side- 
walks” it might be disclosed that there 
was value of considerable amount out- 
side of the building proper; of course 
under these circumstances values must 
be looked into very carefully, having 
in mind the relation of insurance to 
value and the operation of the co-in- 
surance clause. 

Let us now consider the privileges 
which go to make up the latter half 
of the policy form which as a rule 
are the modifications of the policy 
conditions in the form of added clauses 
or riders adopted to meet the individual 
requirements of the particular insured. 

It is understood and agreed that this in- 
surance shall cover the assured as now or 
hereafter constituted. 

This clause would protect the insured 
against changes in a firm or partner- 
ship, the policy providing that any 
change in the interest, title or posses- 
sion, voids the insurance. 

The Court of Appeals of New York 
held that “A policy provision rendering 
it void in case of any change in title 


or possession, is voided by the single 
party insured taking in a partner.” 

It is understood and agreed that this 
policy shall not be invalidated should the 
building stand on leased ground. 

The Standard Policy provides, as 
heretofore noted, that if the subject of 
insurance be a building not held in “fee 
simple” the policy is void, hence the 
necessity for this particular clause. 

It is understood and agreed that this 
policy also covers any property insured 
hereunder while encumbered by a chattel 
mortgage. 

Under the old policy the existence of 
a chattel mortgage, without a privilege, 
was fatal to recovery while under the 
new form the policy only covers en- 
cumbered property, when provided for 
by agreement, hence the necessity of 
this particular clause. 

Privilege to work between the hours of 
10 p. m. and § a. m. or not to work; to be 
vacant or unoccupied; and for other insur- 
ance, 

Modifications Necessary 

These modifications of the policy 
conditions are necessary, in my judg- 
ment, to meet modern business condi- 
tions and should be incorporated in 
every insurance contract. 

To make additions, magne | we enlarge- 
ments and repairs and this policy to cover 
therein @® thereon as the case may be. 

The purpose of this particular clause 
is to take care of the limitation as to 
the employment of mechanics beyond 
the fifteen day period. 

It is understood and agreed that par- 
ticular machines or any other articles or 
property above enumerated on which there 
is specific insurance, are not covered by 
this policy. 
This is an essential clause, its pur- 

pose being to guard against confliction 
of insurance, specific on particular ma- 
chines, or other property, with the in- 
surance covering the general plant. 

Tt is understood and agreed that _con- 
tracts of sale may be executed and deliv- 
ered, and foreclosure of mortgage be in- 
stituted, without prejudice to this insurance. 


Under an executory contract, where 











are enthusiastic. 


tising matter. 
large returns. 
mistic. 
bit of advertising, 
ness by itself. 
to its proper use, 
have been made. 


request, and letters 


up individual problems. 
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Fire Insurance Company 
Home Office: Eighty Maiden Lane, New York 


HENRY EVANS 


Chairman of the 
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DO YOU BELIEVE 
ADVERTISING? 


Some agents do and some don’t. 


Those who do 


There is only one way for the agent to get 
results, and that is in following up his adver- 
Mailing out circulars indiscrimi- 
nately and then sitting back and expecting 
will discourage the most opti- 
However timely, however 


appealing a 


it won’t bring in the busi- 
We design each circular to fit 
our agents’ needs and it is particularly adapted 
namely, as a fore-runner to 
personal calls or as a clincher after the calls 
We feel sure that these are 
business-getters if rightly employed. 


Samples of our selling aids will be mailed upon 
addressed to the Advertising 
Manager will be answered with a view to clearing 








Cash Capital 
$2,500,000 


“AMERICA Fors~ 


MONTREAL 


SAN FRANCISCO 

















the vendor has parted with possession, 
he ceases to be the unconditional and 
sole owner, and the policy is void; 
hence the necessity of a clause of this 
character. The Standard Policy pro- 
vides that if foreclosure proceedings be 
commenced, or notice given of sale of 
any property, the policy is void; there- 
fore, it is essential that proper provi- 
sion be made in the contract to guard 
apainst this contingency. 
Lightning Clause 
This policy shall cover any direct loss 
or damage caused by lightning (meaning 
thereby the commonly accepted use of the 
term lightning, and in no case to include 
loss or damage by cyclone, tornado or 
windstorm), not exceeding the sum insured, 
nor the interest of the insured in the prop- 
erty, and subject in all other ——— to the 
terms and conditions of this = icy. Pro- 
vided, however, if there shall be any other 
insurance on said property, this company 
shall be liable only pro rata with such 
other insurance for any direct loss by light- 
ning, whether such other insurance be 
against direct loss by lightning or not. 

It would have seemed better if the 
framers of the new Standard Fire Policy 
had incorporated the direct loss by 
lightning in the policy form and thus 
void the necessity of either stamping 
this clause on the insurance contract 
or incorporating it therein by the addi- 
tion of a rider. No competent insvr- 
ance man ever issues or causes to be 
issued an insurance contract without 
incorporating therein the Standard 
Lightning Clause. 


New York Standard Clause Forbidding the 
Use of Electricity 

This entire policy shall be void if elec- 
tricity is used for light, heat or power in 
the above-described premises unless writ- 
ten permission is given by this company 
hereon, 

Clause Permitting Use of Electricity 

Privilege to use electricity in the above- 
mentioned premises for light and/or heat 
and/or power; it being hereby made a con- 
dition of this policy that where the equip- 
ment is owned or controlled in whole or 
in part by the assured. a certificate shall 
be obtained from the New York Board of 
Fire Underwriters, and that no alterations 
shall be made in that portion of the equip- 
ment owned or controlled by the assured 
after certificate is issued, without notice 
thereof being given to the said board. 


You will note that this clause is made 
up of two parts, that is, the New York 
Standard Clause Forbidding the Use of 
Electricity and the permissive clause, 
granting privilege for its use, subject 
to certificate of approval by the New 
York Board and notice of Alteration. 

The Electric Light Clause, in my 
judgment, is not essential to the in- 
surance contract but in view of the fact 
that its use is mandatory, it is essential 
that its conditions calling for certificate 
of approval and notice of alteration be 
complied with. 

It will take a Court of Appeals’ de- 
cision to convince me that this clause 
is consistent with the condition of the 
Standard Policy and not in violation 
of Section 121 of the Insurance Law, 
in that it adds to the policy a new 
prohibited article. 

New York Standard 80% Average Clause, 


With Exemption of Special Inventory or 
Appraisement in Certain Cases 
This company shall not be liable for a 
greater proportion of any loss or damage 
to the property described herein than the 
sum hereby insured bears to eighty per 
centum (80%) of the actual cash value of 
said property at the time such loss shall 
happen. In case of claim for loss on the 
property described herein, not exceeding 
five per cent (5%) of the maximum amount 
named in the policies written thereon and 
in force at the time such loss shall happen, 
no special inventory or appraisement of the 

undamaged property shall be required. 

the insurance under this policy be 
divided into two or more items, these 
clauses shall apply to each item separately. 





NAITIONAL LIBERTY’S “FIELD 
CHANGES 


W. A. McSwain, recently Insurance 
Commissioner of South Carolina, will 
become special agent of the National 
Liberty in that state on March 1. He 
is a director of the Paimetto National 
Bank and belongs to several fraterni- 
ties. He will open a service office for 
the National Liberty at 304 Palmetto 
Building, Columbia, S. C. Robert P. 
Clower has been appointed special agent 
for the same company for Georgia and 
Florida. He will be associated with 


George B. Leonard, who has heretofore 
operated in that territory. 
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~ AUTOMOBILE & MARINE DEPARTMENT 





For Taxation on Net Profits 





Proposition, Eliminated From New York Bill This Year, Will Be 
Revived in 1923; Foreign Competition Makes Imperative 
Dropping of Gross Income Tax 


Marine writing companies in New 
York State have shaped plans for the 
strongest campaign ever waged to in- 
duce the Legislature to discard the cur- 
rent grossly inequitable system of tax- 
ing gross marine insurance premiums 
and substitute therefor taxation upon 
net income only. Chances for success 
next winter at Albany are excellent, and 
they will be enhanced further if the 
Model Marine Act for the District of 
Columbia becomes a law. It has passed 
the House and the Senate and gone to 
the President. 

New York State’s supremacy as the 
premier marine insurance center of the 
United States may either be perpetu- 
ated or seriously threatened by legisla- 
tive action in various states during 
1923. It is too late now for the law- 
making bodies to amend the method of 
taxation for 1922 business. If New York 
adopts the recommendations of the Spe- 
cial Joint Legislative Committee on 
Taxation and Retrenchment and the 
views of Superintendent Stoddard, who 
is known to be favorably inclined to- 
ward taxation on net profits, the local 
marine market is certain to expand. 
The relief which the desired legislation 
will give promises to place American 
insurers upon a fairer competitive basis 
with the European markets. With no 
taxation handicaps here to hamper them 
underwriters feel confident of their abil- 
ity to make domestic marine insurance 
keep pace with American foreign trade. 

What will eventually happen if New 
York should fail to extend just aid to 
marine underwriters? Capital would 
settle where the burdens are lightest, 
the state being that which eliminated 
oppressive taxation. The mere fact 
that now nearly all states tax the in- 
surers equally and do not discriminate 
in this respect constitutes no _ help. 
Competition in the marine field is essen- 
tially not between markets in this coun- 
try but between New York and the Brit- 
ish and continental European centers, 
For American underwriters to secure 
business their rates must match those 
quoted abroad, a fact impossible of ac- 
complishment while expenses here are 
considerably in excess of those borne by 
the foreigners. 

New York Must Act to Keep Offices 

The Model Marine Insurance Act for 
the District of Columbia voices‘ the 
principle of taxation upon net profits- 
ability to pay. It recognizes the injus- 
tice of taxing gross income when that 
sum bears no relation necessarily to 
profits, and invites the individua! com- 
monwealths to amend their statute 
books to conform with correct prac- 
tices. It is felt that if New Jersey, 
Pennsylvania, Connecticut or some 
other Atlantic Coast state yields to the 
urgent requests of the companies, and 
New York does not, the marine offices 
will be transferred there. Such a shirt- 
ing of venue would involve heavy ex- 
penses, but the subsequent saving of 
funds would compensate the under- 
writers. 

Foreign competition has _ seriously 
threatened the life of the New York 
market since the protracted trade de- 
pression set in, and it is imperative that 
assistance he had. The system of tax- 
ing companies upon their gross income 
was invoked because it was easy to 
ascertain the amount due the state gov- 
ernment Agitation for its removal has 
drawn Opposition from those who von- 
tend that the state will not collect 
enough revenue if the method is 
amended. ; 

This is a _ fallacious assumption. 
Taxes upon gross premiums have, as 


stated, threatened to drive the marine 
offices to the first neighboring state 
holding out a net profit tax plum, and 
were this to happen, the treasury re- 
ceipts here would be reduced. On the 
other hand, a progressive, sensible step 
by New York will attract new capital 
here and stimulate the business of the 
offices already domiciled in the state. 
In the end the increased prosperity of 
the marine insurers will be reflected in 
the receipts of the tax department at 
Albany. 


How Laws Oppress Underwriting 

Describing the heavy limitations now 
shouldered by the underwriters, a prom- 
inent marine man gave the following 
as representing the views of American 
underwriters: 

“All the marine interests in the con- 
ference with the Superintendent of In- 
surance were agreed that the principal 
difficulty experienced by American un- 
derwriters in competing with foreign 
markets arises from the serious handi- 
caps that the laws of our numerous 
states impose upon the insurance com- 
panies, One of the main differences be- 
tween marine and fire underwriters lies 
in the fact that marine insurance deals 
with subject matters of insurance such 
as vessels and cargo engaged in world 
trade. Because of the great variety of 
conditions, the business is not suscepti- 
ble to uniform rating or classification, 
as is true with fire risks. 

“Owing to the fact that marine insur- 
ance deals witn international commerce 
so much the more must our domestic 
underwriters compete with foreign in- 
surers. In that competition American 
underwriters are handicapped by a mul- 
titude of state regulations and depart- 
ment requirements which increase over- 
head expenses. Furthermore they are 
taxed upon an unscientific and unfair 
basis, amounting to about 21%% upon 
their gross premiums, regardless of 
whether their business results in a 
profit or a loss. 


“Our greatest commercial and insur- 
ance competitor, England, long ago ap- 
preciated that such methods of taxation 
inevitably drive the business of the 
insurance companies into the hands of 
foreign competitors, who are wise and 
far-sighted enough to tax insurance 
upon a basis of underwriting profits. 

“The Congress at Washington has, as 
a result of hearing held before the sub- 
committee of the House Committee on 
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ASSETS 
United States Government Bonds.......ccsscccecescosece $602,700.00 
BAAD MPUROY ESTAS s.5505, 95 oe.010.6.4)s 5)e o oi0/biot 5s Rratercbevare. srebarevene’ .. 827,504.80 
CBG hy iin SMT ATA TAO aso: 5 os sire: Pose 5 ore soe Dears, ree ee 121,469.56 
Premiums in Course of Collection.......... Acayatynaere ies 178,987.45 
Accrued Interest on Bonds.......... aWerereetelee “SRistetwlecerte 17,576.23 
PERE TRB Bic soe protocol ares Wale oa Se ee near woke 4,336.56 
| Total Aamrived “ASKS eo osG aise Hele aa wee $1,752,574.60 
LIABILITIES 
Reserve for Unearned Premiums .........sccc0se0e00 i $390,602.98 
Reserve for Losses... o.s.000660% ree ee 
Reserve: fot Wawes wi. 666s oe Shh ee weet toneees Siar gr eters 20,702.35 
Othor TAA OUGies «66s osie sere avers ears Me re eer ere a 5,588.66 
INGE SSMCLAGIOSS - ¥.oveca s avsrevoin ie bina RG ereioneare se pesterecan tate ceceee 1,120,863.67 
Established 1862 $1,752,574.60 
heen devised and favorably received. BROKERS SUGGEST CHANGES 
It will tax marine insurance upon under- See ; ' 
writing profits and also upon income _ Institute Committee Receives Replies 
from investments and cash reserves. Relative to Merits of the Short 


The Federal Government has seen the 
lack of wisdom in continuing to tax 
marine insurance upon a basis of gross 
receipts instead of upon net income. 

“In the preliminary draft of the ma- 
r:ne bill for New York the changes men- 
tioned were included. Superintendent 
Stoddard, however, felt that such an 
important amendment in the method of 
taxing insurance companies should not 
be taken without further investigation, 
and in view of the short session this 
year he recommended that this proposed 
revision. should be postponed. In_ the 
mcanwhile it shouid receive very care- 
ful consideration. It is clearly under- 
stood that this postponement leaves the 
matter open. The problem of taxing 
the premiums of domestic companies 
and the advisability of taxing business 
sent to unauthorized insurers through 
licensed brokers will be tackled next 
year,” 


UNION HISPANO STARTED 


Following out the idea expressed 
many weeks ago Walter D. Despard 
has incorporated the United States 


branch ef the Union Hispano Americana 
de Seguros of Havana under the name 
of the Union Hispano Americana Fire 
& Marine Insurance Company of New 


vk Th. eanital and surplus com- 
bired total $650,000. Mr. Despard is 
president; Francisco Tamames and 
Tu's A. Moreno vice-presidents; Wiil- 
liom Otis Badzer, Jr.. secretary; and 
W'Niam B. Vanderhoof. treasurer. The 





Merchant Marine and Fisheries, reach- company will write direct marine in- 
ed the same conclusion as that held in surance and marine and fire re-insur- 
‘ a r * * . 

England. The Model Marine Bill has anee. and also collateral lines. 
LT 








GENERAL AGENTS WANTED 





Organized 1824 
UNITED STATES LLOYDS, Inc., 


of NEW YORK, N, Y. 
Organized 1872 


1-3 So. William St. 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Incorporated 1918 


APPLETON & COX, Inc., Attorney 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Incorporated 1886 


THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF TOKIO, JAPAN 
(Marine Department) 
Incorporated 1879 


NEW YORK 
































Form Policy 


Several suggestions for changes in 
the wording of the new short form of 
marine insurance cargo policy have been 
received from the brokers according to 


the American Institute Committee 
which framed the policy. It is likely 
that the best of the recommendations 


will be acted upon alter all the princi- 
pal brokerage offices have been heard 
from. When the underwriters have 
passed on the amendments the revised 
policy, together with the broker’s let- 
ters, will in all likelihood be forwarded 
to the leading banks. 

Few marine underwriting offices will 
support the plan to use a uniform policy 
as a for certificates unless 
the banks endorse the policy now going 
tle rounds of the market. The whole 
scheme originated upon pressure from 
the banking interests, and while the 
short forms issued by each marine of- 
fice bear certain differences reflecting 
an underwriter’s individual ideas there 
is a willingness to co-operate with the 
financial interests if they accept the 
underwriters’ proposition. If they don’t 
ihe movement for uniformity will be 
dropped. 


substitute 


LLOYD’S SEEKS ADMITTANCE 
Sir Raymond Beck Tells Insurance De- 
partment Lloyd’s Would Pay 
Taxes and Keep Reserves 

Sir Raymond Beck, special represen- 
tative of Lloyd’s of London, and two 
years ago chairman of that organiza- 
tion, told Superintendent Stoddard on 
Monday at a hearing at the Insurance 
Department that Lloyd’s sought admis- 
sion to this country upon a parity with 
other admitted insurers. Lloyd’s was 
willing, he said, to put up a deposit, 
pay taxes and carry the required re- 
serves rather than appear to carry on 
business in New York in defiance of 
the statutes governing unauthorized in- 
surance. Sir Raymond won the approval 
of his listeners by his broad-minded and 
liberal views, expressing even the sug- 
gestion that Lloyd’s refrain from writ- 
ing risks here if such business could 
not be strictly legalized. He came to 


the United States after learning that 
New York intended to enforce the laws 
operating against unadmitted insurers. 
A large delegation of marine insurance 
men was present at the hearing, 
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Harding Requests 
Lower Marine Rates 


FOR SHIPPING BOARD VESSELS 


Says Insurance Should Be Available At 
No Greater Cost Than for 
Foreign Ships 
President Harding, in asking Con- 
gress on Tuesday to grant certain sub- 
sidies to the American Merchant Ma- 
rine, declared with reference to marine 
insurance that “we should make insur- 
ance available at no greater cost than 
is afforded the ships under competing 

flags,” 

What is meant by that statement? 
Does it clothe a reference to a govern- 
ment insurance bureau or to the efforts 
of the Shipping Board, through confer- 
ences with marine underwriters, to 
lower insurance costs to Shipping 
Board operators? The latter inference 
seems by far to be the most logical to 
assume. 

The Federal-owned marine company 
feature of the subsidy plan met with 
almost universal opposition, arousing 
the hostility not only of the underwrit- 
ing interests but also of the public and 
many shipowners themselves who are 
against the principle of government 
participation in private business enter- 
prises. The early withdrawal of this 
plan unquestionably means the death- 
knell of propositions along that line, 
and underwriters in future years will 
not be called upon to fight possible com- 
petition from its own government. 








THOMAS W. LAMAR DEAD 
Thomas W. Lamar, a_ well-known 
broker in the marine insurance district 
and a member of L. A. Wight & @o, 
Aied o° nneumonia cn Tuesday. Feb- 
ruary 21. 


LATE NEWS| 


COMPULSORY AUTO BILL 














Measure in Albany Designed to Make 
Mandatory Liability Coverage 
In Mutual Ass’n 


State Senator Nathan Straus, Jr., on 
Wcdn.uday in the Legislature at Albany 
scverely attacked the insurance com- 
panies writing automobile liability lines 
when introducing a measure designed 
to create a new automobile owners’ 
mutual compensation association to as- 
sure the payment of judgments awarded 
to injured persons. ‘This bill would 
make insurance in the mutual organiza- 
tion mandatory. <A _ similar bill was 
introduced in the Assembly by George 
Blakely of Yonkers. 

“Probably not more than from one- 
quarter to one-third of the moneys 
which automobile owners have to pay 
actually reach injured persons and 
their families,” declared Senator 
Straus. “The rest is wasted in litiga- 
tion. expense of settlement, and the 
enormous waste of commissions to in- 
surance agents and overhead expenses 
and profits of the insurance companies. 

“The measure prescribes that this 
compensation shall be provided through 
the New York Automobile Owners’ 
Mutual Compensation Association, in 
which all of the owners of automobiles 
in the state are to be insured at cost, 
the management of the association to 
be in a board of directors appointed by 
the governor from citizens who will be 
insured in the association and there- 
after elected by the members in such 
manner as may be prescribed in the 
by-laws of the association.” 


AUTO MUTUALS IN COURT 

The attorney general has asked that 
the Superintendent of Insurance seize 
and liquidate the assets of the Motor 
Car Mutual Fire and the Motor Car 
Mutual Casualty. Charges of insolvency 
and irregularities are contained in a 
report of an examiner for the depart- 
ment. 


Syndicate Premiums 
Close to $10,000,000 


FOR PERIOD TO DEC. 15, 1921 


Underwriting Exhibit Satisfactory; 
Volume of Premiums Points to 
Confidence in Organization 


The underwriting exhibit of the Syn- 
dicates covering the period from August 
10, 1920, to December 15, 1921, is not 
only a complete justification for the 
organization but also a creditable show- 


ing of premiums written, premiums 
earned and losses incurred and paid. 
With a premium income of $8,373,000 
for Syndicate C and nearly a million 
and a half for Syndicate B stories that 
the American companies are failing to 
secure a fair share of the hulls busi- 
ness are hardly substantiated. The 
shipping depression is clearly reflected 
in the volume of return premiums, 
amounting in the case of Syndicate C 
to about 25% of the premiums written 
and with Syndicate B to over 40%. 

Following are the various items of 
income and expenditure in the financial 
statement: 


Syndicate “B” 


PYOMIUMS WHITER .cccccccceccsccccees 
Heturn PrOMiUMS 20. ci ccc ctecescccees 


NGt PFOMMGIMNG. 2 6.ccccidncescccennsns 
Unearned premium reserve............ 
LOGS: IAY-UP TPOGERVCSs 6 occ ccdecccsesesvce 


WAIHed PREMIUMS 6.60. cc ciscncccesvee 
PENOO EE a hano ke ak waeReeemeateeteeean ae 


RUGRE TIGGHO o 6c ccasadscsaecdwnss 
RRO TIE Go o.6 et carr acs ceede cee teacwens 


COUERCRNGING TORRE ccc ccaeseemidecees 


Total losses ineurred....... 2 ese cus. 


‘Total commissions 
Net expenses 


"TOtal GEPOMGIHUIG 060060006 cesses 


CROGE TRIANOO: cc. needee sr eecssaeeaws 


nés8 $50,817.19 
eeee 90,700.00 


.o es $1,459,042.74 
Sea 668,433.27 


.-.. $790,609.47 
tard 35,511.30 


$755,098.17 
<4 


awe 75,509.82 


$uendeRacuseeaae $679,588.35 


8,881.02 


$688,469.37 


$141,517.19 
49,390.282 
20,495.16 


211,402.68 


Syndicate “C” 


PFCUMIUIIG WEITEOD 602 eee coca 8 00 sees ce 
RRGUUIETE PIF OMMIUIIE iss citics cece cxaecawune 


TRGe: TONED oi.a cia hdae web waves 
Unearned premium reserve............. 


Less lay-up reserve 


PAAEHGG PECHIUID: «6566s thee tee wnoowes 


Interest 


BORE ADCOHNO sir nana conece en ogascs 


Loss adjustment expense 
Losses paid 
Outstanding losses 


Commissions paid 
Unpaid commissions 


‘Total commissions 
Net expenses 
Premium tax and expense reserve 


Total expenditure 


Great HOlAee sees sa oi oes SRS: 


WILL URGE MORE CANALS 

An interesting transportation topic 
to be discussed in May at the National 
Foreign Trade Convention will be “In- 
land waterways as developers of traffic.” 
By water and by rail freight moves 
to the sea gates to fill the waiting 
ships. The commercial facilities of the 


.... $641,441.01 
.-.. 1,269,980.00 


Sa cit eha Maem en ee ate ete eae aia $477,066.74 
. ++. $8,3872,388.96 

wees 2,220,827.43 

.--. $6,151,571.53 

wee 1,443,830.06 

eons 500,000.00 

Sercrr er ee $4,207,741.47 

Are reer ere ee 32,989.99 
LiervcseCeces eter nweersgemens $4,240,731.46 


1,911,421.01 


.... $818,390.96 
eas 49,061.87 


867,452.83 
89,621.97 


$2,869,064.82 
120,069.29 


rT Teer Cre re 2,989,134.11 


TEL CT TE CCE TT eR TT $1,251,597.35 


natural waterways give the United 
States first rank among the nations of 
the world in this respect. Our artificial 
waterways are still undeveloped, as 
compared with the net work of canals, 
and canalized rivers that connects the 
manufacturing communities of northern 
Kurope. 
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MISSISSIPPI SITUATION 

(Continued from page 16) 
the provisions of which it was believed 
by some members that a goodly num- 
ber of the old line fire insurance -com- 
panies might return to the state. The 
House committee on insurance favora- 
bly reported the bill by Mr. Stone of 
Washington, authorizing the making of 
fire insurance rates under state super- 
vision, which is practically a copy of the 
Virginia law. 

As to whether or not the two bodies 
can get together on either of these bills, 
or a composite of them, by a sufficient 
majority to insure passage over the 
Governor’s promised veto of anything 
savoring of legislation containing a 
rating feature is of course problemati- 
cal, and it becomes more so since the 
Governor’s special message has brought 
this unexpected turn of events. 

What Was Russell’s Motives? 

Both the triends and enemies of Gov- 
ernor Russell are utterly unable to un- 
derstand his motive in making such a 
bitter and vituperative attack on the 
fire insurance companies. In fact, for 
more than a year they have wondered 
why he has shown such a keen and en- 
thusiastic interest in a piece of litiga- 
tion with which he has no official con- 
nection whatever, and which is being 
prosecuted by another branch of the 
state government. Expressing it as 
mildly as possible, his friends say that 
he has been showing excessive zeal, 
while his enemies are saying much 
worse than that, and it is rumored that 
witnesses will be produced who will tell 
some interesting things about a confer 
ence held in Memphis when “somebody 
spilled the beans and is said to have 
remarked that the Governor's active and 
aggressive interest involved some gross- 
ly material aspects.” 

Be that as it may, if the Governor did 
not desire a legislative investigation, 
friend and foe alike admit that he made 
a grave strategic error; that he al- 
lowed his temper get the better of his 
judgment, his zeal for the success of 
the anti-trust suit to warp his reason- 
ing, and, if he did not desire an investi- 
gation of the Birkhead charges by the 


, legislature, he literally fell into a trap 


that had not even been set or baited by 
his enemies. 
Prolongs the Session 

Some of the House and Senate mem- 
bers are already deploring the evident 
fact that the investigation means a pro- 
longation of the session, and the dog- 
wood blossoms will be gone before final 
adjournment is reached. 

It is impossible to make any sort of 
estimate as to just how long it will take 
to complete the probe. It all depends 
on the range it takes, and the character 
of cross-questioning indulged in, to- 
gether with the number of witnesses 
that may be summoned to refute alle- 
gations that may be made. 

The House, by resolution, had fixed 
the date for final adjournment at March 
lith. There isn’t a ghost of a show, of 
course, for the lawmakers to finish by 
that time. Practically all of the appro- 
priation bills are in unfinished shape, 
much of the general legislation is still 
pending, and, with consideration of 
practically every measure tinged with 
factional politics, the lawmakers may 
be in Jackson until early summer. 


SYNDICATE ESCAPED LOSS 

No part of the loss on the Northern 
Pacifie will fall upon the American hull 
market. The risk was offered to the 
Syndicates by brokers of the owners 
and withdrawn on the complaint that 
the rate quoted was entirely too high. 
London took the line, and at a rate 
hardly sufficient to pay the loss as 
events proved. The ink on the policies 
was hardly dry when the ship caught 
fire. 


March 1 marked the end of the period 
allowed for filing claims against the 
Government for damage or losses oc- 
curring on coast-wise shipments, and 
in some cases, it is reported, marine 
insurers were unable to file their com- 
plete papers 
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CASUALTY AND SURETY NEWS 








Make Capital Of 
Your Own Experience 
LET ONE POLICY SELL ANOTHER 


Business Depression is Largely Men- 
tal; Best Way to Sell Insurance 
is to Keep Going 


By JAMES R. GARRETT 


James KR. Garrett, manager of the 
Eastern department of the National 
Casualty, is writing snappy sales letters 
to agents in which some of his statements 
can be used to advantage by agents 
throughout the business. A few follow: 


There. are two kinds of business de- 
pression: real and fancied. Real de- 
pression is reflected in closed down 
factories and in unemployment. [an- 
cied depression is the mental state 
where the salesmen think that condi- 
tions are worse than they are. 

There are two kinds of salesmen: 
those who see business depression 
every time they encounter a hard luck 
story, and those who never recognize 
it at all. To the latter “there ain't 
no such animal.” The best salesman 
I know, however, is the fellow who 
uses some other fellow’s” hard luck 
story as a peg on which to sell insur 
ance. Did you ever stop and think 
how many arguments for insurance 
there are in places where some people 
are not having good luck? Many a sick 
man has not a cent of insurance pro- 
tection. 

If one man out of five is unemployed 
it means that four men out of five 
are working. Find the four. 

Keep on going. A large percentage 
of the people are insured, which means 
that insurance appeals to most men. 
Be the one who writes the insurance; 
not the one who leaves the unprotected 
in the same state in which he finds 
them. 

If any agency in the United States 
started a contest between producers at 
the present time somebody would win 
that contest. If that winner can write 
business, the other fellow can, too. 

Grab insurance arguments out of your 
own experience. Have you insured 
some one who didn’t want insurance, 
who took it, who met with an accident 
or sickness an: now is glad he has 
insured? Let that insured’s experience 
be a lesson to others. Capitalize it. 

Have you made some family happy 
through insurance’ protection which 
materialized when needed? If so, have 
you kept hot on that trail, or neglected 
it? 

Keep on seeing the people. 
going. 


Keep on 


LETTER ATTRACTS ATTENTION 


John H. Grady, Manager New York 
Branch of General Accident, Re- 
ceives Many Replies 


A sales letter which has attracted 
considerable attention from the rather 
blase insurance fraternity in the Metro- 
politan district has been the means of 
interesting brokers in the accident and 
health field of insurance, John H. Grady, 
New York manager of the General Ac- 
cident, is the author of this particular 
letter. The use of a new phrase, en- 
tirely applicable to accident and health 
business, puts the idea across. A copy 
of the body of the letter follows: 

“Personal Use and Occupancy Insur- 
ance? 

“You are familiar with Use and Occu- 
pancy Insurance as the term is gen- 
erally used, but what of Personal Use 
and Occupancy Insurance? 

“Mr. Mallalieu of our office will be 
pleased to call on you and present the 
advantages of this form of protection. 

“Are you interested?” 





General Attack 
On Downing Bill 


SOME POINTS MADE AT HEARING 


Interesting Figures Given By John L. 
Train, Representing Mutuals; 
“Prussianism,” Says Phillips 


By J. L. SMITH 


The hearing in Albany last week on 
the Downing-Campbell bill, creating a 
state insurance monopoly, had many 
interesting features. 

Leading in the attack on the bill 
were Jesse §S. Phillips, former state 
superintendent of insurance, who rep- 
resented the National Bureau of Cas- 
ualty and Surety Underwriters; William 
H. Hotchkiss, another former. state 
superintendent, who represented the 
United States Casualty, of which he 
is counsel; John L. Train, who repre- 
sented the mutual companies; Frank 
KX. Tucker, representing the Co-opera- 
tive Kire Insurance Companies; O. G. 
Brown, representing self insurers; J. 
M, Boylan, representing the Brooklyn 
Chamber of Commerce; Mark A. Daly, 
representing the Associated Industrie, 
of which he is secretary; Frank Gard- 
ner, president of the New York State 
Association of Insurance Agents; 
Charles H. Willoughby, representing 
the Insurance Federation of the State 
of New York; EF. J. O'Neill, represent- 
ing the Royal Indemnity Co.; P. Te- 
cumseh Sherman, lawyer for stock in- 
terests; and Clarence Hegeman, broker. 

Appearing as proponents of the meas- 
ure were EK. M. O’Hanlon, chairman of 
the legislative committee of the New 
York State Federation of Labor; 
Thomas F. Duffy, superintendent of 
the state insurance fund of Ohio, where 
a monopolistic insurance is in force; 
John EF. Andrews, Miles M. Dawson, 
Maude Schwartz, who represented 
women’s labor organizations of New 
York City; William E. Fitzsimmons, 
counsel for the legislative committee 
of the railroad brotherhoods, and James 
C. Holland, president of the New York 
State federation of labor. 

Mr. Train represented thirteen mu- 
tuals with an aggregate insurance of 
more than 18,000 employers, having a 
total payroll of $363 525,000, and four: 
teen other mutuals, insuring 2,927 em- 
ployers with an aggregate payroll of 
$270,700,000, a grand total of 11,288 em- 
ployers and a payroll of $634,000,275. 

The figures presented by Mr. Train 
showed that in 1914, when the state 
fund was created, the stock corpora- 
tions wrote 77.45 of the business. His 
figures also showed that in 1920 the 
stock corporations wrote 68.07 of the 
business and the mutuals increased 
from 9.82 to 21.63 per cent. The fol- 
lowing table shows the relative volume 
of business in compensation insurance: 


State 

Stock Mutuals Fund 

914... Was 9.88 12.57 
1915.... 74.48 10.47 11.88 
1916.... 73.46 11.84 14.26 
ROLY... Tad 11.99 13.83 
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19TS 3.5 FO00 14.86 11.85 same period the mutuals’ loss ratio has 
1919.... 68.07 17.22 10.96 been 52.70% and the stock companies 
1920.... 64.41 21.638 10.02 60.46%. Now they may raise the argu- 


ment that the mutual companies can 
choose their risks. In answer to that. 
I would say that there is not a single 
employer in New York State that I 
know of whom the mutuals will not 
insure. On the other hand we may take 
the example of one hazardous occupa- 
tion which had to form its mutual com- 
pany to protect its employes and that 
is the window cleaning trade. The 
window cleaners now have their own 
company and are operating it very 
satisfactorily. 


This chart shows that the preference 
of the employer has been almost en- 
tirely with the private corporations, 
opponents of the measure pointed out, 
showing that while the mutuals gained 
and the stock corporations lost, it was 
due primarily to the withdrawal of some 
of the employers to enter the co-opera- 
tive insuring fund. 


“The mutuals are organized just the 
same as the state insurance fund with 
one exception,’ said Mr. Train. “One 
is controlled by a board of directors of “Ags to our comparative business ad- 
business men and the other is con- ministrations: The expense ratio of 
trolled by the state. I do not believe {hoe state fund was 18.86 and the mu- 
employers should have to place their  jyajlg 9.62. The total saving was: 
insurance with the mutuals. I believe Mutuals, 271%4%; state fund, 27%. Our 
they should have absolute freedom to ¢jaim services compared like this: 
place their insurance where they can get — ) ytuals, 7%; state fund, 214%. 
it at the lowest cost and with the most “We have a record of 100% paid 
satisfaction for themselves, claims, we have declared dividends of 

“IT wish to submit here a brief out- $3.000,000, and have a substantial sur- 
line of the comparative business opera- plus remaining.” 
tions of the mutuals and the state fund Mr. Phillips pointed out that the pro- 
which I believe will answer for them- posed monopoly bill would create a 
selves. The loss ratio of the state “Prussianistic note” in the American 
fund in the six and a half years of its business world. This remark later was 
operations has been 63.41%. For the repcated by Mr. Hotchkiss. 

Mr. Phillips, in replying to a ques- 



























FIRE AND LIFE all citizens,’ he said. 


pASSURANCE CORPORATION, Lid. pay the bills. 


se RICHARDSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 


tion by Senator Bernard J. Downing, 
one of the sponsors of the measure, 
declared that he did not believe in hold- 
ing up payment of claims on technicali 





should not ‘place itself on record as 
entering business to the exclusion of 


Go aly é ment ties and stated ‘further that he knew 
of no such instances. “The state 


“Remember 
gentlemen, that after all the people 
Look up the figures 
of settled claims and see for yourselves 
whether the companies have failed in 
their obligations to the employes.” 
Mr. Daly declared that as represent- 
ing the employers of labor in the state 
associated under the name of the As- 
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sociated Industries, he favored no set 
plan for insuring, but did favor the 
allowance for employers to choose their 
own methods of insuring their employes. 

“After all the employers are paying 
the bill and sheuld have an option in 
choosing their insurance,” he said. 

Mr. Brown, speaking for the _ self- 
insurers, offered a letter of the Mer- 
chants’ Association of New York City 
which characterized the private com- 
panies as “useful in competing with 
the state fund.’ There was no sound 
reason, the letter stated, “why employ- 


Sond to Guarantee 
Southwest Mortgages 


ARRANGEMENT WITH F. & D. 


T. E. Braniff, of Oklahoma City, Head 
of Leonard & Braniff Investment 
Concern 
Leonard & Braniff, of Oklahoma City 
and Tulsa, Okla., who are doing a farm 
mortgage loan business, and the presi- 
dent of which is T. E. Braniff, one of 
the best known insurance agents in the 
country, are offering first mortgage in- 
vestments, the principal and interest 
being guaranteed by a policy of insur- 
ance in the Fidelity & Deposit. Leon- 
ard & Braniff describe their proposition 

as follows: 


We believe we have the investment you have 
been leoking for. It combines maximum inter- 
est yield consistent with absolute security of 
principal. There are no “passed dividends” or 
“delayed interest” or “business reversals” about 
it to worry you. Its market value is not sub 
ject to violent fluctuations. It is as safe as a 
high-class municipal bond and yields a much 
greater return. 

The investment referred to consists of gold 
bends secured by first. mortgages on improved 
Oklahoma farms and city properties. The prin 
cipal and interest being guaranteed by a policy 
of insurance in the Fidelity and Deposit Com 
pany of Maryland, one of the oldest corporate 
surety companies in the business, having capital 
and surplus of over $5,000,000 and total assets 
of over $13.000,000. 

Our gold bends secured by first mortgages 


ers should be deprived of the benefits 
due them from the competition.” 

Mr. Boylan, speaking, he said, for 
the Brooklyn Chamber of Commerce, 
which is representative of the largest 
manufacturing center of the state, pre- 
sented a resolution in opposition to the 
measure. Each of the other speakers 
talked along the same lines, the burden 
of their remarks being that in excluding 
private competition the state was tak- 
ing a radical step, which would place 
it on record as discouraging private 
enterprise. 


are amply secured without the insurance guar- 
antee. If that were not true we could not ob- 
tain such a guarantee from a company of the 
standing of the Fidelity and Deposit Company 
of Maryland; but the insurance provides addi 
tional protection and is particularly valuable to 
those whe are not in a position to make a per- 
sonal inspection of the properties which secure 
the bonds. 

The bonds are issued in convenient denomina- 
tions of $100, $500 and $1,000; run from one to 
ten years with interest payable annually on farm 
property and semi-annually on city property, 
and at the present time we are able to sell these 
bonds to net the investor 7% without the guar 
antee or 612% with the guarantee. 

Our titles are all passed upon by a reputable 
firm of attorneys, and fire and tornado insur 
ance is required, : 


In telling how they conceived the idea 
they say: 


Heretofore we have been placing our real 
estate mortgages principally through the large 
eastern life insurance and mortgage companies. 
They were in a position te satisfy themselves 
before forming a connection with us, as to our 
moral and financial standing, our’ judgment, 
ability and experienes in this particular line of 
business, and such other feets as are important 
in dealing with a mortgage banker on s: curities 
located in a distant state. The volume of busi 
ness they transacted through cur office justified 
the expense of periodical inspections of our 
securities. Our business, however, has grown 
to such proportions that we are now seeking 
additional outlets. and we have decided to offer 
our securities to the investing publie. 

The lean business is essentially one of con 
fidence, but it is a sad fact that the confidence 
of investors has often been abused, and cithet 
through gross mismanagement or deliberate dis 
honesty their funds have been lost by those to 
whom they were entrusted fer safe and con 
servative investment. Moreover, the interest re 
turns on the emount an individual mew heave 
ivailable for investment dees not justify in- 
curring considerable expense and loss of time 


in investigating, even though the returns on the 
investment offered are most attractive. The 
individual investor seldom has the facilities for 
making such an investigation as should be made, 
and is made by large corporations dealing in 
mortgages, before entrusting their funds to a 
lecal representative for investment. 

We have, therefore, gone to a_large well 
known: financial institution, the Fidelity and 
Deposit Company of Maryland, Baltimore, Md., 
whose business it is to guarantee the honesty 
and the contracts of those who are entitled to 
such guaranty; have satisfied them concerning 
those things which an invester should know be 
fore entrusting money to a banking house for 
investment, and they have cquipped us to fur 
nish, for a very reasonable consideration, a 
surety bond, backed by their resources and their 
reputation, promising to indemnify the purchas- 
ers of our mortgage bonds against loss of either 
principal or interest. 


The Bond 
The F. & D. Contract follows: 
FIDELITY AND DEPOSIT COMPANY 


OF MARYLAND 


BALTIMORE 

KNOW ALL MEN BY THESE PRESENTS, 
SOMO dodecechunvarencdus saadetewotabin wena 
Corea called Principal) as principal, and 
the FIDELITY AND DEPOSIT COMPANY 
OF MARYL AND (hereinafter called Surety) 
as surety, are held and firmly hemmed unto 
(hereinafter 
SERGE 2308 ca ven senadodedcakeoacetuercdace 
Doetiarss (6... 6cececs ), to be paid to the Obligee, 
the executors, administrators or successors of the 
Obligee, to the payment of which, well and truly 
to be made, the Principal and Surety hereby 
bind themselves, their heirs, executors, adminis- 
traters, successors and assigns, jointly and sev 
erally, firmly by these presents. 
e. Signed, sealed and dated this 
4 


called Obligee) in the full and just 


GE nctgicvcndinadiecal 
Wik REE, the Obligee has loaned, 1 agreed 
to loan, to 1 Principal the sum of 
TerrrT eae aS eee QO “COE aces 'ecwken's 
upon the security of a mortgage upon the ist 
lowing described real estate situate in 
State of Oklahoma, deseribed as follows 
and 

WHEREAS, it was made a condition prece 
dent to the making of said loan that a bond 
— as hereinafter set forth should be 
giver 

NOW THEREFORE, the condition of the 
above obligation is such, that if the above 
bounden Principal shall pay to the Obligee, the 
executors, administraters or successors of the 
Obligee, the amount secured by said mortzace, 
and the interest thereon, when and as due, then 
this obligation shall be void, otherwise of full 
force and effect. 

PROVIDED, however, and upon the follow 
ing express conditions 

First- That if the Principal shall fail to pay 
said amount, or any instalment thereef, or any 
instalment of interest, within............... ‘ 
days after the same shall have become due, the 


Obligee shall give the Surety immediate notice 
thereof by letter or telegram addressed and sent 
to it at its Home Office in the City of Baltimore, 
Maryland. 

Second—That in the event of a default under 
said mortgage as aforesaid the Surety shall have 
the option of taking over said mortgage upon 
paying to the Obligee the amount due _there- 
under, with interest, or of permitting the Obligee 
to foreclose said mortgage, such option to be 
exercised within six months after the receipt of 


notice as aforesaid, 


Third—-That in case the Surety shall elect to 
have the said mortgage foreclosed by the Obli- 
gee, the Obligee shall, within thirty days after 
receiving written notice of such election, pro- 
ceed to foreclose said mortgagee, and shall prose- 
cute such foreclosure proceedings to conclusion 
with all reasonable diligence; and that in case 
of the purchase of said real estate by the Obligee 
upon any such foreclosure, the Surety shall have 
the option of paying any deficiency under such 
foreclosure, or of paying to the Obligee the 
amount due under said mortgage, with interest 
and costs of foreclosure, upon receiving a duly 
executed deed to said real estate, such ception to 
be exercised within thirty days ‘after the ratifi- 
cation of such sale 

Fourth—That the Surety shall not be liable 
hereunder to the extent of any impairment of 
the security under said mortgage oe directly 
or indirectly to defect in title, fire, wind storm, 
cyclone or tornado. 

Fifth-—That this bond shall not be assigned 
except upon the written censent of The T. E. 
Braniif Company, General Agents of the Surety 
at Oklahoma City, Oklahoma. 

Signed, sealed and dated this 
day of I 


AGENTS CONTEST CLOSING 

The handicap contest of the agents 
of the life and accident department 
of the Travelers 42d Street Branch is 
now being wound up by Col. H. A. 
Persell, manager of the department who 
originated it. The results of the contest 
are put up on a large blackboard in 
the office and excite much _ interest. 
The agen'ts are started at scratch or 
handicapped according to the former 
emonnt of business they have done, and 
it ‘s run like a regular race, the one 
who leeds at the close receiving a 
cash prize. This induces friendly ri- 
walrv and competition and the good 
result is seen in the fact that the 42d 
Stree! Bronch has done nearly three 
times aS Much new accident business 
between January Ist and February 20th, 

it did in the same period last year. 











The Sign 


of Good Casualty Insurance 





Guarantee and Accident 
Company, Limited. 
OF LONDON, ENGLAND 


HEAD OFFICE 
UNITED STATES BRANCH’ 
134 South La Salle Street 
CHICAGO 


F. W. LAWSON, 


General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 


Over sixty years 
of public service 


INCORPORATED 1860 


__ UNITED 
FIREMEN’S INSURANCE 
COMPANY 


OF PHILADELPHIA 


HOME OFFICE 
430 Walnut Street 
PHILADELPHIA 


F. W. LAWSON, President 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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A short time ago while in Baltimore 
1 had the pleasure of visiting the Home 
Office of the Maryland Casualty Com- 
pany. Here is a group of new and muag- 
nificent buildings in one of the most 
beautiful parts of Maryland. On ap- 
proaching them one does not somehow 
get, the idea that they are visiting the 
headquarters of a great business or- 
ganization, but rather a University 
dedicated to a work of education and 
alter all that is just what it is—the 
l‘owerhouse that turnishes a_ nation- 
w.de service, 

My object in writing this, 
is not primarily to 
did new 
rather of 


however, 
speak of the splen- 
home of the Maryland, but 
something which it seemed 
to me is of even greater interest, for 
just as | was leaving | met Mr. Warner 
of ther Publicitv Department and he 
invite’ me to s,end a few minutes in 
their large anditorium and listen to 
their noon-day organ recital. 


Here was a great room, or shall | 
call it a theatre, with a large stage 
and seating capacity to take care of 
every member of the Maryland’s im 


mense home organization. 
The hall was well filled for, as 1 
say, it was the noon hour and there 
a happy throng of men and women 
ond boys and girls listening to some 


of the finest music I’ have heard for 
w long time. 

I was somehow reminded of Wagsh- 
ington Irving’s description of West- 
minstes Abb where he says, “Sud- 
denly the notes of the deep laboring 


organ burst upon the ear 
double and redoubled 
rolling as it were, 


rolling with 
intensity and 
huge volumes. of 
sound,” and when IT sat there and list 
ened to the music [ covuldn’t but com 
pare the conditions to those which we 
hear about in Russia and as I looked 
over the prosperous, contented and 
happy audience, it seemed to me that 
in this country at least we are on the 
verge of discovering the real relation- 
ship of employers and employed and 
solving some of the difficulties which 
have for so long bothered us. 


Music, as Scott has it, “hath charms 


MORE PROTECTION; LESS COST 

The Travelers puts it this way, ina 
discussion of automobile insurance buy- 
ers: 

A and B both live 
and own the same kind of automobiles. 
A is willing to take a chance on having 
to pay several thousand dollars in ease 
he is sued for a large sum of money, 
but he doesn’t want to pay fifteen or 
twenty dollars if he smashes in his 
radiator in a minor accident. 

He buys 


in the same city, 


a MPA vue Cam cee emaee $34.50 
re BORON. acxaieis lato Soars 12.00 
Collision (full cov.)........ 194.00 
MRD MORE. a sc ssccwiswwoicnee $240. 00 


B regards automobile insurance as 
catastrophe insurance, and has his pol- 
icy arranged so that no catastrophe 
can strike him. 

He buys 


Fe 2 | en $46.24 
P. D. $2,000 


Collision 


Total cost 
A leaves 


ery eee $82.64 
himself open to a possible 
loss of thousands of dollars, and pays 
nearly three times as much as B. 

B cannot lose more than $100 on a 
single accident, and pays only $82.64. 

Push high limits on Publie Liability 
and Property Damage, and $100 Deducti- 
ble Collision. 


to soothe+sthe savage beast” 


a 


afternoon tasks, 
lo 
minds are 
refreshed to the degree that they will 
do their work better 
ence a 
which will be 
selves as individuals and therefore to 
the organization they serve. 


watch the effect on Everybody. PRBOUE: — divcinsdicgenscdsaesionrnbredivnesonccesiinsdeescedyn avatar seaeenes $24,470,003.77 

I recall being i Paris gs ee nears LARDTIIIOE ec nicicicsrccewroccceseeoeseseencsec tenes’ ee 19,132,734.64 

— reca ve Ins in Paris some years CADAL  oscecinccececestietictecesecesceboese ioe esenesegroneessacese’s 2,000,000.00 
before the War and it seemed to me Surplus over all liabilities........... Sdewmcuees «. 3,337,269.13 
that a band was playing somewhere Losses paid to December 31, 1920.....ccscccssccesevecccccscccecs . 78,551,312.58 
or other a good deal of the time. Every CASUALTY INSURANCE AND SURETY BONDS ; 
park had its music and there were Fidelity, Surety, Accident, Health, bale aoer ——” 
th f s { people listening to i and Burglary, Robbery, utomobile Liability, 
Why gatas Me ce rigge> listening to it. Miscellaneous Plate. Glass, and All Other 

ly, good music comes pretty nea Bonds Boiler, Engine, and Fly-Wheel Liability Lines 
to being a religion and yet in this Insurance 


country 
you can hear it is by standing in line 
and paying 
equeezed into a theatre between a fat 
woman and a 
seems to be fried onions and cheese 


worth without music? 
even the newsboy 
down the street is making his contribu- 
tion toward the 

Not everybody can sing, but 


and when 
people go back to their 
after having listened 
recital, I ‘believe their 
stimulated, energized and 


group of BOSTON 


an organ 


a . BUSINESS=BUILDERS 
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W. A LKE RT ALKS Pm % “ Fidelity and Surety Bonds, Liability Workmen's 
; / Compensation, Automobile, Accident, Health, 
te mf Se ey Burglary and Plate Glass INSURANCE 
} ll es APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 


Paid-In Capital $1,500,000 








T. J. FALVEY, President 
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they will experi- 
spiritual freedom 
worth much to them- 


mental and 


Let us have more music 
not Just Jazz. Let 


real music 
us have it and 





about the only place where 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices—90 and 92 William St. 
ANNUAL STATEMENT DECEMBER 331, 1920 


















from a dollar up to be 


man whose chief diet 


What would a church service be 
Not much. And 


who goes whistling 000 


Peters of the legal firm of 





and a surplus of }$ 


25,000. 


joy of living 


cial bonds. About 


NEW CINCINNATI COMPANY 
The American Assurance & Bonding 
Company of Cincinnati is being organ- 
ized under the direction of Edward F. 
Burch & 
Peters, with a proposed capital of $250,- 


The 


company proposes to svecialize on judi 
$50,000 of the stock 








$5,110,025.57 





yee } ‘ every- hag been placed and the company ex- 
body likes to listen to the song. pects to be going in a few weeks. 

af ; I, J. Carroll, former company super- 
u Wh 1y Es agn, Mal visor for the National Surety at In- 

t A ; dianapolis, has been transferred to 
Kansas City. 
FINANCIAL STATEMENT 

| NEWARK, N. J. 
| JANUARY Ist, 1922 
| ASSETS | 

Ces Ta ORD MRP NAIGS oo gave dag dae aceailoia Gore & Siare iolsleieieiewie a-a eacsuaiale $ 210,017.29 | 
| Sbocks and Bonds: (Market Value)... 656sic0 cise ces ereisiere 3,022,828 35 | 
HD MN OVI OS re a lcia atcuclctnn ake yetarprnc to rnis ois ahs avai rua alararstel a 31e eansistecacie 688,450.09 | 
| PA MTGRINEE, EUMONNEIN EN © 5 se: 0''5 5 ais aso ew Soa wl Sia a) prove res Sin elas anew Ue ata tS ween 42,795.01 | 
BEEN ONIE vo ch tpg pic tsie Ai oi uo Jes DTS Ld Rio st las Sus Bee 307,158.15 | 
| SOEROR FARE RGOUG ocak. oo. 6.5.0 cases a wie ele eas oka on 838,776.81 








LIABILITIES 


ROUMANWANENNYS SUMEISMONWIA 86, cs sac 0s alors iare els wits miss Seals eral Sse CeO $1,888,348 23 
Rin Dens CUMEP IN OIS eas ass sa oavaits sows vers oad a alee wala Sisimeia ne meateiere 1,306,773.09 
PRN ADU TRIN ss 5 6c tos a6 soyrose eva n8ie va ss se Vos co: Greve veveneleraveiavers 314,904.44 
Pe) g fie oon i, en eee eer TT SRO Ore 100,000.09 
NORM MMRMMA here ie outs iaysicls Gisssivtaae als inion har iets wh slocaoaems $750,000.00 

PMIGUMRPRNTRMNIIS? 2c overs orcs ne ateeeire tes aa 6 ecsmcpraronea arate bata 000.00 

PORT ADEA HN) MDNR RAMI cs code «ac noses oes Gass biewe we eRe RS 1,500 ,000.00 


$5,110,025.67 
Computed under the Laws of the States of New York and Massachuseits 
C. W. FEIGENSPAN, President 
J. HORACE SHALE W. VAN WINKLE 
Vice-Pres. and Gen. Mer. Secretary 
All Forms cf Casualty Insurance and Surety Bonds 
NEW YORK OFFICE 
128 William St. 
: F. E. Wilkens, Mer. 
BROOKLYN OFFICE 
147 Remsen St. 
Ls WW Reinhard, Mer. 


BRONX OFFICE 
391 E. 149th St 
J. F. Sheehan, Mer. 











ACCIDENT ARGUMENTS 





A Group of Reasons Is_ Succinctly 
Presented by Missouri 
State Life 

The Missouri State Life presents 
these reasons for the sale of accident 
insurance: 

A person is twice as likely to die 
from accident as old age. 

Twelve million people are accidental- 
ly killed or injured yearly. 

More people are kept from work by 
accidental injuries than are idle from 
lack of employment. 

Every five minutes one 
accidentally killed. 

One person out of every eight sus- 
tains an accident during the year. 

Five times as many persons are acci- 
dentally killed or injured each year as 
die from natural causes. 

One thousand three hundred eighty 
persons are accidentally injured every 
hour. 

More than fifty thousand people are 
injured as a result of fires each year. 

More than twelve thousand persons 
are killed in automobile accidents each 
year. 

More than eight thousand persons 
are killed annually in railroad accidents. 

More than six thousand persons are 
accidentally drowned each year. 

More than five thousand persons are 
killed each year as a result of fires. 

Boiler explosions are responsible for 
the death of more than four hundred 
persons and the injury of five to six 
hundred others each year. 

If the fire beil rang for every acci- 
dent as it does ‘or every fire it would 
become a public nuisance. 


person is 





STATE INSURANCE SCORED 

Insurance by the state of its own 
buildings was scored and termed, “nar- 
row and short-sighted.” by Gustaf Lind- 
auist, Minnesota state commissioner of 
insurance. in commenting on the $590,- 
000 fire which destroved the main build- 
ing of the Mankato state teachers’ train- 
ing school recently. 


A bill introduced in the Senate by 
President Norris amends‘ the Work- 


men’s Compensation Law to allow com- 
pensation to begin from the time in- 
jury is received in cases where the 
disability continues for more’ than 
three days. 








Charles P. Whitbread & Co., of St. 


Louis, have been appointed as general 
agents for the Royal Indemnity Com- 
pany for eastern Missouri and southern 
Illinois, 
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Winslow’s Experience 

Leslie W. Winslow, who was vice- 
president of G. A. Goetschius, Inc., and 
who recently resigned to become a3so- 
ciated with W. L. Perrin & Son as 
manager of its casualty department, 
has a splendid following on the Street 
as he has been mixing up with insur- 
ance for fifteen years making many 
friends in the course of his association 
with the business. For three years he 
was connected with the liability de- 








LESLIE W. WINSLOW 


partment of the Aetna Life; and then 
became associated with the Commer- 
cial Casualty as superintendent of its 
liability department. He was promoted 
to superintendent of the accident and 
health department in 1917, resigning 
to become vice-president of the Goet- 
schius agency. 

The Perrin agency is building up an 
all around casualty business, in addi- 
tion to its fire business where it has 
long had an established position, and 
will maintain its own casualty under- 
writing department. 


CLARENCE STONE RESIGNS 

Clarence Stone, who has resigned as 
agency manager of the Maryland Assur- 
ance, the life insurance running mate 
of the Maryland Casualty, is a son of 
the late John T. Stone, who was presi- 
dent of the company. He is succeeded 
by E. H. Taylor. 

INTEGRITY MUTUAL EXAMINED 

The examination of the Integrity Mu- 
tual Casualty Company of Chicago, 
which was made by the Illinois Insur- 
ance Departments, shows that the com- 
pany has nearly $400,000 of surplus, 
Lucius Pfouts, chief examiner of the 
department, and three examiners from 
the Illinois Industrial Commission made 
the examination. 

Net premiums earned last year were 
$2,009,899 and admitted assets on De- 
cember 31, 1921, were $1,805,259. Divi- 
dends paid policyholders during the past 
year amounted to $328,216. The re- 
serves include $684,428 for unearned 
premiums and $654,181 for claims. The 
voluntary reserve for contingencies is 
$98,510. Total liabilities ayount to 
$1,406,748, leaving a surplus of $398,511. 





NEW FEDERATION BRANCHES 

Two new branch organizations of the 
Insurance Federation haye been organ- 
ized in Pennsylvania, 














Duncan Reid Goes South 

A. Dunean Reid, president of the 
Globe Indemnity, left last Saturday 
afternoon for the South. Mr. Reid will 
be away for about a month. Business 
and pleasure call from the warmer 
zone just now so he will combine a 
business trip with a vacation. Cuba 
will be one of his stopping places, and 
‘tis business that makes the visit there 
necessary. 





PAYROLL LITIGATION 





Interesting Points in Appellate Division 
in Case of Manufacturers’ Liability 
vs. Stevedore Company 
Several interesting points for insur- 
ance lawyers and underwriters are con- 
tained in an appeal argued in the Ap- 
pellate Division, Supreme Court of New 
York, in the case of Manufacturers’ 
Liability of New Jersey, respondent, vs. 
Mcfuade Stevedoring Company, appel- 
lant. The case is reported as follows 

in the Law Journal: 

Appeal from judgment for $11,842.47 
on verdict for plaintiff in action to re- 
cover premiums on three policies of in- 
surance. 

Appellant contends that there is no 
legal evidence in the record that the 
payrolls of defendant entitled plaintiff 
to a larger premium than %9 509.5 57. The 
trial court erred in permitting the jury 
to take into account any estimate of the 
payrolls based on Mr. Carroll’s (plain- 
tiff’s payroll auditor) experience or the 
cashier’s statement. The trial court 
erred in adding interest to the jury’s 
verdict. Where it is clear that the 
amount sued for is liquidated and there 
is a clear neglect on the part of the 
jury to add interest the court may cor- 
rect the error. That is undoubtedly the 
law. But interest cannot be added to a 
verdict where it is unliquidated. 

Respondent contends that, as the 
plaintiff met the burden of proof and 
the verdict is sustained by the evidence, 
the judgment should not be reversed. 
The trial court was justified in making 
the order adding interest to the verdict. 
When the verdict was rendered the de- 
fendant did not reauest to have the jury 
polled in order to determine whether or 
not interest had been included in the 
verdict rendered, and thus the trial jus- 
tice was justified in making the order 
adding interest to the verdict. Interest 
is allowable in actions of this character 
where the amount due is capable of as- 
certainment as distinguished from cases 
where the amount is unliquidated and 
not capable of ascertainment. 


J. L. MARTIN’S EXPERIENCE 

J. L. Martin, who knows most every- 
one along William Street, has been in 
the casualty business in Newark for 
seven years. Before that he was with 
the Peoples’ Surety Company for two 
vears, was outside man for Pendleton 
& Pendleton for six years and was 
special agent for the Frankfort General 


_ for two years, 


STANDARD ACCIDENT SURPLUS 

The Standard Accident Insurance 
Company of Detroit reports a total sur- 
plus to policyholders of $3,024,771. 
$1,500.000 of this is capital. Reserves 
on hand December 31, 1921, amounted 
to $11,206,315, the reserve on unearned 
premiums being $3,838,799. Premiums 
in course of collection totaled $1,499,784. 





The “‘Home’”’ of Automobile Insurance 


Chester M. Cloud 


Metropolitan Agent 
Automobile Dept. 





INSUPANC 13 





The Home Insurance Co., New York 
59-61 Maiden Lane 
Phone: John 1363 














Pig E. SMALL, President E. P. AMERINE, Secretary 


When Insured in 


Georgia Casualty Company 


fe Sure OF SERVICE ar 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 




















SEUSS 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


PLATE GLASS INSURANCE 


Sugene H. Winslow, President 


S. Wm. Burton, Sec’y 
Robert A. Drysdale, Vice-Pres’t 


Albert H. Lahy, Asst. Sec’y 
RELIABLE AND ENERGETIC AGENTS WANTED 
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SURETY anno CASUALTY 


Company 




















“OUR BONDS GUARANTEE INTEGRITY” 


CASUALTY 
INSURANCE 


SURETY 
BONDS 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 

















32 


THE EASTERN UNDERWRITER 


March 3, 1922 








$40,000 for $490 


—— 











OME: time ago a coastwise steamship on the 

Pacific was wrecked in a storm. A Trav- 

elers accident policvholder was one of the 
passengers lost. But this fact could not be 
verified for some time. The insured had not 
taken the steamer at the port at which his 
ticket was purchased. Evidence recently devel- 
oped showed that he had traveled down the 
coast and taken the steamer at another port 
and was among those who lost their lives in 
the disaster. Payment of $40,000 due under the 
policy has been made to his beneficiary. 

For this cover the insured paid the Com- 
pany a premium of $40. At the time of his death 
the policy had been in force less than thirteen 
months, the renewal being dated nine days before 
the disaster. The premium on renewal was paid 
fifteen days before due date. The protection cost $1 
per thousand.’ The insured was twenty-eight 
years of age and the beneficiary, his father, bene- 
fits by the thoughtfulness of hisson. The amount 
received will not bring the son back, but the 
thought which dictated the son’s purchase and 
renewal of the insurance and the making of his 


Tue TRAVELERS INSURANCE COMPANY 
Hartford 


T H E 





L. F. BUTLER, PRESIDENT 





father the beneficiary (his mother also is lix ing) 
enshrines him more deeply in their memory. 

There may be a better way of demonstrat- 
ing our affection for those who have been instru- 
mental in bringing us into the world, in rearing us 
to manhood and in giving us an education, but 
if there is, we de not know it. The average 
youth takes all that is showered upon him by his 
parents as a matter of course, and while there is 
a bond of affection, he does not stop to consider 
what he actually owes in dollars and cents to his 
parents. The first impulse which led this 
policyholder to take out the insurance was 
largely due to the agent’s solicitation, but a year 
had passed and he renewed the insurance. He 
paid the premium fifteen days in advance of its 
renewal date,—he evidently believed in carrying 
the protection, and his action stands as an ex- 
ample to all other young men who have neither 
wife nor child and so see no need for insurance. 
Any young man who has even a distant relative 
to whom he owes ‘a debt of gratitude for his 
bringing up, should recognize this debt in a 
practical way—by insuring. 


Tue TRAVELERS INDEMNITY COMPANY 
Connecticut 


T RAV ELERS 


ACCIDENT, LIFE, LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, ENGINE, ELECTRICAL MACHINERY 


For further information about this “$40,000 for 840° policy and the Travelers methols which have boon successful for agents and 
highly satisfactory to policyholders and beneficiaries for fifty-eight yrars, get in touch with the Branch Office nearest you or address 
the Company at its Home Office 
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